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A Word to Our Readers: 


WHITH this issue, THE JEWELERS’ CIRCULAR resumes its regular weekly 
a publication, which was suspended after the issue of Oct. 1 had been circu- 
lated, as a result of a strike in the printing trades in New York which 
practically caused a complete shut down in that industry and resulted in 
the suspension of the publication of about 250 of the leading magazines 
and trade papers of the country. The shut down was a result of a controversy between 
the employing printers and their men and also differences between some of the inter- 
national labor organizations and their local organizations in the metropolis. The 
differences have now been settled sufficiently for us to resume publication. 


As THE JEWELERS’ CIRCULAR readers were previously notified, in these 
controversies our publication was not a direct party, but believed it was its duty to 
stand behind the employing printers in their resistance to the unreasonable demands 
of an ultra radical element. We were not in a position, as were some publications 
whose press rooms were not affected, to print by lithographic or photographic process, 
nor was it feasible or proper to have the publication printed in another city and 
weaken the position of those fighting for a principle. We, therefore, had to wait 
until the differences in the printing trade were adjusted in New York. 


That we have the sympathy of most of our readers was manifested by the many 
hundreds of letters received by us from subscribers all over the country in response 
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‘ to our letter to them telling the reason why THE JEWELERS’ CIRCULAR did not 

N\{ appear, and for the kind words of appreciation which these contained and their mani- 

,) festation of support in our time of trouble we are deeply grateful. 

@ While it is impossible to give our readers the entire news service that they have ts 
vf missed in the past month, some of the important matters are taken up in this issue and x. iN 
b) will be covered in subsequent issues; and we will endeavor to keep the trade informed @ 

yy of every event of trade interest since Oct. 1 that it is important for them to know and 

y understand in order to properly conduct their business. : 5 
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the years, and is al- 
ways in good form. 
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Some Paris Suggestions as to Jewelry to Wear 
With the Hostess Gown 
By Isabelle M. Archer 




















: American woman has welcomed this 

new gown type, the hostess gown, with 
enthusiasm. It so adequately fills the need 
for a gown with formality enough for the 
largest occasions and which still may be 
worn with ease. She is anxious to wear it 
correctly, and more than willing to listen 
to suggestions regarding its correct use, so 
her jeweler will be called upon to offer 
his opinions on the jewelry which will be 
most appropriate with it, and to fill this 
function it is necessary to study this new 
gown type and to understand its art and 
also its limitations. 


HOSTESS GOWN FOR AFTERNOON AND EVENING. 


The hostess gown for afternoon wear 
differs radically from the hostess gown 
for evening. Those for the day are heavier 
in material but paler in tint and coloring. 
For evening wear the hostess gown is 
bespangled and decorated with much em- 
broidery in bright gay colors; materials are 
all sheer, and altogether the hostess gown 
for the evening takes on very closely an 
Oriental type. The principal motif in the 
hostess gown is its long lines and flowing 
draperies. Its materials are remarkable for 
the diaphanous quality even among a sea- 
son’s allotment of sheer frocks and dresses. 
Slippers and hose and dainty scarfs are 
colored to match or to vividly contrast 
with the main color scheme of the hostess 
gown, and fans are used as an almost in- 
dispensable adjunct. Besides these fans, 
whose handles blend with the general 
scheme of the costume, there are also ciga- 
rette holders designed to match the gown 
color or jewel pattern, and these very often 
are attached to a chain when not in use. 

First we will consider the delicate tinted 
gowns for the afternoon, and decide upon 
the most appropriate jewelry for use with 
these dainty frocks. The colors range 
from canary, nile green, sea blue and 
salmon to raspberry red and Copenhagen 
blue. Pastel shades make the base for 
some of these costumes, but the base only, 
for the trimmings on a smoky gray or 
subdued green are extraordinarily bright 
and vivid. The jewels for wear with these 
soft tints and pale colors must naturally 
run in the same channels and not cross the 
gown tone by overdepth of color. Dia- 


monds and pearls, of course, appear in the 
appropriate jewelry but the colored gems 
will be aquamarines and opals, pink coral 
and zircons, citrine quartz and fancy sap- 
phires. 

One afternoon gown for the hostess has 


been developed in sea green with satin for 
the underslip and silk net for the over- 
drapery. Heavy self-toned embroidery 
edges all the net, and the satin beneath is 
studded with matching sequins. The lines 
of the gowns conform with the best de- 
signs in this type, and grace is given to 
the wearer by the long cape-like sleeves 
and pointed overdress. To choose jewels 
for wear with this hostess gown was a 
matter for thought, and until just the right 
shade was found in blue and green tour- 
malines, it was a subject of much conten- 
tion. Well-chosen tourmalines were 
mounted with small diamonds in platinum, 
and though a little darker in tone than the 
gown color, they emphasized the green, 
and brought out its best tints, shading the 
whole costume from palest green-blue to 
deep ultamarine. 


Very different from this was another 
gown, but one which still carried out the 
pure blend or one-tone idea. This was a 
harmony in old gold and bronze, ranging 
from corn colored topazes to deep brown 
quartz in jewels, and in the gown from 
corn yellow chiffon to deep brown tones in 
its fur trimming of sable bands. Gold lace 
made the sheath-like slip, and this was 
veiled in the yellow chiffon which softened 
down the high lights of the gold lace and 
blended the whole into a golden symphony. 

As an example in contrasting jewel and 
gown color, there is another afternoon de- 
sign for the hostess. It is carried out in a 
pale rose pink and silver, but the jewels 
are platinum set with deep amethysts. 

Emeralds, sapphires and rubies, with a 
lavish use of diamonds, make the gems to 
accompany the hostess gown for the even- 
ing. These are combined to give brilliant 
color effects to the jewels, or they are used 
in a one-toned color scheme with all sap- 
phires for the whole set of jewels or with 
emeralds or rubies alone as the gem set- 
ting. Orchid colored maline formed the 
overdress for an American Beauty slip of 
satin, and rubies and sapphires together 
repeated this two-toned scheme on a dark- 
er scale in the jewels. 

Green has been used in the same way 
with a paler tint, making the gown, and 
the deeper tone the gems, but this is not 
always the rule, and the most striking cos- 
tume of black and. white was used in di- 
rectly the opposite way. Black made the 
gown, and diamonds and pearls the only 
gems in the whole setting of platinum 
mounted jewelry. This gown was worn by 


a striking brunette, and if you will watch 
you will soon discover that it is far more 
clever than the white and black scheme 
generally used by the blond, where the 
gown is of white satin or brocade, and the 
jewels black onyx mounted. This, the 
black upon the white gown, is only suitable 
for the blond, while for the brunette, the 
white upon the ground of black is far more 
becoming and artistic. 


SPECIAL JEWELS FOR THE HOSTESS GOWN. 


There is a question whether it is better 
to choose the jewels for wear with the 
hostess gown in completely matching sets 
or by the single article and only have them 
harmonize without precisely matching in 
gem setting and pattern design. I think 
that both styles may be used and chosen 
according to the individual gown color and 
form. When the gown itself is many col- 
ored, the jewels, I think, should match at 
least in their gem setting, but if the gown 
is a one or two toned design, then I see 
no harm in having parti-colored jewelry. 

The pieces to be chosen for wear with the 
hostess gown must include a long chain 
and a necklace or collarette and brooch 
pendant, or if a necklace pendant is used, 
then a brooch without the pendant gems. 
Bracelets and finger rings, of course, and 
hair ornaments and earrings become 
particularly important with this gown for 
the house. Then, if the wearer is particu- 
larly fond of jewels she will have also her 
anklet, slipper buckles, begemmed fan 
handle, cigarette case, cigarette holder, or 
perhaps her lorgnon—these last chosen ac- 
cording to individual taste. 


The choosing of the neck chain is parti- 
cularly interesting, for certain types may 
be used together if chosen with discretion, 
but sometimes designs will clash, and it 
were far better to have one well chosen 
necklace than two with contradictory lines. 
The long chain is the universal style of the 
moment. It may carry a pendant which 
becomes merely a matter of decoration, or 
it may hold a circlet for the attaching of the 
lorgnon, vanity case, cigarette holder or 
keys, as the wearer desires, or again it may 
be used minus either pendant or key ring, 
and then it is wound twice about the neck 
and used with a brooch pendant. The 
shorter necklace may be designed on an all 
around pattern, and if the gown is cut low 
in the back, the twin pendant necklace is 
used. The gems in these chains and neck- 
laces will be large for the pendants, but 
even sized in the chains. The colored gems, 
if any are used, will be grouped for the 
pendant designs, and diamonds and pearls 
alone used in the chain sections. Pearl 
ropes and diamond chains vie with one 
another in popularity, but I think that the 
pearls are in the majority for diamonds 
are used in the shorter necklaces and col- 
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larettes and in such numbers in the other 
jewels, while pearls cannot be rivaled as a 
gem for the continuous line, and so the 
ropes and double and triple necklaces will 
be used with the hostess gown, and the 
colored gems and diamonds saved for the 
other jewels. 

Closely related to the necklace are the 
brooch pendants, for they are worn as 
corsage ornaments just below the shorter 
neck chains, and they hang very nearly as 
an attached necklace pendant would swing 
from the front of the gown. These hand- 
some jewels are large and vivid with col- 
ored gems, colors which are chosen in ac- 
cordance with the gown scheme, but which 
generally make the brightest and most at- 
tractive note in the whole costume. I have 
seen a black opal set in a handsome brooch 
pendant when it was used upon a gorgeous 
costume, holding the attention for its col- 
ors outshone the gown scheme by their 
very brilliancy. 

The bracelets used with the hostess 
gown will be many and widely varied in 
design. They will be planned for use 
on the upper arm as well as at the wrist. 
And sometimes a continuous line of 
blending bracelets will be worn from the 
wrist to just above the elbow, the small- 
est and most inconspicuous patterns 
making the wrist bracelets, and the 
largest gems and more vivid colors being 
used in wide bangles for the arm above 
the elbow. These hostess gowns will be 
practically sleeveless, both for afternoon 
and evening wear, and when the sleeve 
is used it will be a diaphanous affair of 
flowing drapery and kept continuous 
with the train at the back or a swing 
effect attached to the front of the bodice, 
but never anything comparable with the 
regulation sleeve. 

For the finger rings there will be the 
new pinkie ring with the elongated bezel 
of new and strange design and for the 
index finger a group of one toned rings 
holding monstrous colored gems and 
numerous diamonds. Care is taken in 
the choosing of the finger rings, for they 
must harmonize if not precisely match 
the gems set in the cigarette holder, if 
the wearer is a smoker, or in the fan 
sticks or lorgnon handle. If sapphires 
are used on the lorgnon, sapphires ap- 
pear again in the finger rings, or where 
pinks and reds make the gown color, 
rubies may be in the finger rings, with 
paler tinted spinels, pink pearls or coral 
in the fan handle, or the cigarette holder 
may be enamelled in shades of rose or 
ruby red to match the ring gems. 


HAIR ORNAMENTS. 

Hair ornaments and earrings are a 
subject needing special care, and being 
so closely allied in their wearing, they 
must be selected each with regard to the 
pattern design and gem setting of the 
other. If the hair is to be worn low, 
the earrings are to be of the stud variety, 
but if the hair is pulled back away from 
the ears or high on the top of the head, 
the earrings may be pendants or a com- 
bination of stud and hanging tassel. The 
combs for the coif will be this year a 
large comb for use with the knot, and 
bandeau comb for use with the banged 
hair or for the bobbed cut. A_ small 
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barette or a pair of small pins will be 
used according to the convenience of 
the hair dresser, but all must be gemmed 
and patterned at least to harmonize with 
the earrings, and the rings again must 
blend with the necklace pattern. 

Then there are the slipper buckles and 
the anklet to be chosen, but more often 
than not their choice is simple, for they 
are generally set with diamonds in a 
platinum ground, but this is not an un- 
breakable rule, for where complete sets 
of jewels are made to conform, very 
often the buckles and anklet will hold 
a colored gem or two to correspond with 
the gems in the more important jewels. 

So vivid are some of the color schemes 
for the evening hostess gown that you 
will see this Winter a use of orange and 
violet, nile green and maroon, pale blue 
and pink together with the darker note 
of purple, or a three color scheme of 
one depth with browns, reds and greens 
blending in the woodland color scheme 
or blues and greens making a sea scape, 
according to one’s wishes. 

An orange and purple scheme was 
carried out with bordering of violet vel- 
vet to a yellow satin coat worn over a 
yellow chiffon under-dress, and the 
jewels for this were canary diamonds, 
pearls and amethysts.. These were set in 
a pair of earrings hanging long and 
heavy with huge amethysts and topped 
with canary diamonds. In the collarette 
of diamonds and in a long chain of the 
diamonds with the diamond and ame- 
thyst pendant, a single ring was used 
upon each hand, and that was worn on 
the index finger. These two were a 
twin pair designed exactly alike with a 
marquise cut amethyst and four square 
shaped diamonds with two great pearls 
beside in each ring. 


This new gown type means a different | 


arrangement in formal function dressing, 
for the guests will appear in the regula- 
tion afternoon or evening costume, but 
the hostess will have on this diaphanous 
draping amounting to little more than 
an elaborate tea gown or negligee, and 
until it becomes more usual the hostess 
gown is sure to attract a great deal of 
attention and much favorable comment. 








King of the Belgians Gets An American 
Watch 

LANCASTER, Pa., Oct. 30.—Albert, King 
of the Belgians, is now the possessor of a 
Hamilton railroad watch, made by the fac- 
tory of the company in this city. The 
watch comes to him, not because he is a 
king, or because he is a soldier, but because 
he is a railroad man. 7 

Some time ago Charles F. Miller, presi- 
dent of the Hamilton Watch Co. here. 
received a telegram from the Department 
of State, Washington, asking for the high- 
est grade Hamilton watch obtainable to be 
cased in an unostentatious silver case and 
to be forwarded to the Department of 
State, which in turn was to turn it over 
to King Albert. 

According to information received by 
President Miller, King Albert in his trip 
through the West, made careful inquiry in 
regard to time inspection and as he is a 
practical railroad man competent to drive 
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a locomotive when the time is required, 
and in fact did so in this country, he ex- 
pressed a wish to get an American railroad 
man’s watch and made inquiries among the 
railroad men as to the watches that they 
carried. “It was as a result of this,” said 
Mr. Miller, “that the State Department 
sent the order for the watch to our fac- 
tory in this city.” 

It is needless to say that the Hamilton 
Watch Co. was highly pleased at the idea 
that its product is carried by the royal 
member of the railroad profession. 
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United States Geological Survey Gives In- 
formation on the Precious Metals 
of Alaska 

Wasuineton, D. C., Oct. 2.—The United 
States Geological Survey has just made 
public some important information about 
the mineral resources of Alaska, which con- 
tains interesting facts about the gold and 
platinum bearing properties of that terri- 
tory. Among other matters are the fol- 
lowing: 
PLATINUM-BEARING GOLD PLACERS OF THE 

KAHILTNA VALLEY. 


The Kahiltna Valley, Alaska, including 
the basins of Cache and Peters creeks, was 
visited in the Fall of 1917 by J. B. Mertie, 
Jr., whose report on his work has just been 
published in the Survey’s Bulletin 692-D. 
Mr. Mertie gives a geologic sketch map of 
the region, describes its geography and 
geology, and presents an account of its 
mineral resources, which includes descrip- 
tions of the placers on many creeks. 
Though gold is the only mineral thus far 
recovered in commercial quantities the 
placers have yielded small quantities of 
other valuable minerals, which include 
platinum and ores of tin and tungsten. 


GOLD AND PLATINUM PLACERS IN THE TOL- 
STOI DISTRICT. 


The Tolstoi district includes an area 
about 12 miles wide by 20 miles long, which 
lies on the flanks of Mount Hurst. Most 
of the district is in the basin of Tolstoi 
River, on the branches of which placers 
that yield gold and platinum have been 
worked for several years. The topography, 
geology, climate, vegetation and animal life 
of the district, the producing placers and 
the economic factors that affect mining are 
described by G. L. Harrington in Bulletin 
692-F. 


GOLD AND PLATINUM  PLACERS 
KIWALIK-KOYUK REGION. 


The search for the sources of the placer 
gold found in the streams of Alaska has 
been a part of the work of the geologists 
who have been studying and mapping the 
topography and geology of the territory. A 
report by G. L. Harrington on the gold and 
platinum placers of the region near the 
Kiwalik and Koyuk rivers forms a part of 
the Geological Survey’s Bulletin 692-G. 
Mr. Harrington describes the geology and 
mineral resources of the region, stating the 
means of communication, timber, coal and 
sources of water supply, gives detailed de- 
scriptions of the placers, and makes sug- 
gestions as to the original sources of the 
metals. 


IN THE 
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The Latest Jewelry Seen in New York 


Note—The following information is published not only for the benefit of the jeweler, but 
for the benefit of the public, and to give the retail jewelers outside of the large centers in- 
formation 2s to the very latest articles in jewelry that are shown in the shop windows of big 
dealers in the metropolis, and about such special pieces as have been made for customers, and 
are shown in public for the first time, Thrs information is right-up-to-the-minute, and gath- 
ered directly before THz JewELeRs’ CrrcuLaR goes to press. The notes ‘may be given by the 
retailer to his local paper for the general information of the people of his istrict, in order to 
stir up interest in jewelry generally, or the information nay be used by him as a basis for 
interviews in his local journals as to the latest styles in jewelry. It may be used with or 
without credit to THe Jewelers’ Circutar, in any way that the jeweler may feel will prove 
best for the information of the people of his district, or valuable as a news item on the latest 
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E Autumn novelties are appearing in 
T the shops, and these forerunners of 
the Winter’s new styles include the follow- 
ing interesting groups: 

A comb of pierced silver makes one of 
these novelties for the decoration of the 
coif. It is curved to fit snugly against the 
head, and pierced and engraved to add to 
its attractiveness. 

* x 

An effect as of a green and black stripe 
is gained by the use of smooth-cut emeralds 
and faceted black onyx in a novel scarf 
pin. This is a jewel to particularly please 
a man, for its design is severe and angular. 
A diagonal line of emeralds borders a large 
table cut onyx at top and bottom, and the 
sides remain open except for an edge of 
platinum wire. «* « x 


An unusual slipper buckle is one in cut 
steel with a new note added by four pieces 
of lapis lazuli. The buckle form is deeply 
curved on square lines and four pieces of 
the lapis are placed one at the center of 
each cut seel border of this square shaped 
buckle. Green jade or red coral are also 
used in this method with cut steel or 
faceted jade for their ground and a small 
space of color added to the buckle by these 
opaque gems gives a delightful note. 

.*. * 

With the new hair dressing when the 
locks are brushed back from the face and 
leave the top of the ear lobe in full view, 
once more earrings again become popular. 
There is a fresh pattern having five or 
more pendant gems hanging from the stud. 
Sometimes this earring is carried out in a 
series of graduated pearls, or it may be like 
the one in series of topazes. This earring 
was shaded from pale yellow to deep brown 
carried out in topazes from pale straw and 
corn yellow to deep gold and rich brown; 
the palest at the top and the darkest and 
largest hanging at the bottom of a line of 
five square-cut gems. 

* * * 


Diamonds and pearls make all the gems 
but one in a handsome sautoir necklace. 
The exception is an emerald, and this 
green gem is effectively placed, not at the 
lower part of the pendant, but at the inter- 
section of the two lines of the neck chain, 
just above the top of the pendant. The 
chain itself is made entirely of box-set 
diamonds, and the diamonds carry out a 
design on a vine and tendril order, with 
pearls scattered through the extremely deli- 
cate openwork of this pendant’s platinum 
mounting. ee *& 


Numbers of the new handbags are made 
of fine kidskin in the natural tan color, 


and their mountings to blend are of gold. 
One of these has added bands of gold run- 
ning through its long narrow pouch, and 
the matching design is engraved alike on 
the back mount and on these bandings. The 
chain handle, too, is engraved, and the in- 
ner fittings of the bag—a mirror backed 
with gold, a small pencil, a Dorine box 
and the top to a perfume vial—are all gold 
mounted and engraved. All correspond 
with the bag’s outer trimmings. Another 
of these kidskin bags is dyed in a delicate 
shade of gray-green, and the surface of the 
kid is given a velvety tone by its suede 
finish. This bag is mounted in platinum 
with aquamarine to bring out the color of 
the kid. On this bag platinum is used for 
the chain, the mounting and as a case for 
the watch, which is set in just below the 
bag mount. 
* * x 

A half dozen of these popular and fas- 
cinating new jewels, black ribbon sautoirs 
with diamond studded platinum pendants, 
include a sample from all the favorite 
shapes. One is a disk of spider-web pat- 
tern, carried out in open platinum pierced- 
work heavily encrusted with many small 
diamonds. The ribbon is black gros- 
grain, and at the intersection of the neck 
ribbon and the added piece upon which the 
pendant hangs there is a replica of the 
round pendant, but of a smaller size. A 
square with blunted corners carried out in 
polished platinum with diamonds and pearls 
grouped at the center makes the second of 
these attractive sautoir pendants, and the 
third is a long narrow pattern bordered at 
the lower edge and narrowing to a point 
where it meets the ribbon. This makes an 
elongated triangle, and its design is a geo- 
metrical tracery of platinum wire studded 
with pearls and diamonds. Another long 
shape is rounded to form an elongated 
oval. This has for its decoration diagonal 
stripes of opals. The fifth and sixth of this 
jewel sextet are also long and narrow in 
contour. One is an oblong shape, a border 
of pearls surrounding a large table-cut 
amethyst, and this is hung from a ribbon 
of moire silk. The last is a keystone pen- 
dant form, a solid mass of diamonds in 
pavé settings. 

x *k * 

Sport trophies which vary decidedly from 
the regulation silver cup have some of the 
new patterns carried out in bronze, copper 
and gold, or given an antique patina 
finish. Some of the new shapes in these 
prize cups follow the general outline of a 
tall, narrow drinking mug, and a very ef- 
fective line is given to them by their ex- 
ceedingly long handles. One cup in bronze 
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has a pair of handles which reach the full 
height of the cup from base to top rim. 
They are tinted green, while main part of 
the cup is a natural red-bronze color. An- 
other of these great tankards is in copper, 
plain polished for handle, base and top, with 
the body carved in deep furrows and raised 
bands, while another copper cup is com- 
bined with silver. On this cup the silver 
makes the lining, handles and neck, while 
the copper is used for base and full- 
rounded bowl. Smaller than these and 
more delicately wrought are the gold cups 
or those of silver with colored enamels for 
their trimming. One of the gold cups is 
narrow and tall after the form of a vase, 
but, like the silver cups, some of them 
have handles. The enamels are used as 
bandings or to touch-up engraved designs, 
and the antique finish, after the Japanese 
patina on their old bronzes is given to the 
body, while the bright polished silver forms 
handles, base and finishing rim. Grecian 
contours of classical design give individual- 
ity to others among these modern sport 
prizes. 








New Orleans Jeweler in Old Conti- 
nental Garb 





HIS is not a photograph of General 
Washington and his aides but of a 
well known New Orleans jeweler and his 
comrades. J. J. Weinfurter, for nearly half 
a century in the jewelry business in New 








NEW ORLEANS JEWELER AND HIS COM- 
PANIONS IN GARB OF CONTINENTAL GUARDS, 


Orleans, is one of the few survivors of the 
old Continental Guards. 

The guards were asked recently to serve 
on the reception committee for one of the 
events in connection with the convention of 
the Associated Advertising Clubs of the 
World. Sergeant Weinfurter counted 
number three in this squad. 

The Continental Guards existed for many 
years in New Orleans and made numerous 
trips about the country attracting much at- 
tention in their picturesque Continental uni- 
forms. The photo of the last of the guard 
was taken at the foot of Henfty Clay 
Monument in Lafayette Square. 
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South African Diamond Industry—Jewel Robberies in London Keep Scot- 
land Yard Busy—Jewels Now On Display in London—Deep 
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Lonpon, Sept. 22.—The proposal of the 
South African Government to establish an 
industry for the finishing of diamonds in 
that country whereby 25 per cent of the 
production of the South African mines 
(and eventually 25 per cent of the South- 
west African diamond fields’ output) 
would be placed at its disposition, seems 
to be arousing considerable controversy. 
There is much criticism of the scheme, 
firstly on account of the anticipated finan- 
cial difficulties, and secondly because of the 
grave effect such an industry would have 
on the European and American diamond 
fnishing works. The difficulty of obtaining 
the necessary labor (it is estimated a col- 
ony of something like 10,000 people would 
be necessary to make the scheme success- 
ful) is considered by competent authorities 
to be one of the greatest deterrents to the 
proposal to establish this diamond cutting 
industry. Three thousand men would be 
needed to work in the mills, and the ma- 
jority of them would have to come from 
places like Holland, Belgium and England. 
And since most of them would be married 
men provision for a colony of several thou- 
sand men, women and children would un- 
doubtedly be necessary on the part of the 
South African Government. 


Naturally, although little concern is 
manifested in Holland regarding ordinary 
industrial or commercial competition, the 
country is wide awake to the possibilities 
of this proposed new industry and its ef- 
fects on their own activities. In fact, 
Henri Polak, writing for the Dutch Dia- 
mond Workers’ League, says that the 
Dutch diamond finishers have always de- 
clared that the only competition which 
they feared was that of being deprived of 
raw materials. According to the plans of 
the South African Government, this pos- 
sibility has arisen since the projected com- 
pany would install 50 mills and receive 50 
per cent of the total production of the 
diamond mines of the country, or approxi- 
mately 625,000 carats. - Of this quantity 25 
per cent could be sold, and the remainder 
(468,750 carats) would be worked up into 
finished diamonds. And so Mr. Polak thinks 
there is cause of vigilance. As he points 
out, if the trimmings of these carats are 
deducted there remain 300,000 carats for 
working up with the 50 mills, and as each 
grinder deals with 10 crude carats per 
week this means 26,000 carats per annum. 
Mr. Polak asks: “What is to be done with 
the balance of 274,000 carats?” It would 
be possible to increase the number of mills 
so that the number could probably be raised 
six-fold by the end of the first financial 
year, but it is easier to build 2,000 mills 
than it is to find the necessary labor. In 
this case it would be necessary to have 
2,000 grinders, 500 cutters, 200 adjusters, 
splitters, sawyers and the necessary auxil- 
iary labor. 

“In the meantime,” says Mr. Polak, “the 


tens of thousands of carats of crude dia- 
monds would be accumulating, and the in- 
terest on them would be lost, which, added 
to the greater expenditure of establishing 
the factory and the cost of bringing 10,000 
people into the country, would not place 
the new undertaking on a financially advan- 
tageous basis, but would cause it to have a 
heavy financial burden even before it ac- 
tually started operations.” 

And so the conclusions reached are that 
the possibility of establishing the diamond 
finishing industry in South Africa is pres- 
ent and that its vital chances are not bril- 
liant, although they could be artificially in- 
creased. 

* ok x 

Scotland Yard is being cultivated to a 
considerable extent just now by the jewel- 
ry community of London. In the first place 


there is the big jewel mystery of the steam-’ 


ship Markara, which it is understood the 
Secret Intelligence Department has been 
asked to look into, and now the jewelers 
of the metropolis want to be allowed to 
carry firearms to protect their goods from 
the amazingly daring diamond and pearl 
thieves at present infesting the city. 

So far as the jewel mystery is concerned, 
the estimated value of the diamonds is now 
placed at £80,000. It is believed the jewels 
were stolen before the ship left Britain. 
According to the diamond export merchant 
who forwarded the jewels under registered 
cover to Colombo, the gems were in three 
carton boxes. They were placed in the 
official post office bag and despatched to 
India on Aug. 7 by the Markara, the bags 
being locked in the hold of the vessel. At 
Bombay it was discovered the bags had 
been tampered with, and subsequent inves- 
tigation revealed the loss of the diamonds. 
The stones, which were cut and of small 
size, were insured under a policy covering 
all risks, although not to their full value. 

The jewelers who desire to protect their 
property with the aid of revolvers voice 
their demand as a result of the £1,000 day- 
light robbery of diamonds in High Holborn 
the other day. The swing doors of the 
jewelry establishment were secured by 
means of a chain and padlock which pre- 
vented the proprietor from pursuing the 
thieves. This jeweler, C. C. Frankland, 
says in a letter to the London press that it 
is the second time in 20 months that he 
has been robbed in broad daylight. “I had 
ample time,” he says, “to disable the scoun- 
drel who stole my goods, and should have 
thought it no crime. If these daylight rob- 
bers knew that firearms might be used 
against them such crimes might become less 
frequent.” 

Scotland Yard, however, will not offi- 
cially favor the arming of jewelers on the 
ground that the danger to the public would 
be too great. But it is expected that many 
of the leading jewelers of the city will 
prepare themselves with some sort of 
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weapon. “Here’s my automatic pistol,” said 
the manager of one big west end jewelry 
firm. “I should certainly try to wing a 
thief should I have a chance.” 

* * o&e 

Much interest was aroused at Liverpool 
when a number of soft pearl formations 
were discovered in frozen tripe imported 
from America. The pearls were scattered 
over the surface of the mucus membrane, 
and the health authorities forwarded the 
specimens to Prof. Johnstone of Liverpool 
University. The professor examined the 
tripe and found several hundred pearl-like 
bodies which he said were the “true small 
pearl.” Owing to the distortion of the tis- 
sue by boiling and freezing it was difficult 
to make out the details of the membrane 
growth surroundings. The soft pearls, it is 
believed, were the result of a parasitic germ 
which entered the meat by way of the blood, 
finally settling in the stomach and abdomen 
of the animal. One authority says he can 
see no possible commercial value in the soft 
pearls since there is no known process of 
calcification of the soft pearl. In the true 
pearl, it is said, the hardened condition is 
brought about by the calcification process 
produced by the lime deposits, which is a 
natural: state. 

* * x 

A feature of the jewelers’ displays at 
present seen in the metropolis seems to be 
that of silverware. In every high class es- 
tablishment catering to the tastes of a fastid- 
ious and most select class of jewelry and 
kindred gems purchasers this display of 
solid silverware is conspicuous. At Map-. 
pin and Webbs, one of the most exclusive 
exponents of the jeweler’s art, the huge 
show windows are almost entirely given 
over to exhibits of silver stuff. The firm’s 
Cheapside premises are usually the mark 
for considerable attention by the shopping 
community. 

Among the varieties are solid silver tea 
sets, consisting of large teapot with black 
handles and a small sugar and cream hold- 
er. These sets of three pieces vary in 
price from £5.5.0 to £25.0.0 There are also 
very artistic looking flower vases of solid 
silver standing from one to two feet high 
and having for decorative purposes twining 
leaves and stalks of solid silver. Much 
prominence is also given to all varieties of 
men’s cigarette and cigar cases—all of solid 
silver manufacture, plain and decorative. 

One notices more jewelry being worn 
now than before the war. Some can be 
seen wearing two engagement rings— 
usually of diamonds and rubies—while a 
few other varieties of rings adorn the 
fingers of the other hand. Then there must 
be added the indispensable wrist watch (no 
girl is considered “in the swim” unless she 
can sport a wrist watch), and the majority 
of the watches worn now are of good qual- 
ity and expensive make. A few other odd 
ornaments such as a fancy clasp-pin for the 
waist and a chain pendant or pearl neck- 
lace for the throat make up the list of per- 
sonal adornments now generally sported by 
the modern girl. Before the war one ring 
and a collar clasp for the waist was usually 
the extent of ornamentation for the average 
girl. 

* * * 
Scotland Yard is gloating over a real 
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mystery, but so far it has no clue. 
A prominent firm of London jewelers re- 
cently discovered that £10,000 worth of 
ems was missing. Stock was last taken 
in February, when the inventory was then 
found correct. How the jewelry disap- 
peared is the mystery. Well dressed shop- 
lifters are suspected. The missing jewels 
include : 
Necklace of 144 pearls, four diamond 
necklets, one with two brown diamonds, 14 
diamond ‘and platinum brooches, 19 rose- 
shaped ornaments set with brilliants, a 
ruby and diamond pendant and a diamond 
scroll pendant, five bracelets set with dia- 
monds, rubies and olivines, gold muff chain 
with brilliant pendant, two pearl pins, one 
weighing 5 grains, the other 314 grains, 16 
pearl, diamond and ruby rings, several 
jeweled badges of various regiments. 
* * * 


jewel 


Apropos of the recent report by THE 
JeweLers’ CircuLar of the activities of 
deep-water diamond mining companies on 
the Vaal River, preparations now are all 
ready for the development of the work. 
The method by which the soil of the river 
bed will be brought to the surface where 
it will be thoroughly handled mechanically 
for the precious stones will be by a diving 
bell caisson and compressed air. 

The company, which is basing its hopes 
of success on the diving bell method, has 
been capitalized at £30,000 with a working 
capital of £7,500 and a reserve fund of the 
same amount. The cost of establishing the 
necessary plant on the Vaal River was 
£5,500. 

The bell, which is lowered into the water 
by means of water ballast, is electrically 
lighted and fitted with telephonic communi- 
cation. There is sufficient room in the in- 
terior of the caisson for several men to 
work, the diameter being 15 feet. The bell 
is capable of working in any depth of water 
up to 65 feet, but the bed of the river where 
the present operations are to be conducted 
is nothing like this figure in depth. The 
caisson can be easily moved around from 
pool to pool as the needs require. It is 
held over the spot selected for searching by 
a system of pontoon boats which enables 
the structure to float in as shallow a depth 
of water as 18 inches. 

As the bell is lowered the water is dis- 
placed by compressed air from the pumps 
above. Compressed air is one of the chief 
features of the diamond searching method 
in deep water pools, the gravel from the 
river bed being hauled to the surface by 
means of it. Machinery handles this de- 
posit, it being cleaned and classified by a 
trommel and the diamonds separated by a 
gravitator. Boilers and steam turbines run 
the machinery operating the compressed 
air pumps, the hoists and the cleaning and 
separating apparatus. 

Previous attempts to examine the Vaal 
River deep water pools have met with dis- 
aster—or at least failure. But such pre- 
vious efforts were made with the old style 
breakwaters and suction dredgers, which 
got into difficulties as soon as they had to 
reckon with the river bed deposits, which 
are mostly bowlder and clay formation. 


* * * 


The world-wide demand for the diamond 
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is the cause of the present prosperity of 
diamond mining companies, according to 
Sir Lionel Phillips in an address at a dia- 
mond company meeting recently. He said 
the diamond market to-day was in a more 
prosperous condition than ever before in its 
history, and that the possibilities of a re- 
lapse in the market were remote. The meet- 
ing was informed that since 1870 diamond 
producing mines of South Africa had sup- 
plied precious stones valued at £200,000,000, 
and were each year adding from seven to 
ten millions more to that total. As regards 
competition, it was pointed out that the 
only serious effort in this respect came 
from German S. W. Africa, which, up to 
the end of 1913 had furnished £7,000,000 
worth of stones, having produced £3,000,000 
worth in 1913 alone. The world’s produc- 
tion from all other sources was only a mat- 
ter of a few thousand carats. 


* * 


A particularly daring jewel robbery in 
the heart of London the other day has 
once again demonstrated to the metropoli- 
tan jeweler that he cannot be too careful 
when attending to well dressed and appar- 
ently bona fide customers. A new turn was 
given to this affair (which was staged just 
after dinner at a Holborn jeweler’s estab- 
lishment) by the introduction of a chain 
and Yale padlock which prevented the pro- 
prietor and his assistants from giving im- 
mediate chase to the thieves. 

A well dressed young man entered the 
High Holborn shop at a time when the 
sidewalks were thronged with shoppers and 
office workers taking their after-luncheon 
stroll. He asked to see a single stone 
gipsy ring, but not being satisfied with it 
the proprietor went to the window to ob- 
tain some other varieties. Immediately the 
visitor picked up a tray of rings from a 
counter and bolted into the street. The 
proprietor saw the man’s exit from the 
window and hastened after him. He, how- 
ever, was barred by his own swing dors. 
An accomplice of the thief had slipped a 
chain through both handles and padlocked 
them. By the time the side entrance of the 
establishment was opened by assistants the 
thieves were lost to view in the crowds on 
the streets. It took 20 minutes to file 
through the chain before the doors could 
be opened to other customers. The rings 
stolen were valued at £1,000. 


* * * 


So prevalent are jewel robberies becom- 
ing in and around London that local jewel- 
ers are buying watch dogs to keep in their 
premises. But even this does not deter the 
thieves, who show the utmost daring and 
coolness in their activities. In North Lon- 
don this week just after daylight a bold 
robbery was carried out, the newsboy hav- 
ing just delivered the morning paper and the 
policeman being at the other end of his 
beat. The thief entered by way of the 
door fanlight. Evidently a fight took place 
between the intruder and the watch dog— 
a brother of the late King Edward’s pet, 
Caesar. The proprietor, who had taken to 
sleeping in a room behind his shop, got to 
the showroom in time ‘to see a man leaving 
by way of the door. The dog was lying 
exhausted in a corner of the room, and a 
considerable number of rings, watches and 
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bracelets were missing from window and 
showcases. 
a 

Proceeds of a robbery have just been 
discovered after a lapse of 39 years. A 
forester noticed a spike protruding from the 
ground near a felled tree stump. He 
touched it and an alarm sounded. Investi- 
gation proved the spike to be part of a gold 
clock stolen from the residence of the Dow- 
ager Marchioness of Downshite. The clock 
is soiled but intact. It is now being 
cleaned. 

* * x 

What is believed to be the largest con- 
signment of diamonds ever lost between 
London and the East has been reported as 
missing from Ceylon. Last month a Lon- 
don firm dispatched to Colombo four pack- 
ages of diamonds valued at £65,000. The 
packages were gone when the vessel arrived 
at Bombay. 


DUTCH DIAMOND TRADE 








Effect of Foreign Exchange Conditions on 
Trade in Amsterdam Market 

Under the heading of “Financial Notes 
from the Netherlands” United States Com- 
mercial Attaché Paul L. Edwards at the 
Hague, gives some interesting information 
on the effect of sterling exchange on the 
diamond trade. A recent issue of the Daily 
Consular and Trade Report printed the re- 
port of Attaché Edwards, which reads as 
follows: 

“The Dutch diamond trade is reaping un- 
usual profits as a result of present foreign 
exchange conditions. Raw diamonds are 
purchased almost exclusively in London, 
and are paid for in sterling, which at pres- 
ent is at a discount of about 10 per cent in 
Amsterdam. The great market for dia- 
monds which are polished in Amsterdam is 
America. These polished diamonds are 
customarily paid for in dollars, which are 
now at a premium of about 8 per cent in 
Amsterdam. The president of the Dia- 
mond Workers’ Association recently stated 
that the demand for diamonds in the 
United States has been unusually heavy 
during the past few months, and orders 
which are now being received indicate that 
this heavy demand will probably continue 
for several months. 

“A bank for the diamond trade (Bank 
voor den Diamanthandel) has been estab- 
lished in Amsterdam with an authorized 
share capital of 750,000 florins ($301,500). 
It is reported that this bank has taken over 
the clientele of a special branch of the Mid- 
denstandscredietbank, which was formerly 
engaged in lending financial assistance to 
the smaller merchants of the Amsterdam 
diamond trade, and that the reason for the 
establishment of a special bank for this 
purpose is that the Netherlands Bank did 
not allow the Middenstandscredietbank full 
discount facilities on account of the fact 
that it was a cooperative society. In order, 
therefore, to be able to use the full facilities 
of the Netherlands Bank, this special branch 
of the Middenstandscredietbank has been 
converted into a limited-liability company. 
The Bank voor den Diamanthandel gives 
individual credits up to an amount not ex- 
ceeding 500 florins (about $200).” 
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Jewelry and Silverware in Cuba 





Gen 


eral Review of the Market, by Trade Commissioner S. W. Rosenthal. 














(Continued from issue of Oct. 1) 
SECTIONAL VARIATIONS IN DEMAND 
Habana dealers are in close touch with 
European manufacturing centers and are 
uick to introduce the latest fashions. The 
peo end of the island is not quite so 
up-to-date. Although pendant earrings 
many years ago replaced hoop earrings in 
Habana, in the eastern end of the island 
the latter still have a fair sale. Platinum 
jewelry has been popular in Habana for the 
ast decade, but is just beginning to make 
real headway at the other end of the isl- 
ae is a greater difference between the 
class of goods sold in Habana and that 
sold in the rural sections than there is 
between the jewelry sold in our large 
cities and that in rural communities be- 
cause of the greater differences in the 
populations. The better classes of society 
are accustomed to visit the metropolitan 
cities of Europe and America, thus keep- 
ing in touch with the latest fashions. The 
jewelry shops in Habana naturally cater 

to this class of trade. 

It is natural that Cuba should follow 
European styles of jewelry, since the people 
have received their supplies from there, 
and, moreover, the prevailing population is 
of European origin. Some of our goods 
can be sold in the island, but the greater 
part are too simple in form and design. 
It is doubtful if one-third of our jewelry 
is adapted to this market, and while some 
other goods can be changed to meet re- 
quirements in quality, finish or mechanical 
arrangement, in the majority of cases it 
will be necessary to supplement existing 


‘ lines with entirely new goods. American 


manufacturers stand little more chance of 
forcing their styles on the Cuban market 
than the Cuban trade would have of doing 
the same thing on ours; with most ar- 
ticles the best progress will be made by 
following the tastes of the country. 
ORNAMENTATION 

Plain gold jewelry in Roman finish is 
sold in the western end of the island, but 
it is relatively by no means so important 
as in the United States. Articles hand 
engraved over the entire surface have a 
very limited sale, while engine turning is 
used almost exclusively for vanity and 
cigarette cases and similar articles of util- 
ity rather than personal adornment; indi- 
cations are that in time this will be popular 
for jewelry with the best class of trade. 

The bulk of the gold and plated jewelry 
sold in Cuba is in die patterns, usually of 
elaborate German designs. These have 
several advantages: (1) They are cheap to 
make, (2), the raised patterns stiffen the 
metal and lighter stock can be used, (3) 
they give an impression of massiveness, 
which is desirable. 

Enameling is used for plated goods, but 
to a very limited extent on gold, and when 
so employed it is usually as a border on 
charms, link buttons, watch cases and sim- 
ilar goods. 


A means of decoration never used in 


* our country but popular in Cuba is known 


as “niello” work. It is akin to enameling 
and is applied exclusively to silver. Link 
buttons, chains and watch cases finished in 
“niello” were brought in quantities from 
Germany and Switzerland. If American 
manufacturers can turn these out at rea- 
sonable prices, they can do a substantial 
business. The process is described as 
stamping or chasing a design in the metal 
So as to make it stand out in low relief; 
this is inlaid with black enamel of metallic 
sulphides and placed in the oven, the re- 
sult being a design in silver on a black 
background. 

Precious stones and their imitations are 
extensively used in ornament jewelry for 
Cuba, the same general types of setting 
being employed as in our country. Mod- 
ern settings are used for diamonds, the 
visible metal being reduced to a minimum. 

A typical German setting is worthy of 
note, as it is rarely used by American 
jewelers. A floral design is engraved in 
the metal with single lines to represent 
stems; small colored stones are then set 
into the leaves or flowers to enhance the 
effect. In another type the stones are set 
in a series so as to form a design, and 
are kept in place by a setting plate at the 
back and small grains of gold on the 
top. 

FINISH 


There is a decided difference in the color 
of jewelry sold in the eastern end of Cuba 
and in the rest of the island. Articles in 
bright polish (sometimes called 14-karat 
finish) have an active sale in Oriente Prov- 
ince, in which Santiaga de Cuba is located, 
while the rest of the island prefers Roman 
finish. Throughout the country there is 
an active demand for jewelry with Roman 
gold background and the pattern shown up 
in bright polish, a combination of colors 
especially used for embossed patterns. 

English finish is well received in Ha- 
bana; in ‘Oriente Province it is regarded 
as akin to Roman, “oro amarillo” (yellow 
gold) in distinction to “oro colorado” (red 
gold). 

Green-gold finish has been recently in- 
troduced and is carried by the best class 
of shops for expensive goods such as gold 
mesh bags, vanity cases and Waldemar 
chains. White gold has no sale in the isl- 
and. Occasionally link buttons and studs 
are seen in frosted platinum, but other 
articles are always bright finish. 

The following estimate of various fin- 
ishes in demand is made by Cuban jewelers 
thoroughly acquainted with the market: 
In Habana, Roman, 60 per cent; Roman 
set off with bright polished, 20 per cent; 
English, 10 per cent; bright polished and 
green gold, 10 per cent; in the entire island, 
Roman set off with bright polished, 25 per 
cent; Roman, 35 per cent; English, 15 per 
cent; bright polished, 25 per cent. 

QUALITY 
Cuba is primarily a market for solid- 
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gold jewelry. There is a limited demand 
for electroplate and gold-filled articles. Or- 
dinary electroplate does not wear well in 
this climate and sometimes discolors be- 
fore it is sold. 

Gold-filled articles have practically been 
introduced in this market by our manu- 
facturers and are well received. They are 
reported as giving a satisfactory amount 
of wear when made of 1/40 12 k. stock or 
better. Savard & Hijo, a French firm, have 
for many years been selling a quality that 
is akin to our gold filled, under the trade 
name “Fix.” The material is generally be- 
lieved to be a high grade of gold, with.an- 
alloy for a base containing 2 k. or 3 k. 
“Fix” articles are-well regarded, but have 
had a limited sale on account of their high 
prices. Jewelers thoroughly acquainted 
with Cuban markets estimate that between 
$250,000 and $300,000 worth of electroplated 
and gold-filled jewelry is being imported 
annually. 

SOLID-GOLD ARTICLES 

Prior to the war three qualities of solid 
gold were in demand—8 k., 12 k. and 18 k. 
The former quality was sold mostly in the 
rural sections and by some of the smaller 
shops in the cities, and in the majority of 
cases it passed as a higher quality. Euro- 
pean firms made articles of 8 k. that are 
reported as having stood up well in this 
climate. The few attempts made by our 
manufacturers to use this quality are re- 
ported as unsatisfactory. The demand for 
8 k. goods is hardly large enough to war- 
rant much attention. 

Up to three years ago 12 k. was the qual- 
ity in general use. Its place has been taken 
to a great extent by American 10 k. The 
bulk of the gold jewelry used is of this 
quality. 

Articles made of 14k. are sold only by 
the best grade of shops in Habana, and 
while important their sale is limited. 
Jewelry made of 18 k. is sold extensively 
by the better class of shops in the cities; 
this quality is always used for articles set 
with brilliants, for watchcases, watch brace- 
lets and to a great extent for neck chains. 

It is estimated by those thoroughly ac- 
quainted with the trade of the island that ' 
30 to 40 per cent of the gold jewelry sold 
in the entire country is of 18 k. and 50 to. 
60 per cent of 10 and 12k. By better class 
of shops in Habana 65 per cent is of 18 k., 
20 per cent of 14 k., and 15 per cent of 
10 and 12 k. 

SILVER AND PLATINUM JEWELRY 


There is a limited demand for jewelry 
made of silver. That imported is of 0.800 
quality and generally consists of link but- 
tons, watch chains and watchcases finished 
in niello. (See import figures, p. 12.) 

Jewelry made of platinum, or 18 k. gold 
faced with platinum, has a large sale in 
Habana and is rapidly being introduced 
into other parts of the country. The de- 
mand is for French style of design and 
workmanship. Opportunities for Ameri- 
can platinum jewelry are probably greatest 
in inexpensive mountings and semi-mount- 
ings. Manufacturers will have to meet the 
competition of local, and later of Euro- 
pean, manufacturers. Both are formid- 
able, the former because of low wages and 
overhead and the latter becausé they work 
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A Word Of 
Appreciation 





We wish to thank our friends who have helped in build- 


ing up our business while We were engaged in the manufacturing 
of platinum mountings and mounted diamond goods. 


We are now in the 


Diamond Business Exclusively 


and our policy of pleasing and serving our customers will continue 
as heretofore. 


It will be our pleasure to give the same careful and _per- 
sonal attention to the needs of all our customers requiring loose 


diamonds as has been our custom in our former business during the 
. past twenty-five years. 





Pitzele & Hamburger 


26 W. 36th Street 
New York 
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stock much finer than we do, resulting in 
saving of material. The difficulties offered 
by the diamond situation are discussed on 
the following page. 

STAMPING LAWS 

There are no laws in Cuba regulating 
the stamping of gold and silver articles, 
and abuses are common. Gold-filled ar- 
ticles are freely offered as “American gold 
14k.,” and 8, 10 and 12 k. are sold as higher 
qualities. The jeweler frequently admits 
this and justifies it by blaming the ignorance 
of his customer, who usually insists upon 
“oro bueno” (good gold). The public in 
Cuba, with the exception perhaps of the 
more intelligent classes in Habana, does not 
differentiate between the various qualities 
of gold. From Spain it learned to use 18 
k. and this it knows as “oro bueno.” All 
others it includes in the general term “oro 
bajo” (poor gold). 

Dealers always want 18 k. goods stamped, 
but prefer others unmarked, since they ex- 
plain the quality in their own way and give 
such “guarantees” as are necessary. 

France has a stamping law dated Novem- 
ber, 1797, which is enforced by the Govern- 
ment and makes it obligatory to show ac- 
tual quality. For domestic trade 0.750 qual- 
ity gold and 0.800 quality silver is the lowest 
that can be used. For export trade 0.583 
gold may be used. 

England has had laws making it obliga- 
tory to stamp actual quality of gold and 
silver used since 1327. The “hall-mark” has 
been applied by the jewelers corporation 
under Government control. The following 
standards of gold are recognized: 0.916, 
0.833, 0.750, 0.625, 0.500, 0.375. In silver 
only 0.925, or sterling silver, is recognized. 

It is worthy of note that German stamp- 
ing laws were revised in July, 1884, shortly 
after manufacturers made aggressive efforts 


to introduce their jewelry in foreign mar- ~ 


kets. Stamping is optional, and any fine- 
ness of gold may be employed; the lowest 
quality of silver is 0.585. 


GERMAN USE OF COMPOSITION 

German manufacturers have extensively 
introduced into Cuba jewelry made of ex- 
tremely thin stock and plugged with chemi- 
cal composition. Probably 75 per cent of 
all religious charms sold in the island are 
made in this way, as well as rings, earrings, 
link buttons, fancy charms, etc. The 
amount of metal is reduced to a minimum. 
Some religious charms examined were 
made of metal four one-thousandths of an 
inch thick. In a word, they have almost 
eliminated gold from this type of jewelry. 

While the Cuban jewelry trade knows the 
quality of these goods, there can be no 
doubt that it is frequently palmed off on 
the public as solid gold. The plugging is 
so cleverly done as to make it extremely 
difficult to detect. Frequently the same ar- 
ticle can be obtained in both solid gold and 
plugged. S 

Several samples of German jewelry were 
bought in Cuba and submitted to the United 
States Mint for assay. The result is in- 
dicated in the following figures: 


Declared Actual Sil- Base 

Articles. Quality. Quality. Gold. ver. Metal. 
Hoop earring.. 10k. 6k. 0.257 0.108 0.635 
Link button.... 12k. 11k. 467 .130 .383 
, isaaivos-s 12k..11%k. .480 .112 .408 
Child’s earring. 12k. 10k. 419 .148 § .433 
Religious charm 18k. 16%k. .695 .100 .205 
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The assayer reports as follows on these 
samples: 

The hoop earring and religious charm 
were filled with cement, plaster, rosin or 
the like; therefore the value is much less 
than the gold fineness indicates. The 
amount of this worthless filling was not de- 
termined, but was one-third and possibly 
one-half of the gross weight of the ar- 
ticle. 


PRECIOUS AND SEMI-PRECIOUS STONES 


The greatest demand is for white, blue, 
green and red stones in the order named. 
Genuine, reconstructed, synthetic and every 
grade of imitation stone from paste up 
are in use. 

Diamonds are by far the most popular 
gem, and they have a wide sale in medium 
and poor qualities, the demand for fine 
stones being very small. Prior to the war 
most of them were cut in Antwerp for this 
market and bought through brokers in 
Paris or from salesmen who visited this 
territory. At present the trade is in the 
hands of French and English commission 
houses, from which Cuban jewelers of 
any importance buy their diamonds loose. 
In 1914 the most salable melée for Cuba 
cost at Paris 180 to 225 francs ($36 to $45) 
per carat; this quality was invoiced in 
January, 1918, at 300 francs ($60) and up 
per carat. Before the war rejects were 
freely bought as low as 125 frances ($25) 
per carat and large stones at 600 to 700 
francs ($120 to $140); the latter now cost 
900 francs ($180). 

Australian sapphires constitute the larg- 
est percentage of genuine blue stones. The 
sale of emeralds and rubies is limited by 
their high prices, but imitations and scien- 
tific qualities are extensively used. 

Pearls are not fashionable. Oriental 
pearls of second class are sometimes used 
in women’s rings and men’s scarfpins and 
in cluster earrings. Japanese pearls are 
not well regarded and strings of pearls 
have small sale. In recent years hematite 
has been popular for medium and cheap 
jewelry, the stones being brought from 
Spain, but they are difficult to obtain at 
present. Other stones are very little used. 
Cameos are not fashionable here, and what 
little sale they have is to tourists. 

Unless American manufacturers take ad- 
vantage of the drawback of customs duties 
allowed on the exportation of imported 
stones, they will find it extremely difficult 
to sell diamond jewelry in Cuba. The 
tariff act of Oct. 3, 1913 (par. O, sec. 4), 
provides that 99 per cent. of the duties paid 
will be refunded on the exportation of 
goods made in the United States in which 
imported materials have been used. The 
administration of this provision is intrusted 
to the Division of Customs, United States 
Treasury Department. It will facilitate 
trade considerably to arrange with the cus- 
toms for the Cuban jeweler to send his 
diamonds into the United States for setting 
without the payment of duty. 


PRICES 


Because of advances in cost of metals, 
precious stones and labor and generally dis- 
turbed market conditions, it is impossible 
at this time to obtain reliable information 
about prices. In January, 1918, they were 
abnormally high and were still rising. 
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European firms had notified the trade of 
single increases of 60 per cent., while 
French manufacturers had raised the price 
of gold, the most stable commodity on 
earth, from 80 cents a pennyweight in 18 k. 
up to $1.06. 

Another difficulty is that European 
manufacturers have used a series of dis- 
counts, varying from 2 to 25 per cent., so 
that even original invoice prices may be 
misleading. Where ante-bellum prices are | 
available, they are of little practical use, 
since from present indications it may be 
many years before they will return. Where 
prices are stated in this report they are 
given merely as a general basis for com- 
parison. 

Generally speaking, European manufac- 
turers have been selling at low prices, 
judging by our standards. This especially 
applies to goods that require considerable 
handwork. It must be kept in mind, how- 
ever, that they have been working exceed- 
ingly thin stock, resulting in a substantial 
saving in material, and the German manu- 
facturers, as a rule, have employed die pat- 
terns for ornamentation with a correspond- 
ing saving of labor. In the making of reli- 
gious charms, link buttons, bar pins, brace- 
lets and similar goods, American manufac- 
turers have in some cases shown that they 
can reproduce German goods at the same 
price and in better quality. 

The Cuban trade is accustomed to buy 
“pennyweight” goods” by weight and fash- 
ion, gold and workmanship being charged 
for separately. Following is the usual 
schedule of prices charged for gold by Ger- 
man manufacturers before the war, French 
prices being substantially the same. In 
some Cases prices were raised 114 to 3 cents 
per pennyweight, depending on the impor- 
tance of the customer. 


Price Price Price 

Per Per Per Penny- 
Gramin Gram in weight 

Quality. Marks. Dollars. in Dollars. 
SI a crcietedcuneeiien 1.00 0.2380 0.3700 
BO Ra cuwre Ss Reh aden 1.25 -2975 -4626 
RA ein tadewoe ad 1.45 .3451 -5366 
BOs teaencedy ceca 1.80 -4284 -6661 
ar Aare .5045 .7846 


According to German firms, these figures 
were based on quality, 10 k. being 0.410 
quality gold, 12 k. 0.480 quality and 18 k. 
0.730 quality. 

Complaints are frequently heard about 
the high prices charged by our manufac- 
turers for 18 k. goods, especially in com- 
parison with prices for the same articles in 
10 k. While the complaints are at times 
justified, the jeweler frequently overlooks 
the fact that he must pay for more weight 
as well as better quality, since the specific 
gravity of 18 k. gold is greater. Also he 
has been accustomed to buy European 12 k. 
and 18 k., where naturally the differences 
are'smaller than between 10 k. and 18 k. 

Following are comparisons of prices in 
various qualities charged by a German 
manufacturer (mark at normal exchange 
rates=23.8 cents): Plain band bracelet— 
in 8 k., 12 marks; 12 k., 16%4 marks; 14 k., 
20. marks, and 18 k., 24 marks. Curb chain 
—in 8 k., 6.1 marks; 12 k., 9.25 marks; 14 
k., 13 marks; 18 k., 16.85 marks. Plain 
gold link buttons—in 8 k., 7%4 marks; 12 
k., 10 marks; 14 k., 12 marks; 18 k., 15 
marks. 

(To be continued) 
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Beware of the Swindling Watch Repairers. 





Jewelers Warned to Be Careful in Sending Repair Jobs to Firms of Whom They 
Know Nothing—How Jewelers Have Been Mulcted by Chicago Concerns. 














——— 


Cuicaco, Oct. 4—F. M. Hickok, attorney 
for the Chicago Jewelers’ Association, has 
recently received a score or more com- 
plaints from retail jewelers in the city and 
suburbs, calling attention to the question- 


able methods of certain watch repair shops. . 


These shops, according to the letters, ad- 
vertise themselves through circulars. under 
high-sounding trade names, and offer to do 
watch repair work at ridiculously low 
prices. In spite of the fact that the retail 
jewelers should know that the work can 
not be profitably done at the figures men- 
tioned, they nevertheless fall over them- 
selves to “take the bait,” hoping to make a 
larger margin of profit on their own cus- 
tomers. In a few instances, jewelers have 
not hesitated to send $300 worth of their 
customers’ watches in one batch to these 
repair concerns. 

The lurid advertisements of these con- 
cerns agree to put a watch in first class 
condition for 75 cents up to $1.25, to make 
an immediate return, and to pay the post- 
age, insurance, and other charges incident 
to the transaction. However, when it 
comes down to actual business, the retail 
jewelers have learned that quite a different 
system is followed. The watches are kept 
indefinitely, and are returned only when 
threat of court action to bring about re- 
covery is made. When they come, they 
come with C. O. D. charges which in some 
instances are as high as $6.00. Best of all, 
the repair work has not been done. 

If these fake repair artists do any tinker- 
ing at all with the watch, they often make 
the trouble worse instead of better. The 
trap into which the retailer has walked 
in a case of this sort is manifest to any 
jeweler. He cannot very well turn down 
the C. O. D., regardess of the amount, for 
the watch belongs to his customer and not 
to him. Usually, the customer has become 
impatient over the delay and has already 
demanded his watch. Then, after realizing 
that he has been stung, the retailer must 
send the watch to an honest and reliable 
repair man, before he dares return it to 
his customer. He dare not charge the cus- 
tomer the full amount, of course, for all 
this hocus-pocus, and the result is that he 
loses good money. 

“The number of complaints from retail 
jewelers has been increasing so rapidly of 
late that I feel it my duty to ask THE 
JEWELERS’ CIRCULAR to sound a warning,” 
said Mr. Hickok. ‘Retail jewelers should 
not send their customers’ watches to repair 
men who are not known to them per- 
sonally, or nof recommended by their job- 
bers. I cannot imagine how any dealer 
could be so careless as to send a dozen 
valuable watches to a repair concern of 
which he never heard. They seem to be 
mesmerized by the low prices, although 
they should know that efficient and honest 
work cannot be done at such prices, any 
more than they can sell their own goods 
below cost and make money. 


“Quite evidently these fake watch repair 
artists, whose growth has been of the 
mushroom variety in recent months, are 
following a well planned scheme to victim- 
ize retail jewelers. They do not expect to 
do business twice with the same dealer, 
of course, but there are so many jewelers 
that they can stay in business a long time 
on the new customers, or v’ctims, rather, 
which they uncover with their advertise- 
ments sent through the mail. 


“In some instances the addresses which 
these watch repair men give are not in the 
business district of the city, but are resi- 
dence addresses. Usually however, they 
have a down-town address, and a long, 
elaborate neme. The mere fact that the 
reta‘ler has never before done business 
with such an outfit should lead him to 
make an investigation as to the honesty 
and competency of the firm before he trades 
with it. 

“The fact that in many cases these watch 
repair men hold the watches for such a 
long period has caused some of the vic- 
tims to make the suggestion that. the 
watches are being pawned. The gain to 
be secured in such a manner would be 
only temporary, of course, and I am in- 
clined to believe that little or none of this 
is being done. The chief object of the 
slow return, I believe, is to make it im- 
possible for the jeweler to turn down the 
C. O. D. collection.” 

Mr. Hickok said that it is possible that 
proceedings against the fake watch repair 
men will be started under the Illinois law 
against fraudulent advertising. He also 
pointed out that the legitimate watch re- 
pair men of the city should be among the 
leaders in the suppression of these illegiti- 
mate intruders into the business. The in- 
creasing amount of rascality is certain, in a 
short time, to give to all watch repair men, 
honest and otherwise, a most undesirable 
reputation. 








DEATH OF MAX ABRAHAMS 





Prominent San Francisco Jeweler Passes 
Away After a Brief Illness 


San Francisco, Catr., Oct. 16—Mem- 
bers of the jewelry trade of San Francisco 
were shocked and grieved to learn of the 
death of Max Abrahams, well known 
wholesale jeweler of this city, head of 
Max Abrahams & Co., at 717 Market St. 

Mr. Abrahams passed away on October 
16 following an illness of brief duration. 
He is survived by his widow, Mrs. Henri- 
etta S. Abrahams and by two sons, Harry 
W. and Richard D. Abrahams and a 
daughter, Mrs. Mervyn G. Zelinsky. 

He was a native of New York and a 
member of Fidelity Lodge, No. 120, of 
Masons and of Unity Lodge of the B’nai 
B’rith. 

The funeral is to be held under Masonic 
auspices. 
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DEATH OF ALFRED J. SMITH 





Executive of Providence Manufacturing 
Jewelry Firm Passes Away in His 
Sixty-seventh Year 
Provipence, R. I., Oct. 11—The funeral 
of Alfred J. Smith, for more than a quar- 
ter of a century connected in an executive 
capacity with Smith Bros., manufacturing 
jewelers, 4 Blount St. this city, was 
held from his home, 34 Highland Ave., 
Meshanticut Park, Cranston, last Sunday 
afternoon. Burial was at Bristol, R. I. 
Mr. Smith died last Tuesday week at his 
home at Meshanticut Park in his 67th 
year, death being due to pneumonia after 

an illness of only a few days. 

He was born in Providence, February 16, 
1853, the son of Josiah and Hannan Smith. 
After attending the public schools of this 
city he went to work at the marine engine 
works of the famous Herreshoffs at Bris- 
tol where he served an apprenticeship and 
remained until about 1894 when he en- 
tered the employ of his brothers, James 
and William Smith, doing a manufacturing 
jewelry business as Smith Bros. 

Smith Bros. were engaged in the pro- 
duction of a large line of findings and 
cheap lines that call for the introduction 
of machinery that would produce the find- 
ings and other pieces with greater rapidity 
than had been done. To this end special 
patented machinery designed by the Smiths 
was introduced by the assistance of the 
deceased, who resigned his position with 
the Herreshoffs and assumed charge of 
the automatic machinery in Smith Bros.’ 
shop. 

While living at Bristol, he married Miss 
Elizabeth M. Talbee, July 11, 1882, who 
survives him. He is also survived by two 
sisters and two brothers. He was a mem- 
ber of Redwood Lodge, No. 35, of Masons, 
of which he was Worshipful Master in 
1906, a large delegation of whose members 
attended the funeral. 








Death of Lieut. F. G. Dana 

Wausau, Wis., Oct. 3.—Lieut. Frank G. 
Dana, formerly a prominent retail jeweler of 
Wausau, Wis., and brother to L. D. Dana, 
head of the L. D. Dana Jewelry Co. of 
Antigo and Marshfield, Wis., died at his 
home in Wausau on September 28 at the 
age of 61 years. Deceased was born in 
Berlin, Wis., April 29, 1858, and after leav- 
ing school learned the jewelry and watch- 
making trade at the same time his brother 
was doing likewise. Lieut. Dana also studied 
music and became one of the best known 
military bandmasters in the Middle West, 
and served 21 years in the Wisconsin Na- 
tional Guard, being commissioned as a 
first lieutenant at the time of the Spanish- 
American war, when he accompanied the 
Third Wisconsin (Volunteer) National 
Guard regiment to Porto Rico as director 
of its band. Lieut. Gen. Nelson A. Miles 
personally presented Lieut. Dana an army 
revolver as a token of appreciation of his 
services. 

The funeral was conducted under 
Masonic auspices and with full military 
honors. 

His widow, three daughters, two sisters 
and one brother survive him. 
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ALLEGED SWINDLERS HELD 





Women and Three Men in Custody of 
Newark, N. J., Police Charged with 
Pennyweighting 

Newark, N. J., Oct. 28—A woman and 
‘hree men are being held by the police 
here charged with swindling Newark and 
Jersey City jewelers. Several days ago, 
according to Henry J. Wite, a salesman in 
the store of George J. Busch, retail jeweler 
at Springfield Ave. and High St. two 
women and a man came into the store to 
look at diamond pins. Shortly before this 
Mr. Busch had received from the Jewelers’ 
Security Alliance a special notice that 
“nennyweighters,” who exchange glass for 
diamonds, were operating in this vicinity, 
so he and Mr. Busch were rather suspicious 
when strangers asked to look at diamonds. 

Mr. Witte said that after the trio had 
looked at several varieties of diamond stick 
pins, he noticed the man pick up one 
valued at $800 and fumble round in his tie 
with it. When the card with the pin had 
been placed back in the tray, he said, he 
noticed that a fake diamond pin had been 
substituted. He accused the man of at- 
tempting to steal the pin, at which the 
real pin was passed to one of the women. 
At the same time the man snatched the 
fake pin from the tray and ran from the 
store. The women followed, and the three 
ran in different directions. Mr. Witte fol- 
lowed, and caught one of the women near 
the courthouse, a short block away. 

The woman was taken to the first pre- 
cinct station, where she was questioned 
in the Italian language by Detective Capa- 
donno. The woman gave the name of Mrs. 
Gioseppe Scapiri, and said that she livea 
in Newark, but could not give the address. 

It was stated that the same woman had 
been in Mr. Busch’s store before and had 
made several small purchases. She re- 
cently bought a small cross in the place. 
At other times, it was said, she had looked 
at articles without making any purchases. 

When arraigned before Judge Quigley in 
the First Precinct Court the next morning 
she was charged with attempting to steal a 
diamond scarf pin valued at $800. It was 
found that her home was at 9 Columbia 
St., Bloomfield, after she had given sev- 
eral ficticious addresses in this city. It 
was found further that she is the mother 
of four small children. She was held in 
$5,000 bail for the action of the Grand 
Jury. 

Believing that Mrs. Scapiri is the same 
person who swindled his firm out of a $500 
diamond ring recently, Joseph Jaeckel, Jr., 
a member of the jewelry firm of Jaeckel 
Brothers, 180 Ocean Ave., Jersey City, and 
George Nickie, Jr., an employe of the firm, 
visited the county jail here to see if they 
could identify Mrs. Scapiri as the woman 
who had been in their store. They im- 
mediately picked the woman out of a line- 
up of nine women as the one who had 
swindled them. 5 

A little later a bondsman who gave the 
name of Andrew Preziosi, of 296 Palisades 
Ave., West Hoboken, appeared before Judge 
Martin in Quarter Sessions court, and gave 
the $5,000 bail required. He said that 
he owned property at 257 Central Ave., 
Orange. With the placing of this bail Mrs. 
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Scapiri was discharged, but as she left the 


court room she was rearrested by Detective, 


Green of Jersey City, who charged her 
with complicity in the robbery at Jaeckel 
Bro’s. store in Jersey City. When Green 
told Mrs. Scapiri that she was again under 
arrest she screamed so loudly that she was 
heard on two floors of the courthouse. 

When he saw that Mrs. Scapiri was again 
under arrest Preziosi went out and started 
up 13th St. He was trailed by Lieutenants 
O’Gara and Corbitt and Detectives Boland, 
Byrnes and Gannon of police headquarters, 
who thought that they might thereby get 
trace of some of Mrs. Scapiri’s confeder- 
ates, who had been prepared to meet her 
as soon as she was released. 

At a little distance up 13th St. Preziosi 
met three men who were waiting in an 
automobile. The police officials and de- 
tectives surrounded them and placed them 
under arrest. It is not believed by the po- 
lice that Preziosi had anything to do with 
the robbery, being simply used to get Mrs. 
Scapiri out of jail. 

The tric arrested in the automobile gave 
the following names and addresses: Salva- 
tore Scapiri, 9 Columbia St., Bloomfield, 
husband of Mrs. Scapiri; Salvatore Zeta 
of 106 Baltic St., Brooklyn, and Joseph 
Violo, 1349 72d St., Brooklyn. 

Scapiri is said to have been the man 
with Mrs. Scapiri when the $800 diamond 
pin was taken from Busch’s store. The 
police say that Violo was arrested in 1915 
ou the charge of attempted swindle, in 
which Manfredi Mancusi-Ungaro was the 
intended victim. Violo was sentenced 
from three to seven years, but was paroled. 

Pinkerton detectives say that Mrs. 
Scapiri answers the description of an 
Italian woman who has been operating 
with men in other cities. They say all 
jewelers have been warned to look out for 
her. She is on probation in Brooklyn, they 
say, for shoplifting. 








Belgian Artist Engraves Plate Given King. 


SANTA Barpara, Cal., Oct. 22.—Accom- 
panying King Albert on his travels is a 
gold plaque presented by members of the 
Press Association of Southern California. 

The plaque was made and engraved by E. 
M. Verpoorten, a Belgian artist, who is at 
the head of the shop at L. Evans & Co., 
local jewelers. It is an artistic piece of 
work and the newspaper men who ordered 
it were enthusiastic in its praise. A leather 
case with a velvet interior also went with 
the plaque. 

The medal carried this inscription: 

“This is to certify that Albert, King of 
Belgium, has been elected an honorary 
member of the Press Association of South- 
ern California, October 11, 1919.” 








The F. W. Woolworth Co. has consented 
to lease 20 feet of its Main St. store at 
Norfolk, Va., to M. & M. Silver, jewelers 
of this city. The lease is for a period of 
10 years, and possession will be given the 
first of the year, The entire second floor 
will also be leased. It is understood that 
the Woolworth Co. will open two branch 
establishments in Norfolk around the first 
of the year, and for this reason the Main 
St. store is being decreased in size. 
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Death of Spencer H. Fuller 


Lewiston, Me., Oct. 16.—The passing 
away last Monday of Spencer H. Fuller, 
employed for almost a half century as a 
watchmaker at the jewelry store of H. A. 
Osgood & Son removes a well known 
figure in Lewiston. Mr. Fuller had been 


- suffering for sometime from attacks of 


acute indigestion, which finally developed 
into heart trouble and caused his death. 

Spencer H. Fuller was born in Keesville, 
N. Y., in 1852, the son of Armintus and 
Lurncy (Jordan) Fuller of that place. 
From this town he went across into Bur- 
lington, Vt., and went to work with a 
local jeweler. Here he learned the trade 
practically and became an expert watch- 
maker. In those days the Waltham Watch 
Co. was seeking capable young men. Mr. 
Fuller went to Waltham and _ further 
studied the business, and when he left 
there to come to Lewiston he was as 
capable a man in his business as there was 
in New England. 

Mr. Fuller came here in 1874 and ob- 
tained a position as watchmaker with 
H. A. Osgood & Son, Jewelers, 131 Lis- 
bon St., this city. From that time until 
almost to the day of his death, Mr. Fuller 
could be found at his bench in the Osgood 
establishment. 

During his 45 years with the Osgood 
concern he made many friends and at the 
time of his demise was probably acquainted 
with more residents of Lewiston and 
Auburn than any other man in the city. 
He had a pleasing personality and a keen 
sense of humor. His hair was snowy 
white and had been so for many years. 
Mr. Fuller was one of the adventurous 
bicyclers and was fond of making long 
trips by bicycle. He was also one of the 
early automobilists and very fond of long 
trips into the country. His cheerful man- 
ner, his love of life, his ability as a sales- 
man and his expert technique as a worker 
made him a valuable man. 

Mr. Fuller was a frugal and careful busi- 
ness man and acquired a good deal of 
property, among other things building a 
block on Main St. known as the Fuller 
block. After the retirement of Col. 
Charles H. Osgood from active work, on 
account of illness, Mr. Fuller became the 
oldest employee of the concern. His death 
makes, therefore, another break in the 
personnel of this establishment, which is 
one of the oldest in Lewiston and Au- 
burn. 


Mr. Fuller’s wife was Abbie Pearson of 
Lewiston, who died about 10 years ago. 
His daughter, Mrs. Edith L. Fuller, has 
made her home with him since Mr. Fuller’s 
first illness. One son, Carl S. Fuller of 
Manchaster, N. H., a prominent citizen of 
that state and a graduate of Bowdoin Col- 
lege, also survives him. There are also 
four grandchildren,—Grace and Isabel Ful- 
ler of Lewiston and Mary and Henry 
Fuller of Manchester. There is one 
brother, Frank Fuller of Boston, Mass., 
and one sister, Mrs. Kate Goulding of San 


Diego, Cal. 
Mr. Fuller was a member of Rabboni 
Lodge, Lewiston Commandery, Kora 


Temple, and the intermediary bodies, and 
also of the Maine Consistory of Portland. 
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Rings 
for Weddings! 


How small but how important is a wedding ring. And the 
sentiment that attaches to it throughout the years. 





When buying a wedding ring people are willing and want 
to buy the best. A good wedding ring is one of the easiest 
sales you ever made. 


~ - R A NT 


When a customer feels that they have purchased the best 
in a wedding ring, they will remember the store where they 
bought it, and that store will be their natural choice for 
future purchases. 


Wheeler platinum, platinum and diamond wedding rings 
are as fine wedding rings as can be made. They embody 
not only fine workmanship but diamonds of quality and 
have that wonderful lasting finish. 


= This is only natural for they are Wheeler made and any- 
thing made by Wheeler is always well made, which means 
easy and profitable sales for the retailer. 
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Hayden W. Wheeler & Co., Inc. 


Manufacturers—Importers 


2 Maiden Lane NEW YORK 
Factory: Brooklyn 
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Nevembet 19, 1919. 
DEATH OF E. A. LICHTENSTEIN 


New York Importer and Manufacturer of 
Watches and Jewelry Novelties 
Dies Suddenly 


A hemorrhage of the brain caused the 
sudden death on Monday, Nov. 3, of Eu- 
gene A. Lichtenstein, a member of the firm 
of Lichtenstein Bros., importers and manu- 
facturers of watches and jewelry novelties, 
120 W. 32nd St, New York City. Mr. 
Lichtenstein was seated at his desk on the 
afternoon of his death, apparently in the 
best of health, when suddenly he swoomed, 
and before a doctor could be summoned he 
passed away. The doctor pronounced 
death due to cerebral lesion, better known 
as hemorrhage of the brain. 

Funeral services were held on Wednes- 
day, Nov. 5, at the University Funeral 




















Tue Late E. A. LICHTENSTEIN. 


Chapel, under the auspices of Temple 
Emanuel, with Rabbi Silverman officiating. 
At the grave in Salem Fields, Cypress 
Hills, Long Island, N. Y., where the body 
was laid at rest, a Masonic service was 
conducted by Royalty Lodge, No. 876, of 
which the deceased was a member. 

Eugene Lichtenstein was born in Me- 
ridian, Miss., 36 years ago, and at the age 
of 16 years came to New York. Since 
that time he has been continually engaged 
in the jewelry and optical business. In 
1894, with his brother, C. A. Lichtenstein, 
he established the present firm of Lichten- 
stein Bros. In connection with the jewelry 
business, Mr. Lichtenstein also conducted 
an optical department in the same offices on 
32d St. He was widely known in the op- 
tical business and was a member of the 
Optical Board of Trade and the Optical So- 
ciety of the State of New York. 

Mr. Lichtenstein was of a cheerful dis- 
position and possessed a pleasant personal- 
ity, which during his connection with the 
jewelry and optical trades gained him many 
friends. He was one of the most ener- 
getic and progressive young men of the in- 
dustry, and his sudden death proved a se- 
vere shock to all who knew him. 
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The deceased is survived by a mother, 
father, three sisters, Mrs. David VanBlukom, 
Mrs. Benjamin Reass and Mrs. J. B. Hirsh- 
feld, and one brother, Charles A. Lichten- 
stein. 


CAREER OF WM. HELLBERG 


Former Marshalltown, Ia., Jeweler Passes 
Away Following an Operation. 
MaRSHALLTowWN, Ia., Oct. 4.—The recent 
death of William Hellberg, a prominent 
jeweler and business man of this city, has 
been the cause of much regret among a 
wide circle of friends and acquaintances. 
He died at St. Thomas’ Hospital, follow- 

ing an operation. 

Mr. Hellberg, who had been a life-long 
watchmaker engaged both in the manufac- 
turing and retail business had spent many 
years in the industry. He learned the 
trade in his native country, Sweden, 
when a boy and had followed it upon 
coming to this country. He was regarded 
as a high grade workman. 

He was born in Skane, Sweden, April 
6, 1862, and started learning the watch- 
making trade when 10 years old and be- 
came a full fledged workman at the age 
of 17 years. As soon as he learned the 
trade he started in business for himself 
and conducted a watch trade school and 
factory. He started to learn the trade 
with his uncle, an old watch and tower 
clock maker, finishing his apprenticeship 
in full with highest honors, with one of 
the most prominent watchmakers of 
Sweden. He had made several master- 
pieces, as was the custom in those days, 
before he could get a master’s license. In 
1887 he sold out his business in Sweden 
and came to the United States, locating 
in St. Paul, working for a year, so as 
to become familiar with conditions ana 
learn the language. 

His first business venture was at 
Groton, S. Dak., then known as Dakota 
territory. Later he moved to Fargo, 
N. Dak., and it was there that he lost 
everything in the fire of 1883. In this 
fire he lost his watchmaker’s tools and 
machinery, which he had brought with him 
from Sweden, and also his masterpieces, 
which he had made before he became a 
master-workman. Among these was a 
watch made entirely .by hand, the size of 
a dime, and one of his most treasured 
pieces. 

Later he engaged in business in North- 
field, Minn., Sioux City, Ia., and Chicago, 
and at one time owned three stores in 
two States. He came from Chicago to 
this city in August, 1898, and opened a 
store at 23 West Main St. on Sept. 1, 
remaining in business there for nearly 21 
years. Later he moved to 34 W. Main St., 
and stil! later to the present location of 
business, 12 W. Main St., his jewelry store 
being the oldest in the city of Marshall- 
town. 

He perfected a number of patents on 
watchmaking machinery and tools, and had 
in the making more than 25 patterns not 
completed at the time of his death. Dur- 
ing latter years Mr. Hellberg has been 
interested in peach raising, and devoted 
much of his time to his fruit raising farm 
in Oregon county, Missouri, where he 
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raised peaches, apples and other fruits. He 
was an extensive traveler, having been 
through most of the countries of Europe. 

He was a prominent Mason, being a 
member of Marshall Lodge, No. 108 A. F. 
& A. M.; Signet Chapter, No. 38, R. A. 
M.; King Solomon Council, No. 20, R. & 
S. M.; St. Aldemar Commandery, No. 30, 
K. T., and Central Chapter, No. 67, O. E. 
S. of Marshalltown, and Des Moines Con- 
sistory No. 3, where he received the 32d 
degree and Za-Ga-Zig temple Mystic Shrine 
of Des Moines. 

He was married to Miss Elleb Falstrom 
in Sweden in 1884. She survives him as 
well as three sons, Eric, Arthur and 
Hjalmar, and one daughter, Edith and and 
one sister, Mrs. A. N. Wesley, Indianapolis. 
His sons are engaged in the jewelry and 
optical business. 

The funeral was held at his home, 612 
Fremont St. Burial was with Masonic 
honors at Riverside. 








DEATH OF FRITZ HOEFER 





Veteran Jeweler of Aurora, Neb. Dies at 
St. Paul 

Aurora, Nes., Oct. 7.—Fritz Hoefer, one 
of the most prominent jewelers in this 
part of Nebraska and for over thirty years 
connected with the trade in Aurora, died 
October 2 at St. Paul and the remains 
were brought back to Aurora where the 
funeral was held yesterday afternoon from 
the home of Charles P. Kraft. Interment 
was in Aurora Cemetery, Dr. J. D. M. 
Buckner officiated at the funeral services 
and the Odd Fellows, of which the de- 
ceased is a prominent member, participated 
in the burial services at the grave. 

Mr. Hoefer was widely known in the 
trade as a successful jeweler and fine fel- 
low. Though a native of Germany he had 
lived most of his life in this country. He 
was born at Hessen-cassel, April 14, 1853, 
and as a young man came to the United 
States and learned the jewelry business. 
He started in business for himself in 1878 
in Aurora and by his ability as a jeweler, 
his integrity and his fine traits as a man, 
built up a large clientele. 

After successfully conducting business 
alone for nearly 30 years he incorporated 
it under the style of the F. Hoefer Jewelry 
Co. retaining a dominant interest in the 
new corporation, the other stockholders 
being Elizabeth C. Hoefer, Henry Carlson, 
Oscar Carlson and B. W. Woodford. 

Besides his jewelry business Mr. Hoefer 
had interest in other enterprises and was 
vice-president of the Aurora National 
Bank. 

News of his death caused profound re- 
gret not only in the vicinity of Aurora 
and St. Paul but also in the other large 
jewelry centers where he was well known. 





William S. Littlefield has opened a 
jewelry shop in the Kirstein building, Cen- 
tral St., Bangor, Me., where he will do 
designing and engraving in gold and silver 
and also do repairing of fine Swiss and 
American watches. Mr. Littlefield was 
formerly employed with W. C. Bryant as 
a designer and engraver and prior to that 
was with S. L. Rogers. 
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THE JEWELED ANKLET 





New York Society Matron Returns from 
Europe with Jewelry Style Which the 
Jewelers’ Circular Fashion Expert 
Had Predicted 


Considerable comment in the newspapers 
during the latter part of October was oc- 
casioned by the fact that Mrs. Peter Cooper 
Hewitt, a well known society matron of 
New York, wore over her stocking an 
anklet set with diamonds on her arrival 





NEW YORK SOCIETY 





MATRON 
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turning tourist, and would probably be the 
vogue here. 

As Miss Archer told the jewelers, the 
anklet in its new form, whether worn over 
or beneath the stocking, would be tight fit- 
ting and flexible and not of the bangle vari- 
ety and that gems which would be used in 
it would be those of the evening jewels, 
diamonds alone or set with colored gems 
or pearls or even black opals or semi-pre- 
cious stones. 

The prediction has been verified in the 
sensation created by Mrs. Hewitt’s jewel. 
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WEARING DIAMOND ANKLET. 


Snapshot by Press Illustrated Service shows Mrs. Pcter Cooper Hewitt on deck of the Mauretania. 


from Europe on the steamship Mauretania, 
a month or so ago. The fad was com- 
mented upon by a large number of pa- 
pers as something “new,” and, in fact, many 
of them took the ground that it was some- 
thing that Mrs. Hewitt had started. 

These journals were evidently not aware 
that the jeweled anklet has been in vogue 
in Paris for some time, and that at the con- 
vention of the American National Retail 
Jewelers’ Association, held in Chicago last 
August, Miss Isabelle M. Archer (the 
JEWELERS’ CircULAR fashion expert had 
been sent to Paris by this journal to get 
the latest styles in gowns and the jewelry 
that went with them for the benefit of the 
American jewelry trade) announced to the 
convention that the anklet was not a pass- 
ing fad, but was to be the style that would 
be introduced into this country by the re- 


The jewelers have the satisfaction of be- 
ing in a position to tell the newspapers 
publishing the story of this “new” fad, that 
they were aware of it and had the informa- 
tion several months before it appeared. 
The picture herewith is from a snapshot 
of Mrs. Hewitt taken while seated on the 
stairway of the deck of the Mauretania. 








Death of William Kolb 


Cuicaco, Ill., Oct. 30—William Kolb, of 
the wholesale jewelry firm of Charles Kolb 
& Co., located in the Savings Bank Bldg., 
this city, died Sunday, Oct. 26, after an 
illness of about two months. 

Though Mr. Kolb’s friends knew he had 
been ill for some time they had not been 
alarmed because the illness did not take a 
serious turn until about two weeks ago. 
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In fact, some of his friends did not know 
he was in- danger until they heard the re- 
port of his death. 

Mr. Kolb had been in the jewelry busi- 
ness here for many years and was favor- 
ably known in the trade. He is survived 
by his widow, Mrs. Mollie Kolb, and three 
brothers, and also a sister, Mrs. W. J. 
Feldman. 

Funeral services took place from his late 
residence, 5456 Kenmore Ave., and at St. 
Ita’s Church, where high mass was cele- 
brated at ten o’clock. Interment was at 
Waldheim Cemetery. 








New Rules Governing Packing of Articles 
Sent by Express 

New express packing rules, similar to 
those required for freight movement on the 
railroads, will go into effect on December 
10, and express shippers are requested to 
prepare themselves for the new standards. 
The new packing requirements, which were 
recently approved by the United States 
Railroad Administration, were formulated 
to provide additional safeguards for mer- 
chandise sent by express. Heretofore, ship- 
pers have been using all sorts of contain- 
ers for express packages, but the new rules 
are expected to make the regulations uni- 
form and thus provide business concerns 
with an even more rel able and speedy ser- 
vice. 

Preparations are being made at local 
offices of the American Railway Express 
Co., which is the agent of the Government 
in handling the express business of the en- 
tire country, to put the new rules into effect 
on December 10, and to require a strict 
adherence to them thereafter. The express 
officials expect that in this way shippers will 
be induced to pay greater attention to their 
packing methods and to turn their business 
over to the carrier substantially packed and 
clearly marked, so that, with reasonable 
care on the part of expressmen, all traffic 
can be handled rapidly and with fewer 
chances of loss or damage in transit. 

The rules, recently promulgated, will not 
permit the use of paper wrapping for pack- 
ages over 25 pounds, nor of ordinary paper 
boxes, wrapped or unwrapped, when the 
weight of the package is over that limit. 
For shipments over 25 pounds, wooden con- 
tainers, or containers of fibreboard, pulp- 
board or corrugated strawboard material 
are required. The cartons must be made of 
materials of specified “test strengths,” sim- 
ilar to those required for the freight service, 
and the containers must bear the stamp of 
the manufacturers certifying that the mate- 
rial used is of strength required for the 
weight of the shipment carried in it. 

The express regulations, though modeled 
on those for freight movement, permit a 
wider latitude in the size of the carton used, 
and carry a certain number of exceptions. 
Shippers who wish to acquaint themselves 
with the new express regulations are re- 
quested to studv Supplement No. 5 to Ex- 
press Classification No. 26, in which these 
rules are embodied, and copies of which 
may be secured at any express office. It 
is calculated that the time remaining before 
Decemher 10 will he sufficient to enable ex- 
press shinners to adjust themselves to the 
new packing standards. 
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JACOB FINK SKIPS 


Bankruptcy Petition Filed Against Provi- 
dence Jeweler, After He Disappears, 
Leaving Liabilities of $30,000 
and No Apparent Assets 


Provivence, R. I.. Oct. 4.—Jacob Fink, 
a wholesale jeweler with offices at Room 
312 B, in the Strand building, 77 Washing- 
ton St. this city, was alleged to be a bank- 
rupt in proceedings before Judge Arthur 
L. Brown in the United States Court for 
the District of Rhode Island, today, on the 
involuntary petition filed by three of his 
creditors in New York, with claims aggre- 
gating $8,640.75. 

George D. Fernald, manager of the Prov- 
idence office of the National Jewelers’ 
Board of Trade, was appointed and quali- 
fied as receiver under bond of $1,000 and 
also filed a seizure bond of $50 and imme- 
diately took possession of Fink’s office and 
contents. 

It is alleged that Fink, who has been 
missing from this city for about a fort- 
night, has absconded with diamonds, jew- 
elry and money amounting to at least $20,- 
000 to $25,000 and leaving business and per- 
sonal debts which will bring up the total 
to a still higher amount, possibly between 
$30,000 and $40,000. 

The petition filed by the creditors alleges 
that Fink has disappeared and that his 
creditors have been unable to find him and 
that his financial matters are in such con- 
dition that it is imperative that a receiver 
should be appointed. The petition also re- 
cites that about Sept. 20 he “did convey, 
transfer, conceal and remove, and permit 
to be concealed and removed, a part of his 
property, to wit: a stock of precious stones 
and jewelry, with intent to hinder, delay 
and defraud his creditors; said stock being 
valued at $5,000 or more.” 

The petition is signed by David Abelov. 
of New York, who claims indebtedness on 
a note of $583.98; Irma Rosenberger, Ger- 
trude Rosenberger and William Rosen- 
berger, of New York, copartners doing 
business as A. Wallach & Co., for goods 
sold on open account, $849.85 and Sigmund 
Tancer and Joseph W. Wasserstrom of 
New York, copartners doing business as 
Tancer & Wasserstrom also for goods sold 
on open account, $7,206.92, the total of the 
petitioners’ claims being $8,640.75. Edward 
C. Stiness, attorney of this city, is counsel 
for the petitioners, acting for Greenbaum, 
Wolff & Ernst, of New York, General 
counsel of the National Jewelers’ Board of 
Trade. 

According to the receiver, Mr. Fernald, 
Fink is believed to have left this city about 
two weeks ago. He is married and is about 
39 years of age. He had apparently cov- 
ered up trails that would lead to his where- 
abouts and it is difficult for anything to be 
found that would locate him. 

The young woman stenographer em- 
ployed by Fink has been coming to the 
office ever since his. last appearance and 
claims that he is indebted to her for wages, 
but she claims to know nothing as to his 
whereabouts. On his desk this afternoon 
when the receiver took possession there 
was a large pile of bills, telegrams from 
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creditors and letters, which showed that he 
was in a bad financial condition when he 
disappeared from the city. 

New York jewelry and diamond firms 
are losers to the extent of about $14,000 or 
$15,000. Several local banks have a num- 
ber of Fink’s notes, which are said to be 
valueless and it is stated that a number of 
checks were issued by Fink to his creditors 
without adequate funds in th: banks upon 
which they were issued to pay them. 

Several local department stores also have 
claims against Fink for personal effects, 
household goods, ladies’ shoes and apparel 
indicating that some of these goods were 
probably for his wife, who is believed to 
have left the city with him. 

All that the receiver found in the Wash- 
ington street office was the furniture and 
equipment and a safe, which is locked. Mr. 
Fernald intends to open this as soon as he 
can find if anything in it would give a clue 
or save any assets for the creditors. 

The disappearance of Fink is one of the 
biggest surprises that has come to this city 
in a long time, as the young man was very 
smooth and suave and was considered as 
being a business man of considerable stand- 
ing. The fact that his desk was piled with 
bills and that every mail brings letters from 
creditors, however, tells the story. 

Fink started in the wholesale jewelry 
business in this city last May and a finan- 
cial statement furnished by him in the lat- 
ter part of July, indicates that he was do- 
ing a good business and was in a sound 
financial condition. He was formerly a 
jewelry salesman in Finland, where he 
claimed he was born about 39 years ago, 
but removed to this country about 1914, 
since which time he had been doing an 
itinerant business in eyeglasses and jewelry 
throughout New England until he opened 
his office in the Strand building. 

The Westminster Bank of this city is 
among the hardest hit, according to papers 
found in Fink’s desk, having three pro- 
tested notes against Fink for a total of 
nearly $2,200. The Union Trust Co., also 
of this city, has a note for $1,000 and a 
protested check for $1,128 was found among 
his papers. 

The department stores hardest hit were 
the Shepard Co., for $483 and the Outlet 
Co. (J. Samuels & Bro., Inc.), for $156. 
The Swartz Mfg. Co., jewelers’ findings, 
have a claim for $256. One New York 
creditor is said to have bills amounting to 
more than $7,000 against Fink for diamonds 
that were procured within a short time 
previous to his disappearance. 

As a result of his investigations Mr. Fer- 
nald found that Fink had endeavored to 
cover up his movements but that a photo- 
graph had been found of him in a local 
studio and it was known that Fink had 
made repeated efforts for several days to 
get the picture before he went away. Mr. 
Fernald has sent the following report of 


the matter to F. C. Backus, secretary of the © 


National Jewelers’ Board of Trade. at New 
York, this afternoon: 

“At the instance of three of his creditors, 
an involuntary petition in bankruptcy was 
filed against Jacob Fink in this city through 
Mr. Stiness, the local attorney for Green- 
baum, Wolff & Ernst. I was appointed 
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receiver by the court and have completed 
the usual procedure of filing bonds, get- 
ting my decree, etc., which places me in 
complete charge of the affairs of this 
debtor. 

“I searched his office here but could find 
nothing but a lot of bills and dunning let- 
ters, including telegrams requesting imme- 
diate payments. Fink is thought to have 
left this city a few weeks ago and a large 
number of people are looking for him. A 
girl whom he employed in his office claims 
that he owes her salary and says she has 
no idea where he is. 09° 

“A number of his friends have been in- 
terviewed and all claim to be heavy losers 
through loaning him money, and three or 
four banks hold some of his notes which 
are overdue in several instances, and Fink 
has been notified that the notes have gone 
to protest but these notices I found lying 
in his office. One bank which I interviewed 
claitus to have received a number of his 
checks draw on this bank but there being 
no funds to meet them the same were re- 
turned marked ‘no good.’ 

“Fink claimed to own a piece of property 
at a nearby shore resort which a local at- 
torney told me that he, the attorney, has 
sold to Fink in July for $1,500 and that a 
short time ago Fink had negotiated a mort- 
gage through him for $1,200 on it. All of 
the evidence gathered so far seems to in- 
dicate that Fink has endeavored to get all 
the cash and merchandise that he could to- 
gether and had then left for parts un- 
known. If such is the case, it is certainly 
one of the most deliberate cases of fraud 
and crookedness that I think we ever ex- 
perienced in this vicinity in the jewelry line. 

“There will evidently be a very large 
number of creditors and I really think 
that Fink’s indebtedness may reach as high 
as $30,000 with no assets so far in sight. 
He evidently has most of his ill-gotten 
means with him and if he could be appre- 
hended quickly we could no doubt, receive 
considerable of the property. There is a 
small safe in his office which I shall have 
opened on Monday, but I doubt if there is 
anything inside.” 





When interviewed by a Jeweters’ Cir- 
CULAR reporter with reference to the Fink 
case, Herbert A. Wolff, of Greenbaum, 
Wolff & Ernst, general counsel for the Na- 
tional Jewelers’ Board of Trade, said: 

“Ever since this case was called to our 
attention by the National Jewelers’ Board 
of Trade, we’ have been actively at work 
trying to locate Fink. We immediately sent 
a representative from our office to Provi- 
dence, not only for the purpose of filing the 
bankruptcy petition, but also to direct the 
activities of the detectives whom we have 
employed at, the request of the National 
Board. Several important clues have devel- 
oped, but whether they will lead to any- 
thing or not, remains to be seen. 

“The Finance Committee of the National 
Jewelers’ Board of Trade, which has charge 
of the Board’s fighting fund, has authorized 
us to spare no expense in trying to run 
down Fink and make him account for his 
missing assets. We hope before long to be 


able to give some definite information with 


reference to thé’ tase.” 
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TRIBUTE TO F. M. HICKOK 





Members of Jewelry and Optical Trade of 
Chicago Give Luncheon to Attorney 
Who Is to Go Into Banking 


Business 


Cuicaco, Nov. 10.—Frank M. Hickok, at- 
torney for most of the leading wholesale 
and manufacturing jewelers of Chicago, 
and who has been assistant secretary of the 

_ Chicago Jewelers Association, had high 
tribute paid to him at a luncheon given by 
his friends in the jewelry and optical trade 
at the Chicago Athletic Club, F riday Nov. 
7 Attorney Hickok leaves Chicago as a 
result of a most flattering offer made to 
him by the Bank of Buffalo, the president 
and directors of which have asked him to 
take a most responsible position in the in- 
stitution and to eventually become vice- 
president of it, with the idea of taking over 
most of the details of the management. 

Mr. Hickok was loath to leave his law 
practice in Chicago and his jeweler and op- 
tical friends were loath to have him go, 
but the opportunity was such a great one 
that they agreed that he should accept; 
but before going, however, they wished to 
testify to the esteem in which he was held 
and the luncheon Friday was a result. 

Mr. Hardin, president of the Chicago 
Jewelers Association, acted as chairman 
and toastmaster. He stated that the jewelry 
trade in Chicago regretted the loss of Mr. 
Hickok, and yet were pleased to know that 
so promising a career had presented itself 
in Buffalo. He congratulated the Bank of 
Buffalo on being able to acquire the ser- 
vices of so able and competent a man. Mr. 
Hardin then presented Mr. Hickok with a 
draft for $1,500, and stated that the jewelry 
trade had voluntarily contributed that sum 
as a parting gift and in recognition of the 
good and faithful service performed. 

Mr. Hickok was entirely overcome by 
the reception and was almost too surprised 
to respond. He was visibly nonplussed. 
He thanked the invited guests, as well as 
the jewelry trade for their past support 
and confidence and expressed high appre- 
ciation for all that they had done. 

Mr. Hardin then called upon C. P. Dun- 
gan, the former president of the Chicago 
Jewelers’ Association, to say a few words. 
Mr. Dungan paid very high tribute to Mr. 
Hickok and detailed the many qualities 
which had endeared him to the jewelry 
trade in Chicago. Mr. Dungan also com- 
plimented the jewelry trade and the Chi- 

cago Jewelers’ Association, upon the fact 
that Mr. Hickok had a worthy successor 
in Louis Goldman. 

Mr. Hardin called upon Mr. Goldman to 
say a few words. Mr. Goldman who 
has been associated with Mr. Hickok in Chi- 
cago for the past seven years. Mr. Gold- 
man told the guests of the close, intimate 
friendship which existed, and of the fine 
and elevating influence which Mr. Hickok 
had upon him. He also dwelt upon the un- 
failing loyalty and faithfulness of Mr. 
Hickok and of his intensive interest on be- 
half of the jewelry trade and the Chicago 
Jewelers Association. 

Geo. Meehan, of the International Silver 
Co. and A. W. Sproehnle, of Sproehnle 
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& Co. were also called upon and paid 
high and glowing tribute to the guest of 
honor. 

When the luncheon was over, each of the 
guests filed past Mr. Hickok and personally 
bid him good-bye and wished him God- 
speed in his new undertaking. 

The invited guests included the follow- 
ing: John H. Hardin, of F. A. Hardy & 
Co.; Edward Filholm, of Benj. Allen & 
Co.; J. T. Montgomery and M. A. Mead, 
of M. A. Mead & Co.; Stephen Bridges, 
of Despres, Bridges & Noel; George Mee- 
han and C. P. Dungan, of International Sil- 
ver Co.; Mr. Curley and Mr. O’Grady, of 
the Waltham Watch Co.; Frank Milhening, 
of N. J. Milhening; Charles T. Ross, of 
Waterbury Clock Co.; Sidney Y. Ball, of 
the Norris, Alister Ball Co.; A. W. 
Sproehnle, of Sproehnle & Co.; J. T. Perry, 
of the Elgin National Watch Co.; Robt. 
Slade, Jr., of Slade, Tenney & Weadley; 
Louis Goldman, A. C. Becken of A. C. 
Becken & Co.; Fred Mayer, of Fred Mayer, 
Inc.; Mr. Stein, of the Stein & Ellbogen 
Co.; Sol H. Hess, of Rettig, Hess & Mad- 
sen; Theo. Kuehl, of the Kuehl Clock Co.; 
L. H. Schafer, of Schafer & Co.; E. W. 
Swadener, of F. A. Hardy & Co.; Wm. F. 
Juergens, of Juergens & Andersen Co. 








RETURNS PART OF FUNDS 





American Diamond Committee Sends Con- 
tributors to Expense Funds Pro 
Rata Share of Unexpended 
Balance 
The American Diamond Committee, Inc., 
which was formed during the war to aid the 
War Trade Board in the regulating of the 
imports of commercial and rough diamonds 
and platinum, has decided to return to the 
subscribers pro rata the balance of the funds 
collected for the work of the committee re- 

maining on their hands. 

This is done under the authority of ‘the 
War Trade Board owing to the uncertainty 
of the date of ratification of the Peace 
Treaty, authorizing the committee to liqui- 
date immediately its unexpected funds. 

The matter was explained in a letter sent 
out recently by President R. G. Monroe, of 
the committee, to the subscribers. It read: 


AMERICAN Diamond Committe, Inc. 
New York, October 27, 1919. 
Dear Sir: 

In view of the uncertainty of the date of 
ratification of the Peace Treaty, and having 
been instructed by the Bureau of Imports 
of the War Trade Board not to dissolve the 
American Diamond Committee, Inc., until 
such Treaty is finally ratified, we wrote the 
Department of State on the 6th inst., request- 
ing consent to ‘the liquidation of a self- 
imposed indebtedness, consisting of fees col- 
lected, for services, in excess of the actual 
running expenses of the Committee. 

Under date of October 14, inst., the War 
Trade Board gave such consent as follows: 


“The American Diamond Committee, 
Inc., is authorized to liquidate immedi- 
ately, and to distribute to those who 
contributed to the expense thereof their 
pro rata share of the unexpended 
funds.”’ 

‘May I take this opportunity to ex- 
press to you and to the other members 
of the Committee, our appreciation of 
its efficiency, and to congratulate you on 
= complete success of the undertak- 
ng.’ 

“Pursuant to such instructions, we take 
pleasure in enclosing check of the American 
Diamond Committee, Inc., fOr $i : 
being your pro rata share of fees collected in 
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excess of the actual running expenses of the 
Committee. Th said amount, being 2326% 
of total fees paid by you, NAMELY, $ ncneccmnme 
is arrived at. as follows: 


"TOtal] FROCOTG crs ae $29,997.04 


Total Disbursements .........._ 23,187.56 
Balance $6,809.48 





being .2326% of Receipts from Fees. 

The Committee realizes that such success 
as it achieved was due, in large measure, to 
the co-operation of the trade in its work for 
the Government, and desires to express its 
hearty appreciation thereof. 

We would add, in conclusion, that none of 
the members of the Committee, either as an 
Officer or a Director, received any pecuniary 
compensation whatsoever for services, hence 
the expenses were incurred in connection 
with such items as Rent, Salaries of Em- 
ployees, Legal Expenses, Printing, Station- 
ery, etc, 

Yours very truly, 
R. G. MONROE, 
President. 


We have audited the books and accounts 
of the American Diamond Committee, Inc., 
and hereby certify that the total Receipts 
and Disbursements, as shown in the above 
statement, are correct. We have checked 
the deposit of all cash receipts and have 
vouched all cash payments. 

(Signed) S. D. LEIDESDORF & CoO., 
Certified Public Accountants, 
State of New York. 








HELD AS A THIEF «42»; 


Pittsburgh Jeweler Identifies Prisoner as 
Man Who Stole a La Valliere 
Valued at $100 

PittspurGH, Pa., Nov. 3—With a good 
memory for faces, Frank Burger, secre- 
tary of the Jewelers’ 24 Karat Club, who 
is identified with the house of August 
Loch, readily picked out John McDonald, 
‘alias “John Hubbard,” who is 44 years old, 
as the man who a week before stole a $100 
la Valliere from that house. 

Following the theft, a man said to be 
the prisoner returned a few days later and 
asked one of the clerks if they would 
change a bill, and Mr. Burger identified 
him as the man who had accompanied an- 
other man to the store and after their 
departure the piece of jewelry had been 
missed. The front door of the establish- 
ment was immediately locked and the police 
from the North Side station notified. 

The store was locked, for it was not 
known what the man was up to. The 
clerks proceeded to entertain him, while 
the supposed change was being made, and 
by that time the police had arrived. As it 
was early in the morning, no customer 
had ventured to go into the place, and the 
force at work had their man alone. 

McDonald did not put up much fuss when 
the police led him away. He denied any 
wrong doing, however, and no goods were 
found on his person, but when his record 
was looked up it was discovered he had 
been paroled from the Columbus, O., peni- 
tentiary, where he had served a term. It 
was also discovered that he had robbed 
some other places, and jewelry said to 
have Leen worth several thousand dollars 
was recovered from his room, some of 
which was identified as having been stolen 
from a Western Ave. residence. 

Search is now being made for the man’s 
companion, and it is hoped to get him 
soon. A suit case filled with jewelry and 
silverware is now in possession of the 
police. McDonald is said to be from 
Canonsburg. 
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DEATH OF CHARLES BRIGGS 


Providence Jewelry Manufacturer Dies Sud- 
denly at His Home in That City 


Provipence, R. IL, Oct. 4.—Charles 
Briggs, president of the J. Briggs & Sons 
Co.. manufacturer of gold plate at 65 Clif- 

‘ford St., this city, with which business he 
had been actively identified for more than 
40 years, died suddenly on Wednesday 
morning at his home, 364 Thayer St. He 
was in his 7lst year. Although it was 
known that he had been a sufferer for sev- 
eral years from heart troubles no special 
alarm was felt concerning his condition. 





Tue Late CHAS. BriGGs. 


In fact he was at his office on Tuesday and 
was apparently as well as he had been for 
many months and was apparently in his 
usual health when he retired that night. 
Early Wednesday forenoon his daughter 
Mrs. Otis F. Freeman, was attracted by his 
peculiar breathing and at once summoned 
his physician but Mr. Briggs expired a few 
minutes after his arrival. 

Mr. Briggs was born in Providence, May 
13, 1849, the son of the late Jeremiah and 
Desire Jane (Gardiner) Briggs. He was 
educated in the public schools of his native 
city, prepared for his higher education in a 
private school, and then entered the Naval 
Academy in Annapolis, from which he was 
graduated in 1870. The next three years he 
passed in the service of his country, when 
he resigned from the navy and entered the 
employ of his father, who had been in the 
rolled plate business since 1848 as Briggs, 
Hough & Stone and later as J. Briggs Co. 

Here the young man went to work in the 
shop to master the rudiments and technique 
of the business, but after a few years, in 
1878, the firm name was changed to J. 
Briggs & Sons, the father admitting his 
two sons, Charles and George, to the part- 
nership. In 1890 the company was incor- 
porated under the laws of Rhode Island 
with an authorized capital of $100,000, the 
firm name becoming J. Briggs & Sons Co. 
Jeremiah Briggs was elected President of 
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the corporation; Charles Briggs, vice-presi- 
dent, and George Briggs, secretary and 
treasurer. On the death pf Jeremiah 
Briggs, May 18, 1903, the business was 
reorganized with Charles Briggs as Presi- 
dent and his brother continuing as secre- 
tary and treasurer. 

Mr. Briggs married Miss Emily E. Rob- 
ertson, who died some years ago. He 
leaves two daughters, Mrs. Otis F. Freeman 
of Angel St., this city, and: Mrs. Johns H. 
Congdon, now with her husband at Hong 
Kong, China. A brother, George Briggs, 
and a sister, Mrs. Stephen L. Malone, also 
survive him. He was a member of the An- 
awan Club, Hope Club, Squantum Associa- 
tion and Rhode Island School of Design, 
and also of the University and the Army 
and Navy Clubs of New York. He was also 
Vice-President and a director of the Phe- 
nix National Bank, a position which he had 
held for a number of years. 








DEATH OF MARCUS STERN 





Veteran New York Diamond Setter and 
Engraver Succumbs After a Long 
Illness 
In the death on Oct. 22, of Marcus Stern, 
founder of The Marcus Stern Mfg. Co., the 
jewelry trade loses one of its oldest and 
most expert diamond setters and engravers. 
Mr. Stern had been in business at 41 
Maiden Lane, New York, for almost 50 
years, and was one of the best ‘known 
figures in the down town jewelry district. 
Death was attributed to stomach trouble, 
which had confined him to his home for 
10 months. Funeral services were held on 
Oct. 23, at the late home of the deceased, 
961 E. 156th St., New York, and was offici- 
ated over by the Rev. S. Baum, of the 72nd 
St. Temple. Burial was in the Cypress 

Hill Cemetery, on the same day. 

Marcus Stern was born in Hungary on 
Dec. 19, 1856. He came to this country 
when only nine years of age, and after re- 
ceiving his education became connected with 
a jewelry firm on Maiden Lane in 1869, 
Before he engaged in business on his own 
account he was connected with a number 
of firms, and 31 years ago he established 
the Marcus Stern Mfg. Co. This busi- 
ness was incorporated in June, 1910, at Al- 
bany, N. Y., with Mr. Stern named as sec- 
retary and treasurer. 

In later years he admitted his two sons, 
Edward and Tobias Stern to the firm. 
About 10 months ago, Mr. Stern through 
failing health was compelled to retire from 
active business, and from then until the 
time of his death was confined to his home. 

The two sons, with Jacques Kreisler, a 
brother-in-law, will continue to conduct the 
business of the late Mr. Stern in connec- 
tion with the firm of Jacques Kreisler & 
Co., 41 Maiden Lane, New York. 

The deceased is survived by a widow, 
five daughters, namely, Edith Stern,. Mrs. 
M. R. Bookman, Mrs. Jacques Kreisler, 
Mrs. S. W. Lipinsky and Mrs. E. K. 
Latz, and two sons, Edward L. and Tobias 
Stern. 





J. B. Fibler has moved his jewelry store 
to larger and better quarters at 314 S. 
Main St., Ann Arbor, Mich. 
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Death of Geerge H. Noble 


ProvipeNce, R. I., Nov. 1—George H. 
Noble, who has been connected with the 
Brown & Sharpe Mfg. Co. for more than 
50 years—since the days when the concern 
was engaged in the manufacturing of 
watches and jewelry under the management 
of the late Joseph S. Brown, died at his 
home, 190 Clifford St., this city, on Oct. 23. 
He was 78 years old. Weakened heart 
action, from which he had been suffering 
since an attack of the grippe some months 
ago, was given by the physician’s ase the 
cause of his death. 

Mr. Noble achieved notable success in the 
production of small automatic tools for 
jewelers’ use; in the production of sewing 
machines; made important inventions in 
the development of barbers’ clippers and 
was one of the pioneers in the development 
of the gas furnace. 

His death made another important “gap” 
in the ranks of the “Old Guard” of em- 
ployes who began their activities with 
Brown & Sharpe’s in the little shop on 
South Main St. in 1872 and have been con- 
tributive factors in the growth and devel- 
opment of the manufacturing plant whick 
today ranks among the first of its kind in 
the entire world. 

Mr. Noble was born in Fitzwilliams, N. 
H., Jan. 24, 1841. Early in life he took 
up mechanical work and in January, 1867, 
he: came to Providence, and entered the 
employ of the Brown & Sharpe Mfg. Co. 
Those who survive him are his widow and 
one daughter. 








Death of John H. Butts 


ProvipeNce, R. I., Oct. 25—John H. 
Butts, who has been a member of the manu- 
facturing jewelry concern of J. W. Rich- 
ardson & Co., 92 Westfield St., this city, 
since 1904, died Thursday at his home, 60 
Princeton Ave., in his 54th year, after a 
comparatively short illness. 

He was born at Jersey City, N. J., on 
June 3, 1866, and after a common school 
education in that city went to work at the 
jewelry business in Newark. In March, 
1894, his brother, Harry H. Butts, who 
had been associated with the firm of J. W. 
Richardson & Co. for several years, was 
admitted to the firm and in 1897 the de- 
ceased removed to Providence and entered 
the employ of the concern. In 1904, his 
brother having been sole owner of the busi- 
ness for several years, the deceased was 
given an interest and continued until his 
death. 

His widow, one daughter and his brother 
survive him. 





A postal card describing the loot stolen 
on the night of Oct. 2 from the jewelry 
store of Bert Ellis, Washington, O., is be- 
ing sent broadcast by the police of that 
town. Among the merchandise taken 
were two wrist watches and one hunting 
case watch, six ladies’ gold rings, three 
gold tie pins, and three plain, 18 karat 
rings. This merchandise is valued at 
about $129 and any information regarding 
the whereabouts of this jewelry should be 
sent to D. L. Moore, Chief of Police, 
Washington, O. or 
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SUFFERS SEVERE INJURY 


Columbus, Ga., Jeweler Caught in Wreck of 
Falling Building, But Is Rescued 
Alive 


Amanta, GA. Nov. 1—V. J. Pekor, 
jeweler of Columbus, Ga.. was painfully 
though not fatally injured in a falling 
building resultant of a big fire there on 








Whe pce 
es 






VIEW SHOWING PART OF FALLEN WALL. 


Oct. 26. The fire started in the cellar of 
the Chancellor building, supposedly from 
spontaneous combustion of about twenty- 
five tons of “slack” bituminous coal stored 





INTERIOR VIEW OF THE JEWELRY STORE. 


in the cellar, but this is not known posi- 
tively to be the cause. 

Mr. Pekor had been notified of the fire 
next door to his store by Policeman New- 
man, and immediately came to his place 
-of business ostensibly to secure- his books 
-and records. Shortly after he entered his 
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building the wall of the Chancellor build- 
ing crumbled completely, wrecking the 
Pekor building and pinning the jeweler be- 
neath the debris. It was not known that 
Mr. Pekor was underneath until Mrs. 
Pekor told the first chief that her husband 
had left home several minutes before to 
go to the fire. It was then that the Chief 
and some of the policemen began an in- 
spection of the wrecked jewelry store, and 
only after the third tour did they find Mr. 
Pekor, and then they located him by his 
calls. * 

It took 45 minutes of hard work to ex- 
tricate his body from beneath the debris. 
He was immediately removed to the hos- 
pital where it was found he had suffered 
a severe wound on his head; his right 
shoulder was dislocated, and three ribs 
and his right ankle were broken. He is 
reported as gradually recovering and rest- 
ing nicely. 

The fire damage is estimated at $200,000, 
though the damage to the Pekor building 
and jewelry stock is not yet known. 








ADVERTISING CAMPAIGN 





National Jewelers’ Publicity Association to 
Run Page Announcements in Christ- 
mas Magazines 


Curicaco, Oct. 7—The National Jewelers’ 
Publicity Association will launch a nation- 
wide trade-unit jewelry advertising cam- 
paign with a full-page advertisement in the 
Christmas numbers of eight magazines of 
national circulation. These magazines are 
Century, Cosmopolitan, Atlantic Monthly, 
Harper’s, Scribner’s, World’s Work, Re- 
view of Reviews and the American Maga- 
sine. Through these periodicals, the ad- 
vertisement will have a circulation of more 
than 3,000 and come under the eyes, it is 
estimated, of 15,000,000 readers. 

The advertisement will set forth the 
beauty and enduring quality of jewelry of 
all kinds as gifts—“gifts that last”—and 
urge the public to let jewelers everywhere 
be gift-counselors at Christmastide. 

The officers of the Jewelers’ Publicity 
association believe this announcement in 
magazines of nation-wide circulation will 
not only impress upon all jewelers the 
necessity of trade-unit advertising as an 
aid to the jewelry trade in retaining its 
present prosperity and building a greater 
prosperity for the future but will stimu- 
late business everywhere and mean more 
money in the till of every jeweler in the 
country. 

The National Jewelers’ Publicity Asso- 
ciation will run a full-page advertisement 
in the jewelry papers and magazines in 
which the Christmas advertisement will be 
reproduced with the list of the magazines 
in which it appeared. This trade paper 
advertisement will be intended to urge 
upon all jewelers to contribute their share 
to. the fund-to- finance the campaign of 
national advertising thus set definitely un- 
der way. 

The plan of the association, as has been 
many times announced, is to raise $300,- 
000, which it is proposed to spend at the 
rate of $100,000 a year in a campaign of 
advertising which will cover the entire 
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nation through the best magazines, news- 
papers and trade papers. 

The work of raising the fund is in the 
hands of Harry Edward Freund of Chi- 
cago who for several months has been 
engaged in making a personal canvass of 
the jewelers in the larger cities. Mr. 
Freund so far reports meeting with 
flattering results. 








JUDGMENT REVERSED 


Appellate Division Upsets Finding of Lower 
Court and Dismisses Complaint in 
Royal Jewelry Mfg. Co. Case 


The Appellate Division of the Supreme 
Court reversed on Friday the judgment ob- 
tained by Benjamin and Frederick Lewen- 
thal for an accounting from Isaac and 
Abraham Lewenthal of certain assets of 
the Royal Jewelry Mfg. Co., in which the 
four Lewenthals were partners before the 
defendants organized the Royal Jewelry 
Mfg. Co., Inc., and dismissed the complaint, 
all judges concurring. The opinion writ- 
ten by Justice Page said that while sev- 
eral charges of waste were specified, only 
one item was urged at the trial resulting in 
the accounting order, which was that the 
defendants had wrongfully takn 481 dozen 
imitation pearl beads out of a storage ware- 
house and removed them to their place of 
business, where they sold some of the beads 
and had others on hand, and refused to ac- 
count. The defendants contended that the 
beads were not the property of their corpo- 
ration, but were rejected merchandise be- 
longing to the seller, Alexander & Co., of 
Bohemia, and that acting under instructions 
from the seller the defendants disposed of 
the goods and the proceeds belong to Alex- 
ander & Co. 

The facts concerning the beads as found 
by the trial justice were that prior to 1914 
the Royal Jewelry Mfg. Co. had bought 
imitation pearl beads from Alexander & 
Co. for years and in November, 1914, the 
corporation wrote that a number of beads 
just received here were imperfect and 
showed milk spots. Alexander & Co. re- 
plied that the buyers could reject the bad 
stones and remit for the good ones, where- 
upon a deduction of $1,529 was made in the 
account of Alexander & Co., and subse- 
quently payment was made according to- 
the agreement and Alexander & Co. ac- 
cepted the payment. The defendants were 
unable to return the beads to the seller as 
directed because of the war and when the 
plaintiffs and defendant dissolved it was 
agreed that the beads should be stored un- 
til the controversy was settled. Justice 
Page says that it seems clear that the 
beads did not belong to the corporation 
but to Alexander & Co. 


Justice Page says that the trial judge was 
in error in his finding that the Lewenthal 
corporation could not reject part of the 
beads and accept the rest because this ac- 
tion was ratified by the seller and the de- 
fendants were acting under the express di- 
rection of Alexander & Co. and for that 
reason the judgment for an accounting as 
to the beads is reversed. Complaint dis- 
missed with costs. 
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It won't hurt YOU a bit,— 


to place your next order for 


PRECIOUS and IMITATION STONES 


in quantity, with us. We are not making an unduly clamorous or frenzied 
bid for patronage, but WE DO WANT EVERY JEWELER IN AMERICA 
to KNOW FROM PERSONAL EXPERIENCE, that he can get “just what 
he wants, just when he wants it,—at prices that allow him every advantage, 
with courteous service to boot.” That’s all,—thank you. 


H. NORDLINGER’S SONS 


15 Maiden Lane, New York. 32 Rue Beaurepaire, Paris 16 Steingasse, Gablonz a/N. 
‘ 63 Washington St., Providence 




















Charles [Dougherty Co, Lne 


Manu, acturing Jewelers 
7-11 WEST 45TH STRLEI 


NEW YORK CITY 
(rien tal Peart , Necklaces oa Vain QO). 1Zesg 
Seed Parl Jewelry - Diamond Jewelry and Mountings Necklace Snap 
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Designing, Special Order Work and Repairing Solicited. 
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Jewelry Workers in New York Still on Strike 





Members of Local No. 1 of the International Jewelry Workers’ Union De- 
mand a 39-Hour Week—Manufacturers Firm In Refusal to Meet Demand. 
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Nine weeks of idleness has apparently 
wrought no change in the strike situa- 
tion in the jewelry trade in New York and 
as a result the deadlock still exists between 

the manufacturers and jewelry workers. 

Manufacturers seem more determined than 
ever not to meet the demand of the Jewelry 
Workers’ Union for a 39-hour week which 
was made several weeks before they walked 
out, on September 23. The workers are 
frm in their statement that they will not 
return to their benches at the old 44-hour 
a week working basis and threaten a “fight 
to a finish.” 

This strike, as reported in the last issue 
of THE JEWELERS’ CIRCULAR, was declared 
on September 23 by Local No. 1 of the 
International Jewelry Workers Union, after 

"the manufacturers had refused the demands 
of the workmen for a 39-hour working 
week with no reduction in wages. Since 
that time several thousand men employed 
‘in the industry have been walking the 
streets, and as a result production of 
jewelry in New York has been practically 
at a standstill for nine weeks. 

Since the strike was declared the manu- 
facturers have been holding meetings fre- 
quently, but after each of these gatherings 
they seem more determined to hold out 
against the men. Almost every manufac- 
turer in the city is affected, but even in view 
of the fact that they are losing a tremen- 
dous amount of the usual Christmas busi- 
ness they avow that the workmen must 
come back on the 44-hour week working 
basis. 

The picketing of the workmen is spas- 
modic, but orderly. The men are seen 
picketing in front of the shops only a few 
days a week. 

Some of the men are equally as deter- 
mined as the manufacturers and assert that 
they will not return until they are given a 
39-hour week. Others, however, are tiring 
of the idleness and are merely waiting for 
a break in the ranks in order that they may 
have an excuse to get back to their benches. 

Manufacturers through their determined 
stand throughout the strike have gained the 
support and admiration of the wholesalers 
and retailers all over the country. In order 
that the entire industry throughout the 
United States may understand the situation 
in which the manufacturers are placed, and 
how the granting of a 39-hour working 
week in the Metropolis would spread to 
other centers and entirely cripple the indus- 
try, the Jewelry Crafts Association has sent 


out the following letter: 
‘ Ocr. 11, 1919. 

To the Retail Jewelers of the United States: 

New York is the capital of the jewelry industry 
for whatever scale of wages, standard of hours, 
or working conditions are here adopted, eventually 
become the law and precedent for all other 
jewelry centers. New York is being besieged by 
a radical labor union for the control of the in- 
dustry. 

The pretext and issue of the present strike is 
“A 39-hour week with a 44-hour wage.” 

The retailers of the country are vitally inter- 
ested that the industry shall not be dictated to 


by a labor control whose obpective is, progressive 
increase of wages and progressive curtailment of 
production, which, if carried forward, would 
make jewelry so prohibitive as to bring disaster 
to the entire industry. 


The Jewelry Crafts’ Association, Inc., is the 
dominant manufacturing jewelry organization in 
New York, and to it is conceded the leadership 
in this fight. The Associate Jewelers, Inc., and 
many concerns not affiliated with any association 
as yet are working with the Jewelry Crafts’ As- 
sociation, Inc. 

Your practical support can be threefold: 

Firstly—By giving your patronage to those 
manufacturers who are standing for these princi- 
ples and whose names will appear in the adver- 
tisement concerning the situation in early issues 
of THe Je Evers’ CircuLar and the Keystone. 

Secondly—By becoming associate members of 
the Jewelry Crafts Association, Inc., thereby con- 
tributing your share in combating an industrial 
catastrophy, and also so that you can at all times 
be auickly advised of developments in the indus- 
try vitally affecting you. 

Thirdly—By constantly bearing in mind that 
this is a fight which seriously affects you, and that 
you are either with us or against us, and that 
your business must be conducted accordingly. 

Be assured your support and co-operation is of 
great importance. 


Tue Jewetry Crarts Association, Inc. 


N. B.—There is also enclosed a recent history 
of the industry, under caption of “The Thirty- 
nine Hour Issue,” which well merits your study 


as it affords an understanding of this crucial 
strike and why is must be won. 
THE THIRTY-NINE HOUR _ ISSUE. 


The jewelry industry in New York, owing to 
an acute shortage of skilled labor, and to an un- 
precedented large demand for its product is pay- 
ing the highest scale of wages paid in any manu- 
facturing jewelry center, and probably as high as 
in any industry in the country. The average 
working conditions are of a standard reached by 
few industries; the constituent trades are mostly 
seated, not laborious, non-hazardous, free from 
drudgery, being of a character to enlist the work- 
man’s interest, and 44 hours constitute a week’s 
work. It was probably the first of the indoor, 
sedentary industries to grant the 44-hour week 
without. a reduction of the weekly wage. 

The Jewelry Workers’ Union, profiting by the 
general favorable condition in which labor for- 
tunately is placed, the ine..cient organization of 
the jewelry employers, and their consistently con- 
ciliatory attitude, which, since 1916, has met with- 
out opposition every general demand, has capital- 
ized these circumstances by waging incessant war 
on individual and vulnerable shops. 

No shop knew when it would become the victim 
of some outrageous demand. Advances of 15 
or 25 per cent. were asked regardless of whether 
a particular shop: was already paying higher 
wages than its competitors, its vulnerability alone 
determining its selection for attack. Strikes, 
numerous and simultaneous, have been called con- 
tinuously, apparently with the sole purpose of 
giving the union a strangle-hold on the industry, 
in order that the leaders might dominate or de- 
stroy the employers. 

Compelled by these conditions the manufactur- 
ers at last realized that their only safety lay in 
.preparing to resist systematic oppression of which 
confiscation seems to be the goal. As final evi- 
dence of this, on Sept. 17 the union served the 
manufacturers the following ultimatum, answer- 
able within five days: “That 39 hours shall con- 
stitute a week’s work in the industry, and that 
no deduction in pay shall be made on account of 
the hours of labor.” 


To comply with this demand would further ad- 
vance wages already exceedingly generous, con- 
strict production seriously impaired through a 
shortage of skilled labor which requires years of 
training, add to overhead cost, and finally place 
the employers at the complete mercy of an ir- 
responsible, unconstructive labor leadership. 
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This combination of evils would be so deadly 
to the jewelry industry alone without giving re- 
gard to the greater evil resulting from its effect 
upon all other industries at this time as to make 
compliance unthinkable. 

On this issue the manufacturing jewelers of 
New York were compelled to accept battle. They 
are defending themselves from an aggression 
which is not satisfied with workmen attaining 
every privilege and consideration that all right 
thinking employers are willing and anxious to ac- 
cord, but one which wishes to maintain a constant 
state of contention and strife. ‘ 

To the ultimatum served the jewelry industry 
replies: “This demand for a 39-hour week will 
be fought without capitulation if for no better 
reason than that New York may continue manu- 
facturing jewelry in competition with the other 
jewelry manufacturing cities where, without ex- 
ception, 44 or 48 hours constitute a week’s work.” 

The industry thus fighting for its industrial 
life is also fighting the cause of the country in 
turning back at this particular time an entering 
wedge for a curtailment of production, preventing 
it from insidiously infecting essential industries 
by the force of its example. 

At the headquarters of the International 
Jewelry Workers’ Union no statement on 
the situation was obtainable. 

From all outward appearances the strike 
will probably “drag along” for a while. 
The ushering in of the cold weather, how- 
ever may tend to hasten the end. 


On Thursday, Nov. 13, the Evening 
World published in its columns a summary 
of the strike situation. In the various 
trades and up to that time it was stated 
that about 3,500 jewelry workers had been 
on strike for eight weeks and during that 
time had lost in wages about $1,400,000. In 
the same article there also appeared a short 
review of the situation in the jewelry trade 
and a statment which is alleged to have been 
made by A. Greenstein, secretary of the 
International Jewelry Workers’ Union, as 
follows: 

The jewelers, according to Greenstein, were 
getting from 80 cents to $3 an hour for 44 
hours’ work a week. They were satisfied with 
the pay, but went on strike for a 39-hour week 
with the same pay as they received for 44 hours. 

“We saw a chance to better our conditions and 
we took it,” said Greenstein. “It might be that 
when we get the 39 hours we will ask for even 
shorter hours, later maybe 30 hours a week; but 
that can’t come just yet. So far our strike is 
just where it started eight weeks ago. But that 
doesn’t matter. No strike can be a failure, be- 
cause it educates the masses in self-government. 
Even our Constitution provides that if we get 
tired of our Government at Washington we have 
a right to put in a new government.” 

Mr. Greenstein refused to comment on 
this statement and refused to either affirm 


or deny that he had made it. 








Platinum from Alaska 

The output of platinum, palladium, and 
other metals of the platinum group in 
Alaska in 1918, is estimated at 284 fine 
ounces, valued at $36,600, according to the 
U. S. Geological Survey, Department of the 
Interior. 

Platinum was recovered from the gold 
placers of some districts in larger amounts 
and from some in smaller amounts than last 
year. - 

One of the most interesting events of 
the year in connection with Alaska mining 
is the. recovery.-of substantial amounts of 
palladium and of some platinum from the 
copper..ore of the Salt Chuck mine, near 
Ketchikan. 
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Henry E. Oppenheimer & Co. 


1 Maiden Lane, New York 





Fine Melee— In original lots 
Jura for manufacturers 
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Full Cut in straight sieved sizes 























SOMERS & BRAUNSTEIN 


MANUFACTURERS—IMPORTERS 
87 MAIDEN LANE 


NEW YORK 


PLATINUM DIAMOND JEWELRY 
AND MOUNTINGS 


OF MERIT AND DESIGN 


Representat ives 
M. L. BRAUN 
E. A. WEINSCHENK 
O. J. SOMERS 


























ea ya 





November 19, 1919. 


INTERESTING EQUITY SUIT 





Wightman & Hough Co. Start Litigation 
Over Contract with German House 
Because the government seized thousands 
of dollars worth of machinery in 1918 un- 
der the “Trading with the Enemy Act,” 
the Wightman & Hough Co., with an of- 
fice at 15 Maiden Lane, New York, has 
started a suit in equity against Fritz Weiss, 

, resident of Germany, and John Burke, 
treasurer of the United States. The ac- 
tion, which is divided into four different 
causes, was brought in the United States 
District Court, New York on Oct. 9, and 
seeks to recover money due the plaintiffs 
by the German defendant from the pro- 
ceeds of the sale by the government of ma- 
chinery belonging to Weiss. , 

Under the first cause of the action, the 
plaintiffs claim that on June 19, 1912, they 
entered into a contract with Fritz Weiss 
and under the terms of this agreement the 
Wightman & Hough Co., delivered to 
Weiss 23 mesh making machines. This 
machinery, it is alleged, was delivered to 
the German defendant at Paris, France 
and Pforzheim, Germany, between Janu- 
ary, 1912 and January, 1913. According 
to the bill of complaint, these machines 
were worth $7,150 and the plaintiffs claim 
that under the terms of the contract Weiss 
undertook to pay for them while the ma- 
chines were in his possession on the basis 
of five per cent. per annum. In this lot of 
23 machines, it is claimed that 18 of them 
were of the two unit variety worth $300 
each, while the remaining five were of the 
four unit kind and worth $350 each, mak- 
ing a total value of $7,150. In closing the 
first cause, the plaintiffs assert Weiss owes 
them five per cent. interest from July 1, 
1912 to May 1, 1914. 

The second cause of action claims that 
under the terms of the same contract, the 
plaintiffs delivered to Weiss in London, 
Eng., between August 14, 1913 and Oct. 
27, 1913, six more machines all of the two 
unit variety. These machines, said to be 
worth $1,800, were to be paid for on the 
same basis as mentioned in the first cause 
of action. It is claimed that these ma- 
chines are still in the possession of Weiss. 
In closing this cause, the plaintiffs claim 
five per cent. more interest on $900 from 
Aug. 14, 1913. and five per cent. more 
interest on $900 from Oct. 27, 1913, to 
Sept. 20, 1919. 

Between Jan. 13, 1912 and Nov. 1, 1912, 
the plaintiffs claim in the third cause of ac- 
tion that they delivered 10 more machines 
to Weiss. All of these machines were sent 
to Paris and Pforzheim, but on the de- 
mands of the plaintiffs, it is claimed, that 
several of these machines were reiurned. 
Five of these machines were the two unit 
kind and the remaining five were th: four 
unit. According to the plaintiffs, they 
were actually valued at $3,750 and had an 
agreed value of $3,250. They were to he 
paid for on the same basis as the machines 
mentioned in the previous causes of this 
action. 

According to the fourth cause of this 
suit, the plaintiffs received from defendant 
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Weiss, 38 jewelry manufacturing machines 
and appurtenances. All these machines, it 
is claimed, were sent to the plaintiffs under 
the terms of the contract mentioned above, 
and reached this country between April 25, 
1912 and May 10, 1913. It is alleged that 
the defendant was to ship these machines 
to the plaintiff’s factory at Plainville, 
Mass., but instead consigned them to ports 
of entry in the United States. As a result 
of. this action on the part of the defendant, 
the plaintiffs, it is maintained, were com- 
pelled to pay customs duty amounting to 
$7,806.61. 

Further it is stated under the terms of 
the contract involving these machines sent 
from Germany, Weiss was entitled to 30 
per cent. of the net profits derived from 
the use, by the plaintiffs, of the German 
machines. 

Before the government seized this ma- 
chinery, the plaintiffs maintain that profits 
due Weiss amounted to $4,782.39. This 
amount, however, was not remitted to 


Weiss, but was entered to his credit for. 


his failure to pay the customs duty and 
left a balance due the plaintiffs from Weiss 
of $3,024.22. 

Continuing, the plaintiffs maintain that 
in February, 1918, under the provisions of 
the “Trading With the Enemy Act,” they 
reported to the Alien Property Custodian, 
the terms of the contract which they had 
made with Weiss. This bill of complaint 
also tells that at the same time the plaintiffs 
informed the government of the ownership 
of the 38 machines, at that time in the pos- 
session of the Wightman & Hough Co. 
On Jan. 23, 1919, the plaintiffs assert that 
the contract was abrogated and the follow- 
ing month the Wightman & Hough Co., 
surrendered to the custodian, all of the 
jewelry manufacturing machines and ap- 
purtenances belonging to Weiss. These, it 
is alleged, were sold by the custodian on 
April 29, 1919, for the sum of $9,600 and 
the proceeds of the sale were deposited in 
the United States Treasury. 

Further, the plaintiffs assert that the 
machines belonging to Weiss were security 
for the mesh machines sent to the German 
defendant, but as a result of the action of 
the government the Wightman & Hough 
Co., is now without security for the ma- 
chines in the possession of Weiss. 

In closing, the plaintiff asks that it be 
adjudged as entitled tq interest on $7,150 
at the rate of five per cent. per annum from 
July 1, 1912 to May 1, 1914; interest on 
$900 at the rate of five per cent. from Aug. 
14, 1913 to Sept. 20, 1919 and on $900 from 
Oct. 27, 1913 to Sept. 20, 1919; the sum 
of $3,750 and interest on $3,250 from May 
1, 1912 at the rate of five per cent. per an- 
num and the sum of $3,024.22 with interest 
from Nov. 2, 1912 at the rate of six per 
cent. per annum. The bill of complaint 
concludes by praying that whatever sum 
the court decrees is due the plaintiffs be 
paid by the treasury of the United States 
from the proceeds of the sale of the Weiss 
machinery. 








When in doubt 
buy W. S. S. 


think twice—and then 
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WARNS AGAINST IMPORTOR 


N. J. B. of T. Tells Jewelers to Beware of 
Man Claiming to Represent Spencer 
Jewelry Co. 


Warning was sent out recently by the Na- 
tional Jewelers Board of Trade for whole- 
sale jewelers and manufacturers to be on 
the look out for and be careful in dealing 
with a man whc represents himself as a 
member of the firm of the Spencer Jewelry 
Co., doing business in Cincinnati, Dayton, 
Middletown and Springfield, O. The 
Spencer Jewelry Company is a well known 
and reputable concern, but the importor 
has no connection with it whatever. 

This man has been operating in the past 
few weeks in the vicinity of New York and 
Cincinnati, obtaining large amounts of dia- 
monds on memorandum, and warrants have 
been issued for his arrest The name he 
gave in New York and Cincinnati, is Rob- 
ert S. Daneman, and he is described as 
about 28 years old, five feet eight inches 
in height and weighing about 160 pounds. 
He has black eyes and among his distinc- 
tive features is a bad set of teeth and a red 
birthmark on the left side of his face. Also 
he has a slightly curved nose. The man 
wears tortoise shell eye glasses, slouch hat, 
yellow gloves, fancy vest, and would be 
termed as a “flashy” dresser. 

Members of the trade who may be ap- 
proached by this party, have been asked by 
the National Jewelers Board of Trade to 
cause his arrest and to immediately notify 
the Board’s secretary. 








Court Dismisses Action by P. G. Keebey, 
Who Asked $100,000 Damages — 
Littte Rock, Oct. 21—P. G. Keebey, 
local jeweler, lost his $100,000 damage suit 
he brought against Charles S. Stifft, large 
jeweler here on a petition alleging false 
arrest and malicious prosecution. After 
hearing the evidence the Judge took the 
case from the jury preemptorially directing 

a verdict for the defendant. 

The case grew out of the arrest of Kee- 
bey on a charge of receiving stolen prop- 
erty in the Spring of 1916 following the 
peculations of Sidney H. Mayer, Stifft’s 
mail order manager. Mayer admitted the 
theft. of jewelry and implicated a man 
named Bernhardt who, as middleman, was 
given the loot by Mayer to dispose of. 

Keebey was indicted by the grand jury 
but was acquitted and exonerated of blame 
on trial, as he said he bought the stolen 
property without knowledge that it was 
stolen. He then brought suit against Mr. 
Stifft, alleging he had suffered $100,000 
damage by his arrest. 

The fact that the grand jury had indict- 
ed Keebey according to the court which 
in the action for damages, removed the 
factor of malice on the part of Stifft since 
Keebey was arrested on a warrant. 

Mayer was convicted of theft at the 
time of his trial but the charge was re- 
duced to petit larceny on several counts 
and he escaped with a fine in each count, 
leniency being shown him on account of his 
family dependent upon him for support. 

















128 


THE JEWELERS’ CIRCULAR November 19, 1919, 











o= 








Ludwig Nissen & Co. piksiiseétintss 18? Broadway 





WE DEAL INP REAL PEARLS ONLY 


We also have the finest collection of all kinds of Precious Stones, including the RAREST GEMS 
IN DIAMONDS, RUBIES, EMERALDS, and SAPPHIRES, and, of course, we have all the 
regular goods in the above lines. Also carry a complete line of Mounted Goods. 




















|. MEHRLUST 


Manufacturer of diamond jewelry of the highest class. 
Gems and diamonds and precious stones of every description. 


Main Office and Factory Downtown Office 
6 West48th Street 12&14. John S treet 
TELEPHONE {ig 7} BRYANT TELEPHONE 338} CORTLAND 
U e 
New York City. 
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YOUTHFUL THIEF CAUGHT 





Previdence Patrolman Apprehends 17-Year- 
Qld Boy Who Was Robbing Quinn 
Jewelry Store 


Provence, R. I., Nov. 1.—Patrolman 
Patrick J. Murphy effected what the police 
authorities consider an especially important 
arrest at an early hour last Wednesday 
morning, in his capture of John Taylor, 17 
years of age of 5 Angle St., this city, in 
the retail jewelry store of the Quinn Jewel- 
ry Co, corner of Weybosset and Union 
Sts. 

The capture was an unusually spectacu- 
lar one and reflects considerable credit 
upon the patrolman for his coolness and 
promptness of action. The patrolman was 
making his regular rounds and was trying 
the doors in the vicinity of the Quinn store, 
when in a sidelong glance he saw a shadow 
in the Quinn store. He drew his revolver, 
pushed it up to the glass in the door and 
watched. In a few minutes he was enabled 
to make out the youth crouching behind a 
show case. Finding that he was discovered 
Taylor gathered up a number of vacuum 
bottles and began to hurl them at the big 
electric light left burning in the store, hop- 
ing to smash it and give him more of a 
chance to make his escape in the darkness. 

Patrolman Murphy’s impulse, realizing 
the intent of the youth’s strategic manoue- 
vres, was to smash the door window and 
shoot, but he reserved shooting until the 
last chance. Meanwhile the youth had 
broken the lamp shade and several of the 
show cases by his bombardment with bot- 
tles, but failed to extinguish the lights. 
Meanwhile, dodging from window to win- 
dow on the outside, Patrolman Murphy 
maintained his command of the youth in- 
side the store keeping him in range until 
police reserves under Sergeant Parker ar- 
rived. 

Upon the arrival of reinforcements, after 
a taxicab driver had taken word to the 
Central Station that Patrolman Murphy 
was stalking a robber inside the store, the 
patrolman forced Taylor to climb up to 
the transom over the door and squeeze 
through, the way that he had got into the 
store, rather than to wait for the manager 
of the store to come to unlock the door. 
The youth, who claimed that his name was 
James Terven of 1836 Catherine St., Phila- 
delphia, was taken to the headquarters and 
locked up. 

In his pockets, when searched at head- 
quarters was recovered between $500 and 
$600 worth of watches, jewelry, etc., while 
between $300 and $400 in jewelry, which 
had becn dropped out of the transom was 
recovered and restored to the firm. It was 
claimed that Taylor had an accomplice who 
succeeded in making his escape. Part of 
the time that Patrolman ‘Murphy was 
shadowing the robber, an awning obstruct- 
ed his view of the transom through which 
entrance was obtained and there is a pos- 
sibility that the other man dropped through 
to the ground and got away. The prison- 
er’s climb to the transom and out was im- 
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peded by his pockets stuffed with wrist 
watches and jewelry. He had no weapon 
when searched at the station. 

An incomplete inventory of the stock in 
the store was made and it is claimed that a 
considerable amount of stock is missing, 
which seems to indicate that a second man 
was connected with the break. Taylor ad- 
mitted sufficient evidence to convict when 
arraigned before Judge Gorham in the 
Sixth District Court and he was held for 
the grand jury in the sum of $2,000, in de- 
fault of which he was committed to the 
Providence County Jail. 








FIRE CAUSES HEAVY LOSS 





Historic Providence Arcade Swept by 
Flames Which Cause Damage of Over 
$200,000 


ProvipENce, R. I., Nov. 1.—Fire in the 
historic Arcade, the only building of its 
kind in the United States, which extends 
from Westminster to Weybosset Sts. in the 
down town business section of the city, 
caused a loss of more than $200,000 last 
Wednesday night. Of this loss nearly $25,- 
000 was suffered by retail jewelry concerns. 

Seventeen firemen were injured or over- 
come by smoke, three being taken to the 
Rhode Island Hospital. While the flames 
were confined to the Arcade building, dam- 
age from smoke and water was suffered by 
several adjoining stores, among them Bel- 
cher & Loomis Co., where the damage from 
smoke amounts to several hundred dollars. 

Thomas Sarah, janitor of the Arcade, 
discovered the blaze and sounded the alarm 
at 6:42 o’clock and the “all out” signal was 
not sounded until 1:40 o’clock in the morn- 
ing. The fire started in the basement of 
one of the numerous stores that do busi- 
ness on the first floor and great clouds of 
black smoke poured up from the basement, 
while escaping illuminating gas greatly 
hampered the work of the firefighters. 

The flames swept the basement, but burst 
through the first floor in only one place, 
in Jones’ department on the west side of 
the Westminster St. entrance. Losses sus- 
tained in the majority of cases are covered 
wholly or in part by insurance. Jones & 
Co., which occupies nine of the stories in 
the building, suffered the greatest loss 
among the some 45 tenants. Charles W. 
Bubier, the owner, estimated his loss at 
about $40,000. Other reported losses are 
F. Usher Devoll, exceeding $10,000; W. 
F. Buffington, stationery, $6,000; Gardiner 
& Morrison, $5,000; Arcade Novelty Shop, 
$5,000. 

The Arcade is one of the oldest build- 
ings in Providence, having been constructed 
in 1828. It was built in the form of the 
Ionic Greek Temple. Its pillars are the 
largest monoliths in America, larger than 
those of the Cathedral of St. John the Di- 
vine in New York city. They are 22 feet 
high and three feet in diameter. 


Young Bros. have opened a second link 
in their chain of stores in the south. The 
new store is located at Durham, N. C., the 
other store being at Winston-Salem. 
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GOLDEN HILL POST 


New York’s World War Veterans in the 
Jewelry Trade Hold Meeting and 
Adopt New Name 
An interesting and well attended meet- 
ing was held on Monday evening, Nov. 10, 
at the Lion d’Or Restaurant on 24th St. 
by Golden Hill Post No. 361 of the Amer- 
ican Legion, which is composed of men in 
the jewelry and allied trades in New York. 
This was the fourth meeting of the organi- 
zation, and like the previous gatherings 
was preceded by a dinner which was served 

at 6:30 P. M, 

After discussing a tasty menu, the busi- 
ness meeting was called to order at 8 
o'clock by President Charles J. Dieges. 
Following the reading of the minutes of 
the last meeting, the secretary presented a 
number of communications which kad been 
received, but as none of these called for 
any action, they were ordered placed on 
file. 

Douglas W. Westrope, as chairman of 
the by-laws committee, speaking for that 
body, stated that there were several ar- 
ticles in the by-laws upon which the mem- 
bers of the committee sought further in- 
formation. These questions were all sat- 
isfactorily answered, and Chairman West- 
rope promised to make a full report at 
the next meeting. The advisability of 
holding some sort of a social function was 
next presented by Alfred L. Hodes, chair- 
man of the entertainment. committee. 
After some discussion, the members de- 
cided to defer holding any social affairs 
until the organization was more thoroughly 
established. 

As there were no more reports to be 
heard, the members engaged in a general 
discussion, and after deciding to meet in 
Brooklyn on Thursday evening, Dec. 4, 
the meeting adjourned. 

Since the publication of the Oct. 1 issue 
of THe JEWELERS’ Crrcuar, this organi- 
zation has held several meetings, at which 
the name was changed from the Kamerad 
Post to the Golden Hill Post. The or- 
ganization also elected at a previous meet- 
ing permanent officers to serve for the 
ensuing year. These officers are as fol- 
lows: President, Charles J. Dieges; first 
vice-president, Lawrence S. Mayers; sec- 
ond vice-president, Harry M. Levy; third 
vice-president, Harry M. Neutra; treas- 
urer, G. Ernest Fahys, Jr.; secretary, A. V. 
Ansel. President Dieges also appointed’ 
the following committees at the same 
meeting: By-laws Committee—Douglas W. 
Westrope, chairman; William A. Maas, Carl 
Lorentz and Chauncey M. Mayers. The 
membership committee is composed of John 
E. Lane, chairman; Irving A. Kaufman, 
Jerome Danziger and William Inglis. 

Since its organizations this post has- 
been conducting a campaign to increase 
the membership, and at the meeting held 
on Nov. 10, acted favorably on 11 applica- 
tions. It is expected that at the next 
meeting the organization will have on its. 
rolls at least 50 members. The member- 
ship campaign is in charge of John E. 
Lane, chairman of the membership com- 
mittee, who is hard at work at the present 
time. 
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ELK TEETH 


Every size, shape and nature-colored to be had. The Buyers’ Directory 


All genuine teeth unmounted. After 20 years’ 
handling them I have many good shippers right 
from the fields. Can supply any factory or manu- 
facturing jeweler on short notice. Have many 
beautiful pairs of nature-colored tips always on 
hand, sent on selection to responsible jewelers ; 
and manufacturers of emblems. When ordering Price, $1.00 
name about the sizes and number wanted. As 
low as the lowest at wholesale ~rices. Faceted 
and cabochoin stones of all kinds on memo. All 
the colors in synthetic sapphires .f fine quality. 
a gem amncnle for canon. Lion, cat and The Jewelers’ Circular Publishing Company 
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agie claws. Price list free 13 John St., corner Broadway New York 


L. W. STILWELL Psaspscd 
































{HOWARD S. KENNEDY i it al 
| R rade-Miarks of the Jewelry 
Platinum Diamond and Kindred Trades 


/ Bar ‘ Ins and Fancy Rings The Jewelers’ Circular Publishing Co., 11 John Street, New York. 
| 170 Broadway . . NEW YORK 














A. g 4 ESPOSITER Jobbing Promptly Done at Reasonable Prices. Cutting and Polishing 


ms LAPIDARIES ie: ssinic: 




















1919. 


November 19, 


THE JEWELERS’ CIRCULAR 








————— 
———_ 





Philadelphia Jewelers’ Club Entertains 


Members and Guests of Quaker City Social Organization Celebrate Opening 
of New Club House with Entertainment and Beefsteak Dinner 
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PHILADELPHIA, Pa., Oct. 7.—The Jewel- 
ers’ Club of Philadelphia held the first 
howse-warming at the new clubrooms on 
the third and fourth floors of 931 Chestnut 
St. tonight with a beefsteak dinner which 
was a winner from start to go. 

More than 75 members and guests held 
forth in a sky-larking informal party 
which ran riot with humor. They pro- 
vided their own entertainment and did it 
with a will, calling upon a few old friends 
such as Signor Gianinni, the Italian-Amer- 
ican tenor, to help fill in the rounds of 





music. 
Three officers of the Italian battleship, 


Conte Cavour, which arrived at this port 
two days ago, were the guests of honor. 
Two of them battled successfully with the 
English language, while the third relied 
upon the interpretations of Signor Gianinni 
and Chevalier C. C. A. Baldi, who accom- 
panied them. 

They were Commander di Fateillo Gino- 
echietti, Lieutenant Commander Cummines 
Cuambartolome, and Lieutenant G. M. Ma- 
rin. Lieutenant Commander Guambarto- 
lome, who could not “parlous Anglaise,” 
had no trouble at all, however, as Charlie 
Wilder and Hove Smith appointed them- 
selves his special host. In the early stages 
of the evening Wilder and Smith relied 
upon an interpreter. Later, however, they 
did the interpreting themselves, to the 
amusement of all, particularly the officer, 
who entered into the situation with gusto. 
Wilder and Smith have been invited down 
to the battleship, and, if their success there 
is similar to what it was tonight, they 
will probably have it on display in their 
windows before the end of the week. 

Even the presence of the distinguished 
foreigners, however, could not put in the 
background the imposing figure and _ stac- 
cato voice of that prince of comedy sing- 
ers, the Signor Frederico Yockelini. Other 
nights they call him Fred Yockel, he of 
the “blooey—blooey” and other songs, the 
majority of which he rendered last night. 

Yockel and Signor Gianinni engaged 
in a mock vocal duel tonight. 

“Give them anything you have,” advised 
Yockel, “and T‘ll give you a battle after- 
wards.” 

The result was that Gianinni’s classic 
solos in English or Italian were followed 
by such other Yockelesk renditions as 
“Can You Tame Wild Women,” and “It’s 
no Time for a Business Man to Die.” 

There were other singers as well, the 
leader of the Jewelers’ Chorus, Ed Dooner, 
bringing along a whole traveling bag full 
of part music which he distributed to his 
vocalists. As an impromptu chorus it 
could not be excelled. reaching the peak 
of its performance with a rousing Victor 
Herbert chorus, “It’s a Great Day Tonight 
for the Trish.” 

Preceding the musical part of the enter- 
tainment, but of just as great importance, 
came the eats. They consisted of juicy 


beefsteak sandwiches, carved while you 
waited and self served, potato chips, rad- 
ishes, lamb chops and—refreshments. The 
refreshments were served in steins. 

Louis Muller and Andy Laurer presided 
over the beefsteaks at either end of a long 
table and carved with the success which 
has attended all their previous perform- 
ances on similar occasions. 

Among the members present were: 

Members, W. B. Ahern, J. B. Caruth, 
H. Smith, W. J. Le Jambre, Mr. Brandt, 
J. A. P. Magill, C. L. Power, E. F. Morse, 
IK. Schanz, H. E. Quay, A. Thompsen, 
B. W. Snyder, W. F. Reinold, Joseph Cas- 
tle, A. W. Cantrell, H. Wilson, W. F. 
Crosby, C. S. Wilder, L. F. Muller, Robert 
Borniker, J. R. Naulty, W. I. Joyce, H. C. 
Howell, W. H. Goll, A. J. Markway, H. E. 
Matler, T. L. Carrie, Ed. Donner, C. I. 
Saners, J. J. Deavitt, J. H. Shuter, C. H. 
Dean, L. P. White, Robert L. Coates, E. L. 
Weil, and Supt. of Police Robinson. 

Among the quests present were: H. 
Long, J. T. Tague, W. T. MacDonald, 
W. C. Gaither, W. C. Fontain, George 
Bookman, Fred M. Jewell, L Remy, B. W. 
Musselman, H. Gardner, J. P. Stern, A. R. 
Cavanna, R. A. Bowers, H. P. Hartman, 
Edward Harvey, F. Arammer, C. E. 
Hodges, Harvey Smith, J. A. Shern, J. 
Robinson, H. P. Statzell, J. Rieder, C. 
Judd, R. A. Bowers, A. I. Moriarty, H. A. 
Leach, J. T. Davis, T. Belsen and W. P. 
Russell. 








$10,000 ROBBERY 





Window and Store of George Marks, Tren- 
ton, N. J., Looted by Professional 
Burglars Who Get Large Booty 


TRENTON, N. J., Oct. 16.—Burglars last 
week broke into the jewelry store of 
George Marks, 122 S. Broad St., and stole 
watches, diamond rings and other jewelry 
valued at $10,000. Entrance was gained by 
smashing a lock which held iron bars cov- 
ering a window in the rear of the store. 

Only jewelry of small value was taken 
from the inside of the store, the biggest 
haul being madt from the display win- 
dow, where 128 diamond rings of various 
sizes, 51 gold watches, 12 gold bracelet 
watches, tie pins, rings of all descriptions 
and other goods were stolen. Silk cur- 
tains which were used as part of the win- 
dow decorations, were torn from their 
fastenings and used to wrap the loot in. 
In many instances the burglars picked up 
a tray of rings, and after emptying the 
contents, dropped the tray on the floor. 

The robbery was discovered by Abram 
Okin, manager, when he opened the store 
in the morning. A file which had been 
used to “jimmy” the second door was 
found, as was the lock which had been 
broken from the window fastening. After 
an investigation, Mr. Marks estimated his 
loss at $10,000. He stated that the biggest 


131 


loss results from the theft of the diamonds, 
which he had recently purchased for the 
Christmas trade. 








GEORGE BRIGGS DEAD 





Prominent Providence Jewelry Manufactur- 
er Passes Away in His Sixty- 
sixth Year 


Provipence, R. I, Nov. 1—George 
Briggs, secretary and treasurer of the J. 
Briggs & Sons Co., manufacturers of rolled 
gold plate and wire, 65 Clifford St., this 
city, died at his home, 491 Angell St., 
Wednesday morning in the 66th year of 
his age. He had not been in good health 
for some time past, but his death was at- 
tributed directly to the shock caused by © 
the sudden death of his brother, Charles 
Briggs, with whom he had been associated 
in business for many years, which occurred 
Oct. Ist. 

During the past week Mr. Briggs had 
shown such indications of improvement in 
his physical condition that his son, George 
Briggs, Jr., president of the Screw Ma- 
chine Products Corp., left a few days ago 
for New York, from where he was to have 
sailed to Europe on a business trip at noon 
on the day of his father’s death. Word was 
at once sent to him and he cancelled his 
trip abroad and returned immediately to 
this city. P 

George Briggs was a-man of sterling 
qualities and business integrity and his un- 
expected death, like that of his brother, 
came as a Shock to their extensive circle 
of acquaintances in the trade. He was 
born in Providence, on June 24, 1854, the 
son of the late Jeremiah and Desire J. 
(Gardiner) Briggs. He attended the pub- 
lic schools and later a private preparatory 
school in his native city and entered Brown 
University with the class of 1873, but left 
before completing his college course. 

His first business experience was as a 
traveling salesman for E. A. Robinson & 
Co., manufacturing jewelers of Attleboro, 
Mass., with whom he remained about five 
years. Upon leaving Mr. Robinson’s em- 
ploy in 1880, he became associated with his 
father and brother and was admitted to the 
firm of J. Briggs & Sons, which had been 
established by his father, Jeremiah Briggs, 
in 1848. The company was incorporated 
under the laws of Rhode Island in 1890 as 
the J. Briggs & Sons Co., Inc., with an au- 
thorized capital of $100,000, the father be- 
ing president; Charles Briggs, vice-presi- 
dent and George Briggs, secretary and 
treasurer. The father died May 18, 1903, 
after which the business was reorganized, 
Charles Briggs being elected president 
while his brother George Briggs, continued 
as secretary and treasurer. Under this 
management the concern became well and 
favorably known in the jewelry trade 
throughout the country and Canada. 

Mr. Briggs was a member of the Hope 
Club, the New England Manufacturing 
Jewelers’ and Silversmiths’ Association and 
the National Jewelers’ Board of Trade and 
was identified with the Masonic fraternity. 
He leaves one son, George Briggs, Jr., as 
well as one sister, Mrs. Stephen L. Malone. 
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No. 2123—Watch Bracelet Tray 


Complete Outfits for Jewelry Salesmen 


Burrkert Mfg. Cu. 
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New State Jewelers Associations Formed 


Members of the Retail Trade in Louisiana, Florida, South Carolina, Alabama and Georgia Meet in 
Various Cities, Start State Societies and Elect Officers. 

















A wave of association activity has swept 
over the South in the jewelry trade and 
five new state retail jewelers associations 
have been formed in Louisiana, Florida, 
South Carolina, Alabama and _ Georgia. 
Meetings were held in the principal cities 
of these states under the direction of 
oficers of the A. N. R. J. A. and as the 
State associations were formed they affiliat- 
ed with the national body. 

Walter H. Mellor of the A. N. R. J. A, 
Col. John L. Shepherd and Arthur A. 





LOUIS HAUSMANN, 
PRESIDENT-ELECT. 


Everts, president of the A. N. R. J. A, 
have been active in the formation of the 
new associations all of which start under 
most favorable prospects. 





Retail Jewelers of Louisiana Meet at New 
Orleans and Form State- Association— 
New Orleans Local Launched 


New Or.eAns, La., Nov. 1.—Under cir- 
cumstances that portend success and with 
‘the assistance of Arthur A. Everts, of 
Dallas, Texas, president of the American 
National Retail Jewelers’ Association and 
Colonel J. L. Shepherd, the Louisiana 
jewelers organized Oct. 28 with a large 
enrollment. On the evening previous the 
New Orleans jewelers formed a local asso- 
ciation with an initial membership of 31 
members. The local organization was in- 
-augurated at a dinner given at the De 
Soto Hotel. by President Everts. The 
“State organization was effected at two 


sessions held in one of the banquet rooms 
of the St. Charles Hotel. 

The officers named to guide the affairs of 
the State organization are all prominent 
jewelers and were chosen for their known 
energy and experience. They are Louis 
Hausmann, of Hausmann Inc., president; 
Coleman E. Adler, first vice president; 
John B. Foster of Monroe, Louisiana, sec- 
ond vice president; W. S. Bender with 
White Bros., 624 Canal St. secretary; 
Samuel J. Hart, of New Orleans, treasurer. 
Board of Managers—A. P. Talliaferro, 
Lafayette; William Frantz, New Orleans; 
G. W. Dallas, New Iberia; J. Simone, 
aton Rouge; Rudolph Keenzie, Franklin, 
La. 

The local organization chose for its of- 
ficers: Herbert K. Smith, manager of 
White Bros., New Orleans, president; 
Leopold Jansen, of New Orleans, vice- 
president; Henry. Hausmann, of New 
Orleans, secretary-treasurer. 

Forming the Local Organization 

In a banquet ruum of the De Soto Hotcl 
under a striking mural decoration depict- 
ing the burial of Hernando De Soto 35 
covers -were laid for the dinner given by 
President Everts. Colonel Shepherd sat 
at the left of Mr. Everts and Louis Haus- 
mann, chosen to preside, was on his right. 
Mr. Hausmann introduced the visitors. 

President Everts opened his address by 
telling how he and the Colonel had jour- 
neyed to New Orleans to assist in organiz- 
ing the jewelers, but with some misgivings 
as to success. These misgivings had van- 
ished when he reached New Orleans. He 
dwelt upon the importance of the jewelry 
craft and mentioned that the F. F. V-s 
(first families of Virginia). had become 
famous through the connection of prom- 
inent jewelers and jewelry. Mr. Everts 
mentioned how much members of jewelry 
organizations in other cities valued their 
membership and named one who declared 
he would not give it up for $20,000. He 
declared that a man in a $25 suit with a 
handsome diamond pin made more of an 
impression than a man in an $80 suit with 
no pin. 

Mr. Everts explained the purposes of 
jewelry organization referring to co-oper- 


ative advertising, fraternal spirit among 
the members that aided much and the 
wide knowledge to be obtained. He ad- 


vised the organization not to attempt too 
much at first but proceed gradually and 
surely. He stressed the importance of 
regular meetings, and attendance. 

Col. Shepherd told of his:-work in 48 
States and in passing took the occasion to 
commend President Everts highly for what 
he had.done. The Colonel referred “to 
the importance of personality and service 


saying that he could make 10 stores in 
New Orleans exactly alike and come back 
after a few years and some would be 
highly prosperous and some would have 
failed. The Colonel enumerated the many 
ways the trade could benefit by co-opera- 
tion: By abolishing free engraving, time 
guarantees on work, getting away from 
the stock phrase of “cleaning” watches and 
using instead “putting them in order.” 
Colonel Shepherd referred to the success 
of organization along the Pacific Coast 





WwW. §g. 
SECRETARY. 


BENDER, 


and especially to the Los Angeles organ- 
ization. 

After it had been decided to organize 
at once, Louis Hausmann was nominated 
for president but declined, and Herbert K. 
Smith, manager of White Bros., was chosen 
unanimously. Mr. Smith in accepting de- 
clared he saw nothing to prevent New 
Orleans having one of the strongest or- 
ganizations in the country. 

For vice-president Arthur G. Palfrey of ' 
the A. B. Griswold Co. was nominated 
but declined. Leopold Jansen, Canal St. 
jeweler; was chosen. Several nominations 
were made for secretary. Henry Haus- 
rranti was chosen and was prevailed upon 
to ,accept. 

iouis Hausmann addressed the organiza- 
tion and minced..not his words.in referring 
to, ‘that, class of customers who came with 
tales of what the “other fellow” was doing, 
which nuisance would be abated by organ- 
izaticn and co-operation. Mr. Hausmann 
dcclared the most successful jeweler could 
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The finest imitation pearl in the world. 
Guaranteed to wear and look as well as 
the genuine pearl. 


We can match any pearl necklace. 
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ENU 


PEARL 
NECKLACES 











41 Union Square, NEW YORK 
PEARLAND 


HE BOROVSKY fiat? CO., Inc. 


93-95 Nassau St., New York 


Importers of DIAMONDS, PEARLS 
and PRECIOUS STONES ... .. 





ATTENTION MANUFACTURERS! 


Onyx Ring Stones Furnished for any ss» 
Diamond. 


Black Onyx, Coral and Mourning Jewelry. 


ONYX BEADS— CAMEOS 
The DOUBRAVA CO., 61 Maiden Lane,N.Y. 











Trade Marks of the Jewelry and Kindred Trades 


soLp TO JEWELERS’ CIRCULAR suBscriBers ONLY. 
The work showing actual facsimile reproductions of Trade Marks 


Price $5.00 Express Paid 


One year’s subscription to the JEWELERS’CIRCULAR $3.00 for fifty-two issues. 
Combination Price, $7.00 for Both 
Order Now—Render Quick Service to Your Customers by knowing the Marks. 


THE JEWELERS’ CIRCULAR PUBLISHING CO., 11 John St., New York 











MUSIC BOXES REPAIRED 
Also Talking Machines, Clocks, Mechanical 
Singing Birds and Figures, Metronomes, etc. 

Material for the Trade 


L. G. JACCARD 


(26 years with Jacot Musie Box Co.) 
309 WEST 42nd STREET - NEW YORK 


HERKULES SAWS 


Same Price as American Saws 
7 Maiden Lane 
FISHER BROS. {,.M=igen, lane 
Tel. Cortlandt 2085 


























November 19, 1919. 


, much from an organization. He said 


leart . ‘ 
that he was proud to say his own son 
had taught him how to make more money. 


J , every iman present was called 

age i I ie ee Alfred J. 
upon 
Krower and Charles W. Cohn of the 
Leonard Krower & Son establishment and 
A. B. Hiller and Adrian Morais of the 
Morais Hiller Co. promised hearty co- 
operation and assistance of the jobbers. 

A significant feature of the organization 
was the message brought by Mr. Palfrey 
from Henry Ginder, dean of all the jewel- 
ers of the world, who had sent regrets 
that he could not attend. Mr. Ginder 
is now 88 years of age and has been for 
67 years in uninterrupted service in the 
Griswold establishment. 

The organization with a rising vote ex- 
pressed its thanks to President Everts and 
Colonel Shepherd for coming to New Or- 
leans to assist in the organization. 

Those at the dinner each of whom agreed 
to become charter members of the local 
organization were: J. Coci, L. Jansen, Ar- 
thur G. Palfrey, A. J. Morais, Gustave W. 
Wormuth, Alfred J. Krower, Charles W. 
Colm, S. J. Hart, Joseph Weber, Louis 
Hausmann, D. R. Miller, Joseph E. Miller, 
Milton Adler, Henry Hausmann, A, B. 
Hiller, H. K. Smith, August Baumann, M. 
Fitzgerald, Jacob Young, B. Barnett, Roger 
F. Granzin, J. J. Weinfurter, Henry Frantz, 
Louis Fincke of Hausmann, Inc., William 
H. Andersen of William Frantz, B. Ber- 
nard of Hausmann, Junius W. Dassauer of 
William Frantz, P. J. Sterns and W. S. 
Bender of White Bros., F. A. Brunet, J. 
Hartman Thompson, Frank Maltry. 

State Organization 

About 40 prominent jewelers, including 
many from progressive towns in the State, 
assembled in Banquet Room “B” of the 
St. Charles, Tuesday morning, at 10 o’clock, 
to organize a State association. President 
Everts of the national organization pre- 
sided and Col. Shepherd was at hand. 

President Everts addressed the assembly 
enumerating the benefits of a strong State 
organization and of affiliation with the 
national body. He told of the campaign 
of advertising in which $300,000 would be 
expended to promote the sale of jewelry. 
He told of how losses had occurred in 
the past on repair work and watch work 
because of low prices and too much free 
work. He urged good pay to workmen 
and prices to cover it and yield a fair 
profit to the establishment. Mr. Everts 
also referred to the saving that could be 
made in the National Jewelers Limited 
Mutual Fire Insurance Co. 

Colonel Shepherd made one of his strong 
and sympathetic talks for which he is 
famous all over the country. 

Both Mr. Everts and Colonel Shepherd 
teld good stories to illustrate points of 
their addresses. 

To proceed to:organization three com- 
mittees were named. On nominations a 
committee of seven was deemed necessary. 
Tt was composed of G. W. Dallas, New 
Iberia; A. Hongh. Bogalusa: F. L. Tre- 
pagnier, Donaldsonville; J. Simone, Baton 
Rouge. and Gabe Hausmann, Herbert K. 
Smith and B. Barnett, New Orleans. 

On resolutions Gustave Wormuth, 
Richard M. Tusch, New Orleans, and 
Wallie Walsch, Hammond, were named. 
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On by-laws Coleman E, Adler, Samuel J. 
Hart and William Frantz were appointed. 

In the afternoon session, after Mr. Everts 
and Colonel Shepherd had again given 
talks, the committees reported. Coleman 
E. Adler presented the by-laws prepared 
by his committee which were adopted with 
slight amendments. 

Mr. Walsch presented the resolutions 
which wer adopted. These included the 
resolutions adopted by the American Na- 
tional Retail Jewelers Association in ses- 
sion August 26 and 29, as published in 
THE JEWELERS’ CIRCULAR, 

The nominating committee made its re- 
port and the jewelers suggested were elect- 
ed unanimously. John B. Foster of Mon- 
roe, chosen as second vice-president, was 
unable to attend the convention. 

In assuming the chair, President Haus- 
mann made a vigorous speech. He said, 
some one had referred to his having been 
wound up the night before in his strong 
talk at the organization of the local jewel- 
ers and had asked if he had “run down.” 
He declared, he had not run down but, on 
the contrary, had put in a stronger main 
spring for organization. Sam Hart in ac- 
cepting the office of treasurer congratulated 
the organization on having Mr. Hausmann 
at its head. Coleman E. Adler predicted 
success. Mr. Bender had nothing. to say 
but as he had been chosen as temporary 
secretary remained hard at work. 

Mr. Smith tendered in behalf of White 
Bros. $50 towards expenses of organiza- 
tion but objection was raised to any one 
member paying more than another. Pres- 
ident Everts suggested the sliding scale 
of dues based on the stock value of the 
member. It was decided for the first year 
to begin with fixed dues of $5 per annum 
and $5 membership fees. As about 60 
jewelers, including those present and those 
become charter members, and it was expect- 
who had wired their applications, would 
ed in a few weeks to reach a membership 
of 100, it was decided this would be suf- 
ficient for the first year. It was under- 
stood that the dues then paid would in- 
clude 1920. 

Those who signed as charter members 
were: Louis Hausmann, W. S. Bender of 
White Bros., M. Green, Slidell, La., J. J. 
Weinfurter, B. Barnett, F. L. Trepagnier, 
New Orleans; Donaldsonville, La., Frank 
Wade; Sulphur, La. A. W. Robichaux; 
Lafayette, La, W. T. Culpepper; Crowley, 
La., William Frantz, Coleman E. Adler, 
Gustave W. Wormuth, F. A. Brunet, New 
Orleans; Wallie Walsch, Hammond; Sa- 
muel T. Hough, Bogalusa; Herbert K. 
Smith, White Bros., New Orleans; G. W. 
Dallas, New Iberia; Samuel J. Hart, New 
Orleans; Joseph Weber, New Orleans; 
Gabe Hausmann, New Orleans; Parker N. 
Popkin, Franklin, La.; Frank Maltry, Jr., 
Roger F. Granzin, Richard M. Tusch, Louis 
D. Fincke of Hausmann; Fabian W. Borie, 
Rudolph D. Cueto, New Orleans; E. M. 
Hamilton, Donaldsonville, La.; L. Jansen, 
August Royerre, Jr., New Orleans; G. E. 
Surgi, Covington, La.; Maurice M. Levi 
of Waldhorn & Co., New Orleans; Albert 
Newhauser of Flettrich & Newhauser; D. 
R. Miller. A. P. Talliaferro, Lafayette. 

Mr. Everts was accompanied by Mrs. 
Everts and they remained in town several 
days to see New Orleans. 
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Retailers of Florida Meet at Jacksonville, 
Form Association and _ Elect 
Officers 
JACKSONVILLE, Fla., Oct. 16—The Flor- 
ida Retail Jewelers’ Association has come 
into being, having been organized at the 
meeting held in this city at the Hotel 

Seminole, Oct. 14. 

Colonel John L. Shepherd, known to all 
jewelers, and Walter H. Mellor of the 
American National Retail Jewelers Asso- 





RALPH PAYNE, 
PRES. FLORIDA RETAIL JEWELERS’ ASSOCIATION, 


ciation, were in charge of the organization 
of this association here, which is made up 
of the real jewelers in the city, and in fact 
is one of the most representative, propor- 





ALFRED HESS, 
TREAS. FLORIDA RETAIL JEWELERS’ ASS’N. 


tionately, of any association that has ever 
yet been formed. The convention was well 
summed up by Col. Shepherd, who has or- 
ganized jewelers’ associations in all parts 
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of the country, who said, “It is the most 


romising start I have ever seen for a 
f organization, with 44 members to 


jewelr. 
sale ‘with and letters from the leading 
jewelers in all parts of the State asking 
to join.” 


The new president of the organization, 
Ralph Payne, Jackonsville, is the manager 
of the Greenleaf & Crosby Co., one of the 
greatest jewelry concerns in the south, hav- 
ing stores not only in Jackonsville and 
St. Augustine, but in the leading resort 
cities of the peninsula. A feature of the 
new organization is that it starts off with 





W. E. AVERY, OF THE SOUTH 
CAROLINA ASSOCIATION. 

all the jewelers of the city and every pros- 

pect of success. 

Besides organizing, the Florida Jewelers 
endorsed practically all the resolutions that 
were passed at the American National Re- 
tail Jewelers’ Association in Chicago, and 
in addition passed on several resolutions, 
endorsing the stand of the Jewelry Crafts 
Association in New York in the fight 
against the union dominaticn in the manu- 
facturing jewelry industry of the met- 
ropolis. ‘This resolution reads: 


Resolved, That the Florida Retail 
Jewelers’ Association, appreciating the 
justice of the stand taken by the Jewelry 
Crafts Association in regards to the present 
jewelry strikes, do hereby assure the Jewel- 
try Crafts Association of our hearty co- 
operation and pledge ourselves to lend 
whatever assistance that is within our 
power. 

The officers of Florida Retail Jewelers’ 
Association who have been chosen to guide 
its affairs are: 

Ralph Payne, Jackonsville, president; 
H. E. Adams, Tampa, first vice-president ; 
F. A. Walker, Miami, second vice-pres- 
ident; L. C. Hull, Plant City, secretary ; 
Alfred Hess, Jackonsville, treasurer. 

Directors: R. J. Riles, Sr., Jackonsville ; 
Leon Rowe, Daytona; Henry McLaulin, 
Sanford; T. S. McLauchlin, Winter Ha- 
ven; A. S. Elebash, Pensacola. 
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Members of Retail Trade in South Carolina 
Meet at Columbia, Form State Asso- 
ciation and Elect Officers 
Cotumsia, S. C., Oct. 17.—Organization 


of the South Carolina Retail Jewelers’ As- © 


sociation was perfected here today with 
Gustaf Sylvan, leading jeweler of fhe 
State, as its first president and W. E. 
Avery as the initial secretary. Both Mr. 
Sylvan and Mr. Avery are Columbia 
jewelers. 

The association was formerly voted a 
component part of the American National 
Retail Jewelers’ Association soon after the 
president and secretary had been named. 
Completion of the body is due largely to 
initiative of several Columbia dealers ably 
assisted by Col. John Shepherd and Walter 
L. Mellor of the National Association. 
Both the latter representatives were present 
and guided the South Carolina men in the 
right direction for organization. 

With the formation of the South Carolina 
body here today only three states are yet 
to be organized, according to Mr. Mellor, 
these being Georgia, Alabama and Louis- 
iana. Colonel Shepherd and Mr. Mellor 
will go to Georgia next Tuesday where 
they will get the “Cracker” State dealers 
together. The last week in October they 





GUSTAV PRESIDENT-ELECT OF THE 


SYLVAN, 
SOUTH CAROLINA ASSOCIATION. 


will invade Alabama and Louisiana for the 
purpose of forming State bodies there. 
The meeting here was called to order by 
Mr. Mellor who retained the chair until the 
election of President Sylvan. Mr. Mellor 
told of what the national body had done 
in the past and what it is now actively 
engaged in accomplishnig. He said the 
association had prevented a 10 per cent. 
floor tax on all articles found in a jewelry 
store. The association had spent $60,000 
for research work which would mean mil- 
lions to the trade. Again it had brought 
about a higher legitimate profit from sales 
and partially curbed the faker. In his 
address the national representative spoke 
of the great good of having every true 
jeweler come into the South Carolina body. 
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Following Mr. Mellor, Colonel Shepherd 
told of various bodies in other States and 
the type of men who joined these organ- 
izations. He advocated strongly that all 
real jewelers, what the name implies, and 
not the side line dealers, come together 
for a permanent association. 

After the speeches of the two national 
represntatives and a few words from South 
Carolina dealers the organization was for- 
mally perfected. Besides the president, two 
vice-presidents, a secretary, treasurer and 
five men to compose a board of directors 
were chosen. Sam Orr Tribble of An- 





S. I. SULZBACHER, TREASURER OF THE SOUTH 


CAROLINA ASSOCIATION. 


derson was elected first vice-president and 
C. T. Vaughan of Greenville, second vice- 
president. Richard Allen of Charleston, 
W. R. Haile of Greenville, Walter H. 
Keese of Anderson, R. L. White of Green- 
wood and P. H. Lachicotte of Columbia, 
were named on the board of directors. In 
honoring Mr. Sylvan as the first president 
the association also again honored him by 
selecting his home city as the place for the 
1920 annual meeting. S. I. Sulzbacher of 
Florence was elected treastrer. 

The association unanimously endorsed 
the resolutions of the national association 
setting forth the purpose of the organiza- 
tion and the principles governing the body. 
In addition to this a resolution introduced 
at the convention of dealers in Florida was 
introduced here today and passed without 
a dissenting vote. Following is the Florida 
resolution: “Resolved, That the South Ca- 
rolina Retail Jewelers’ Association, appre- 
ciating the justice of the stand taken by 
the Jewelry Crafts Association in regard 
to the present jewelry strike, do hereby 
assure the Jewelry Crafts Association of 
our hearty co-operation and pledge our- 
selves to lend whatever assistance that is 
within our power.” The resolutions of 
the national body were said to be in entire 
accord with those attending the meeting. 

A constitution was not framed today, 
but the constitution of the Wisconsin Re- 
tail Jewelers’ Association was adopted tem- 
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Are You Co-operating With 
W.W.W. National Advertising? 


If not, you are making a serious mistake. 


The people of your community should 
know you have W. W. W. GUARAN- 
TEED NATIONALLY ADVER- 
TISED RINGS for sale—the kind they 
see advertised in their favorite maga- 
Zines. 


We furnish newspaper cuts for this purpose 
free of charge. 


These cuts will connect your store with this 
advertising of ours. They are not ordi- 
nary cuts. They are beautifully illus- 
trated, well written, and advertise some- 
thing besides Rings. 


Won’t you get in touch with our Advertis- 
ing Department so that we may help you 
increase your Ring sales? 


WHITE, WILE & WARNER 


‘Makers of nationally advertised rings in which the stones do stay 
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porarily until the board of directors and 
officers can get together and frame the 
ing rules of the South Carolina 
body. Mr. Mellor stated that many other 
States have chosen this constitution when 
organizing and said he believed the asso- 
ciation here would find it well suited on 
the whole to conditions in South Carolina. 
Local situations would probably force a 
few changes, however, he thought. A fee 
of $5 was adopted as the initiation and 
$5 per annum, bringing an expense of $10 
for the first year to all members. A slid- 
ing scale will be adopted at the next con- 
vention, officers of the association say. 
About 40 dealers representing firms from 
all sections of the State attended the 
meeting here today. 


govern 





Alabama Jewelers Meet at Birmingham and 
Start Solid Organization with About 
80 Members Enrolled 
BIRMINGHAM, Ala., Oct.—Representative 
jewelers, from every part of Alabama, or- 





PRESIDENT-ELECT, 
ASSOCIATION, 


LYNCH, 
JEWELERS’ 


re. MM, 
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ganized the Alabama Retail Jewelers’ As- 
sociation. Col. John L. Shepherd of New 
York, national organizer, and Mr. Walter 
H. Mellor of Michigan City, Ind., treasu- 
rer of the American National Retail Jewel- 
ers’ Association, were on hand and gave 
their efforts and counsel in perfecting the 
work of a State organization. Their ef- 
forts were highly appreciated and much 
pleasure and profit derived from the visit 
of these gentlemen. Their talks and plans 
as set forth were received with good busi- 
ness judgment and enthusiasm. Mr. Mel- 
lor’s efforts were in line of putting into exe- 
cution the plans for effecting a permanent 
organization. His suggestions and ideas 
were adopted without dissent. Colonel 
Shepherd’s talks were along helpful lines, 
being from business standpoint and in an 
inspirational vein. He told of difficulties 
confronting the trade, the many games 
practised by both the public and jewelers 
themselves and urged that all unworthy 
practices be abandoned. The main idea 
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in all his talks was upon dependable mer- 
chandise and duty towards the public them- 
selves and their fellow jewelers. That is, 
do the right thing at all times towards all 





AARON 
RETAIL 


ASH, SECRETARY, 


ALABAMA JEWELERS’ ASSOCIATION, 


concerned. His talks were always along 
helpful lines, based upon his own experi- 
ence, that of others and a definite knowledge 
of the jewelry business. He gave the meat, 
and the gist of trade conditions, which have 
been factors of success for years, and urged 
that many abuses known by all jewelers to 
exist be dropped. He urged all to come 
out for fair plans and on an open way 
in all transactions. He also urged upon 
them not to betray the confidence the 





WM. H. WELCH, TREASURER, 


ALABAMA _ RETAIL JEWELERS’ ASSOCIATION. 


public had in the jeweler everywhere, but 
to hold it as a sacred trust and illustrated 
this by a timely statement that the jewel- 
ers were more trusted and trusted people 
more than the banker. To keep his sub- 
jects from being tiresome, he interspersed 
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each talk with an anecdote or a good joke, 
which at times made his statements more 
forceful. The jewelers were much gratified 
with the outcome of the visit of these two 
gentlemen. It is hoped to have them again 
at some future time, 

The resolutions of the National Asso- 
ciation, as printed in the Sept. 3 issue of 
THE JEWELERS’ CIRCULAR, were adopted in 
full, and a resolution to affiliate with the 
National Jewelers’ Association was also 
adopted. 

The officers elected are: F. M. Lynch, 
Birmingham, president; Jesse Davidson, 
Montgomery, first vice-president; W. W. 
Ellis, Ensley, second vice-president; Aaron 
Ash, Birmingham, secretary; William H. 
Welch, Demopolis, treasurer. The board 
of directors elected were as follows: E. T. 
Asment, Tuscaloosa; M. R. Murray, 
Huntsville; M. F. Doering, Anniston; C. 
FE. Cross, Gadsden; T. G. Thompson, Bir- 
mingham, Ala. The constitution and by- 
laws as presented by Mr. Mellcr, from 





JESSE DAVIDSON, FIRST VICE-PRESIDENT, 


ALABAMA RETAIL JEWELERS ASSOCIATION. 
Wisconsin organization, were adopted with 
change. 

Mr. Mellor urged that all become mem- 
bers of the National Association at the 
next meeting to be held in Louisville. The 
Alabama Association will have four dele- 
gates. The total in enrollment is about 80. 
Mr. Mellor stated that this was the biggest 
and best enrollment ever held by a State or- 
ganization, that is in. point of first attend- 
ance at organization meetings in propor- 
tion to the jewelers of the State. 





Among the special resolutions adopted 
by the Association were the following: 


Resolved: That the Alabama Retail Jewelry 
Association, appreciating the justice of the 
stand taken by the Jewelry Crafts Association 
in regard to the present jewelry strike, do 
hereby assure the Jewelry Crafts Association 
of our hearty co-operation and pledge our- 


selves to lead whatever assistance that is 
within our power. 
Resolved: We extend the thanks of the 


Alabama Retail Jewelers’ Association to Col. 
John L, Shepherd and Mr. Walter H. Mellor 
for valable services in helping us organize 
our state association. 

Resolved: That we, the members of the Ala- 
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ail Jewelers’ Association, lay 
hams, cress on all dependable service from 
oop selves and employes to our customers, 
oiving them our best and expecting equal 
treatment and confidence and good will in 
hereby elevating our profession— 


return, t : Past h 
along the idea, and giving to the 
pasta the best you have and it will come 


ou. ’ 
beer W. ‘Bilis, M. R. Murray and A. L. Hipp 


the Committee on Resolutions. — 
form -esolution of thanks to the Civic asso- 
ciation and the secretary of same for use of 
club rooms was also passed. 


After a very fine and well served banquet 
at the evening meeting, Col. Shepherd ad- 
dressed the members upon business rela- 
tions. Local jewelers also made brief talks. 
Mr. Mellor stressed insurance in the Jewel- 
ers’ Mutual Fire Insurance Company and 
work with the National Association. Dues 
for first year membership were made $5.00, 
and no assessments in National Association 
until 1921, to those who joined this meet- 
ing. It is almost a foregone conclusion 
that the association membership will soon 
go well above the 100 mark. One member 
agreed to send in 40 new members within 
the next 60 days. 

Among those who have already joined 
are: 

Condon Jewelry Co., Apelika; J. W. 
Leggett Jewelry Co., Bessemer; R. Hein, 
Talladega; I. M. Parrish, N. Birmingham; 
W. W. Ellis, Ensley, Ala-; E. H. Miller, 
Norris; Alister Ball Co., Chicago; Mark 
B. Eiseman, Mgr. B’ham Branch Norris, 
Alister Ball Co., Chicago; H. T. Daniel, 
Anniston; Tom S. Barber, Anniston; An- 
niston Jewelry Co., Anniston; Condon 
Jewelry Co. (H. L. Condon), Opelika; R. 
B. Ustick, Oneonta; Jno. W. Davis, Tus- 
cumbia; M. R. Murray, Huntville; Robt. 
P. Keyes, Hartsells, Ala.; J. V. Kiygin, 
Athens; J. C. Nickelboro, Marion; W. J. 
Rutherford, Piedmont; Mrs. J. V. Higgins, 
Athens; E. M. Doering, Anniston; F. C. 
Moorefield, Anniston; H. B. Guy, Pell 
City; A. L. Hipp, Bridgeport; A. S. 
Carrel, Jr., Bessemer; Jesse Davidson, 
Montgomery; J. A. Smith (Smith Brown 
Jewelry Co.), Ensley; F. C. Moorefield, 
Anniston; J. G. McKay, Selma; Elebash 
Jewelry Co., Selma; Sing Optical Co. (H. 
Lawnon), Selma; Goldman & Ash, Demo- 
polis; Geo. H. Wood, Athens; W. L. 
Lawler, Attalla; Dothan Jewelry Co., 
Dothan; Sylacauga Jewelry Co., Sylacauga; 
W. P. Thomason, Guntersville; C. H. 
Strickland, Abbeville; M. F. Doering, An- 
niston; Schwabacher Jewelry Co., Besse- 
mer; Gilbert Jewelry Co., Camden: Blaum 
& Crawford, Dothan; W. C. Strickland, 
Dothan; J. B. Shelley, Eufaula; Andrew 
Brown & Son, Florence; Samuel A. May, 
Gadsden; Taliaferio Jewelry Co., Gadsden; 
J. H. Patton, Sr., Jemison; Klein & Son, 
Montgomery: Alto L. Johnston. Ozark: 
Bewig Optical Co., Selma; J. T. Crawford, 
Shelbv: Richard Heine. Talladega: Fin- 
cher & Ozment Tewelrv Co., Tuscaloosa; 
Tohn W. Davis, Tuscumbia: J. L. Schaef- 
fer, Montgomery; A. O. Yoe, Talladega; 
C. F. Cross. Gadsden: VM. Levy, Wylam; 
J. H. Whitlock, Eufaula. 

There were also the following iewelers 
from Rirmingham and other renresenta- 
tives: R. C. Stein. J. Taffe. F M. Lvnch. 
P. H. Linnehan. F. W. Bromhere. Webb 
Mfe. Co. W. E. Perrv, T. N. Rose. M. 
Jaffe, F. T. Skelton, Wm. H. Welch, Green 
& Marchal Jewelry Co., Reid-Lawson, Her- 
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zog-Thompson Co., H. Mendelsohn & Son, 
Sam Myer, Myer Goldner, I. R. Ruben- 
stein, Burnett & Johnson, A. & A. Ash and 
Farmer & Cannon. 








WHO OWNS THE GOLD? 


Government Asks Court to Determine 
Ownership of Metal Claimed to Have 
Been Stolen from Newark Re- 
fining Plant 
In an effort to determine the rightful 
owner of a quantity of gold claimed to have 
been stolen from the Balbach Smelting & 
Refining Co., Newark, N. J., the United 
States Government has filed a bill of inter- 
pleader in the United States District Court, 
New York. The action was instituted on 
Sept. 26 and names the following as de- 
fendants: The Balbach Smelting &- Refin- 
ing Co., Newark, N. J.; Walter C. Shep- 
pard, Queens, L. I., New York; Louis F. 
Loihle, Newark, N. J., and the Fidelity & 

Deposit Co., Maryland. 

This action is the outcome of an equity 
suit started last July in the Federal Court 
by the Balbach Smelting & Refining Co. to 
recover a quantity of gold alleged to have 
been stolen from the Newark house, and 
which it is claimed was placed on deposit in 
the United States Assay Office, New York. 
The gold it was claimed at that time was 
stolen by a former employe and in turn was 
sold to Loihle, a dealer in gold, at 406 San- 
ford Ave., Newark, who it is asserted de- 
posited it in the Assay Office. This action 
is still pending. 

The bill filed by the Government, states 
that on June 13, Loihle deposited at the As- 
say Office, 379.28 ounces of gold bullion for 
which a receipt was given by the superin- 
tendent. This receipt states that there is 
payable to Loihle $7,610.40 in gold bars and 
$87.93 by check. Continuing the bill of 
complaint alleges that on June 25 Loihle 
again deposited 38.05 ounces of bullion for 
which another receipt was issued calling 
for $312.12 in gold bars and $44.34 by 
check. 

Further the government contends that on 
July 21 last Verne M. Bovie, superintend- 
ent of the Assay Office was served with a 
subpoena of complaint filed against him by 
the Balbach Smelting & Refining Co. In 
this complaint by the Balbach concern it 
was alleged that certain gold bars valued 
at approximately $7,800, which it was main- 
tained had been illegally abstracted from 
the refinery of the Newark concern had 
been deposited by Loihle in the New York 
Assay Office. This complaint also asked 
that Mr. Bovie be enjoined from making a 
payment on these deposits to Loihle. 

Continuing the bill of complaint asserts 
that on July 29 last there was received at 
the Assay Office a letter from the Newark 
office of the Fidelity & Deposit Co. of Mary- 
land, enclosing a paper purporting to be an 
assignment by Loihle to the Fidelity con- 
cern of his interest in the gold on deposit 
at the Assay Office. This assignment it is 
claimed was given to the Fidelity firm as a 
security for a bail bond, put up to secure 
Loihle’s release from the Essex County 
jail. 

Next the government claims that on Aug. 
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2, a copy of a warrant of attachment on 
Loihle’s property was received at the United 
States Assay Office. This warrant was is- 
sued by the Supreme Court of New York 
as the result of an action instituted by Wal- 
ter C. Sheppard, of Queens, L. I., N. Y. In 
this action Mr. Sheppard claimed to the as- 
signee of a one-seventh interest in the claim 
of the Balbach Smelting & Refining Co. 
against Loihle, arising out of an alleged un- 
lawful conspiracy against Loihle and one 
Clarence H. Sparrow, who it is claimed 
fraudulently obtained gold with $75,000 
from the Balbach concern. 

In closing, the government in its bill of 
complaint claims that it is unable to deter- 
mine to whom the proceeds of the deposits 
made by Loihle should be paid. The gov- 
ernment states that it is perfectly willing 
to pay the proceeds of these deposits, but 
cannot do so until the court decides to 
whom it can be paid in safety. 

The government prays that the defend- 
ants may answer and interplead and that 
plaintiff be discharged from further liabil- 
ity. The government also asks that the. 
receipts issued by the superintendent be 
surrendered upon payment of the proceeds 
to whomever the court decides. 

The first defendant to reply to the gov- 
ernment’s bill of interpleader is Louis F. 
Loihle, who filed his answer in the United 
States District Court in New York on 
Oct. 15. Mr. Loihle denies many of the 
allegations set forth in the government’s 
bill of interpleader, but admits that he did 
deposit the gold mentioned in the Assay 
Office. This defendant claims he is the 
rightful owner of the metal involved and 
denies that it obtained it fraudulently or 
unlawfully from the Balbach Smelting & 
Refining Co. 

In conclusion Loihle requests that the 
bill of interpleader be dismissed and that 
the gold at the Assay Office be decreed as 
his property. 





Jewelers Asked to Help Identify Storm Vie- 
tims at Corpus Christi by Watch 
Numbers 

San Antonio, Tex., Oct. 19—During the 
recent storm at Corpus Christi a number 
of bodies were recovered that cannot be 
identified. Upon some of them watches 
were found and the following numbers 
await identification. If any jeweler can 
locate the owners of watches bearing the 
following numbers and marks, they will be 
of great assistance. 

One Elgin, movement No. 5027200, Case 
No. 509964. Watchmakers’ repair marks, 
1419H, 1066, 275, 328T, 8212, 345, 4305B, 
609, 545. 

One Waltham movement No. 18308055, 
=4 No. 5661516. Repair marks S. V., also 

% ¥ 

One Equity movement No. 5975, Case 
Wadsworth No. 1772582. Repair marks No. 
66814Z, 1082X, 154134, 6919 V. or N. 

One 16 size 17 jewel Hamilton movement 
No. 386438, Case Fahy’s No. 7508308. Re- 
pair marks 013259, 

One 16 size Equity movement No. 618, 
Case Philadelphia No. 949220, 

Any information should be sent to the 
Identification Bureau, Lovenskold Building, 
Corpus Christi, Texas. 
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CUFF LINKS 


IN 10K GOLD DISTINGUISHED BY 
O-B CRAFTSMANSHIP 


Cuff Links in the two most popular types 
of construction marked by an originality of 
design, coupled with refinement that makes 
them year round sellers, particularly active 
in these days of soft cuffs. An extensive 
line, a few examples of which we illustrate 
here awaits your demand at your jobber’s. 
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Jewelers Declare for “Open Shop” at Get-Together Dinner 


Members of the Trade Discuss Present-Day Conditions at Big Gathering in 
New York Under Auspices of Retail Jewelers’ Association of 
Greater New York and Vicinity 

















The determination of every branch of the 
jewelry industry in New York to back up 
the manufacturers in their fight against the 
men who are striking for a 39-hour week 
was strongly indorsed on Thursday night, 
Oct. 30, at a mass meeting and dinner held 
at the Pennsylvania Hotel, New York, un- 
der the auspices of the Retail Jewelers’ As- 
sociation of Greater New York and vicin- 
ity. The affair, at which a number of 
prominent jewelers delivered interesting 
addresses, was not only attended by jewelers 
from New York but from New Jersey and 
several other States, including California. 
The gathering also went on record as favor- 
ing the “open shop,” and in open discus- 
sion pledged support to attaining this con- 
dition. P 

The evening was not entirely devoted te 
the discussion of the labor question, but to 
other important topics as well. Some of the 
other subjects touched upon was the estab- 
lishing of a national crafts school for the 
jewelry trade, the maintaining of the Jewel- 
ers’ Co-operative Bureau in New York, and 
general adoption of the metric system of 
weights and measures. All of these topics 
were placed before the gathering by several 
prominent members of the trade and are 
certain to bear fruit. 

Henry A. Smith, vice-president of the 
retailers’ organization, ably filled the posi- 
tion of master of ceremonies in the absence 
of President Emil W. Kohn, who is con- 
fined to his home on account of illness. It 
was just 8 p. M. when Vice-President Smith 
announced that everything was in readiness, 
and after finding their places at the various 
tables the jewelers seated themselves and 
discussed a tasty menu. 

During the dinner the jewelers were en- 
tertained with a number of vocal selections 
by Mr. Mills of the Metropolitan Opera Co. 

After the last course had been served 
and cigars distributed Vice-President Smith 
started the post prandial exercises on their 
way with the following remarks: 


Gentlemen of the Retail Jewelers’ Asso- 
ciation of Greater New York and Vicinity 
and allied associations. 

As the vice-president of your association 
and chairman of your dinner committee it 
becomes my duty through the enforced ab- 
sence of our esteemed president by sickness 
to call this assemblage to order. 

Iam not going to attempt to try and define 
any or all, of the ideas and theories our 
worthy president has in mind for the better- 
ment of our craft, as I realize my best efforts 
would be but a poor apology for his strenu- 
ous intelligence, on this subject I will say 
however, that by close affiliation with Mr. 
Kohn I feel I have a fair grasp on some of 


the cardinal features which are uppermost in. 


his mind, and as you look over our list of 
speakers you must certainly feel as I do, 
that his direct object was to appeal not only 
to your intelligence as business men, but also 
to your humane and patriotic spirit as good 
and loyal citizens. 

I might say at this stage I have just been 
in telephone communication with our presi- 
dent, and he requests me on opening this ses- 
sion to extend his regrets on his inability to 
be present, also his heartiest and best wishes 
to all his friends and associates, and sin- 
cerely trusts they will not only have an en- 


joyable and instructive evening, but that 
they will depart feeling that with such an 
optimistic spirit, broadcast amongst _its 
craftsmen in general it will be utterly im- 
possible for Bolshevism or any other ism,, 
to prevail to the detriment of our line of 
work. 

Among the very serious problems which 
we have to contend with during this recon- 
struction period is the problem of labor. 
Were it possible to standardize labor as 
you can almost any other commodity, I 
would suggest we put the matter up to one 
of our speakers (Howard Richards), and let 
him apply his metric system, but as there 
doesn’t appear to be any successful way of 
working it out in that direction, we are going 
to listen, I am sure with great pleasure, to 
DeWitt A. Davidson, president of the Jewelry 
Craft Association, who will enlighten us on 
that score. 


Address of DeWitt Davidson 


In opening his address Mr. Davidson 
stated that he was able to speak on the 
labor situation as it affects the jewelry in- 
dustry, but could not carry out the toast- 
master’s assertion that he could enlighten 
the audience on how the labor situation 
affects the whole country. “At the present,” 
he said, “‘we are almost all more or less 
familiar with labor conditions all over the 
country. Labor is now making more money 
and is more prosperous than ever before. 
However, he said there is an undercurrent 
of unrest, the reason for which is hard to 
explain.” 

Continuing, Mr. Davidson said: “If we 
had been more zealous and paid more atten- 
tion to our duties as Americans, I do not 
believe that we would have been caught in 
the throes of the present labor situation. 
I don’t think that any of us realize that 
there has migrated to the United States 
within the past 12 years a great deal of bad, 
foreign blood. This bad foreign blood in- 
variably spells Bolshevism and destruction 
of government, and these agitators and rad- 
icals have found a fertile field among labor 
which if they are able to conquer could use 
to their great advantage.” “These men,” 
Mr. Davidson asserted, “through their ef- 
forts are able to sow seeds of unrest and 
un-Americanism among labor. We have 
watched the efforts of the Government offi- 
cials in combating these conditions, but I 
feel that the Government has generalized 
too much in meeting the situation.” 

The speaker further asserted that he 
thinks the time has come to establish 
Americanism, law and order in labor, and 
for this reason the public must take the 
reins in its own hands and combat this con- 
dition. “It does no good to sit and brood 
over the newspapers,” the speaker said, “and 
see what Washington is doing. The time 
has arrived when all business men must 
put their shoulders to the wheel and clean 
up this situation of unrest. Not only must 
the manufacturers help in this respect, but 
every one must. aid in spreading the propa- 
ganda of Americanism, anti-Bolshevism and 
everything that is anti-destruction. 

“At present there is a movement on foot 
among the labor men for a closed shop, and 
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this ‘seems to be the uppermost thing in 
their mind. This I consider as one of the 
most dangerous things that could happen, 
and would prove the stepping stone for 
radicalism and Bolshevism and help spread 
propaganda for destruction. For this rea- 
son we must all strive and work for the 
open shop, for the right of an employer to 
hire anyone he pleases and to do things 
without bowing to outside influence. I 
think all these things are vital to everyone 
of us. For that reason we should all 
strenuously fight to maintain the open shop. 
_ “We are all interested in labor conditions 
in the jewelry trade,” said Mr. Davidson, 
“and we all know that during the past few 
years the entire industry has had trouble 
with labor, which has finally led up to the 
present strike in New York. We have a 
great many foreign workmen in our indus- 
try, and for that reason it is a fertile field 
for agitators and radicals. The union in 
our trade is as radical in purpose and view- 
point as any union in the country. 

“I am sorry to say that the working men 


have perfected a union in the past few. 


years, while the manufacturers have gone 
along without building up a strong organ- 
ization themselves. Owing to this lack of 
unity among the manufacturers, it was very 
easy for the radical union to start their at- 
tacks and emerge more or less victorious. 

“During the past few years we have con- 
ceded to almost every demand until now 
we’ cannot concede any longer. This latter 
stage was reached when the men in New 
York demand a 39-hour week. When this 
demand came most of us felt that we could 
not concede if we expected to remain in 
business. We knew that the manufacturers 
could not fight it successfully, and for that 
reason we had the retailers, wholesalers, re- 
finers, importers and other branches of the 
industry join us in establishing an organ- 
ization to meet the situation. I am happy 
to say we have built up a strong organiza- 
tion, and for that reason we are success- 
fully combating the labor problem. Our 
trouble grew so that it was no longer a 
question of hours and wages, but for direct 
control of our shops. The workmen were 
not satisfied with the hours and wages, but 
wanted the business, in fact everything but 
to furnish the capital. In a great many 
shops the employers had no control over 
their men whatsoever, and with such a con- 
dition existing we felt it was time to call 
a halt. : ; 

“All these conditions have led to many 
things, but the most serious of all is the 
loss of individuality, which each shop places 
in its goods. This, however, did not worry 
the workmen, For this reason we found it 
necessary to assert ourselves at this time 
or go out of business. 


“Another outcome of the labor situation 
was the cutting in two of the production. 
The workmen did not take this into con- 
sideration, nor did they take the pains or 
pride in their work as they formerly did. 
We know that all these conditions not only 
affected the manufacturer but caused suffer- 
ing to the wholesalers and retailers as 
well. The wholesalers and retailers realized 
this condition, and at once proceeded to co- 
operate and render assistance, and as a re- 
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sult we have been successful in combating 

; " 
on labor condition had continued it 
would have eventually meant the disintegra- 
tion of many of the larger shops and fac- 
tories. If the big shops and factories were 
forced to go out of business, such a condi- 
tion would probably mean that many 
smaller shops would come into existence. 
We all know that this would mean the 
springing up of smaller and irresponsible 
shops all over the city, which would prove 
painful to our industry. 

“The demand of the workmen for a 39- 
hour week is something we must oppose, 
not only for the good of our trade, but for 
the welfare of the entire country. If we 
were to grant this in our industry, other 
lines throughout the country would take 
it up, and with the shortening of hours 
would cause an enormous curtailing of 
production. 

“The Jewelry Crafts Association feels 
that it has become a vital and prominent 
institution in the trade. After the labor 
question is settled it intends to become 
active in training apprentices and in doing 
many other things constructive for the en- 
tire trade. We will also wage a vigorous 
campaign of Americanism and education 
and root out radicals that have proven so 
harmful to our country.” 

After the applause had ceased, Toastmas- 
ter Smith proceeded to introduce T, Edgar 
Willson, editor of THE JEWELERS’ CIRCULAR. 
In making his introduction Mr. Smith said 
that “Editors of trade papers seem to have 
a great faculty to be able to talk on a 
great diversity of subjects. Hence not be- 
ing gifted with second sight, or not knowing 
just what subject Mr. Willson would speak 
upon, I thought it advisable to classify him 
not as a speaker but as a talker.” 

Mr. Willson made a few interesting re- 
marks. in which he commended the entire 
industry on its work and patriotism during 
the war, and also on having a number of 
real active and “live wire’ men who were 
always striving to benefit the trade. The 
speaker reviewed the work that Meyer D. 
Rothschild and Harry Larter had accom- 
plished while serving on the Jewelers’ Vig- 
ilance Committee, the War Tax Committee 
and several other important bodies. 

Following Mr. Willson’s remarks, Toast- 
master Smith presented Godfrey Eacret, of 
Shreve, Treat & Eacret, San Francisco, Cal. 
In introducing the speaker the toastmaster 
said: “We have with us one of the most 
distinguished retail jewelers on the Pacific 
Coast and anything emanating from the 
‘land of perpetual sunshine’ cannot be any- 
thing but edifying, and I take pleasure in 
presenting Mr. Eacret.” 


Address of Godfrey Eacret 


The speaker in his opening remarks 
stated that on the Pacific Coast the same 
conditions exist as in and around New 
York. He maintained that the Pacific Coast 
must face every condition and every prob- 
lem which Mr. Davidson had previously re- 
cited in his speech. 

In speaking on the labor condition on the 
Pacific Coast, Mr. Eacret said: “After a 
strike of five weeks in ‘one of the big 
jewelry shops on the Coast the labor lead- 
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ers became dissatisfied, and urged the 
workers to vote for a general strike and 
demand the closed shop. Manufacturers, 
wholesalers and retailers were caught un- 
awares, but what organization they were 
able to get together met the situation suc- 
cessfully, and the final outcome was that 
the men returned to their benches without 
obtaining their demand for a closed shop. 

“On the Pacific Coast,” the speaker con- 
tinued, “the working week consists of 44 
hours, and now that the manufacturers are 
organized he said that they are going to 
fight to keep the open shop.” The speaker 
also recited similar troubles in other west- 
ern cities, and showed that organization 
and co-operation among the manufacturers 
aided in meeting these demands of the 
workmen. ; 

The next speaker introduced by the toast- 
master was Howard Richards, Jr., secretary 
of the American Metric Association. Mr. 
Richards spoke as follows: 


Address of Howard Richards, Jr. 


Let me express my appreciation of the 
courtesy shown to me in my study of 
weights and measures by the men of the 
jewelry and allied industries in and about 
New York city. I take this opportunity of 
expressing my appreciation for the services 
rendered to the jewelry trade by Dr. George 
F. Kunz. Largely through his efforts the 
carat became allied to the metric system of 
weights and measures. George H. Niemeyer 
has given me an excellent start on the study 
of weights and measures «4s applied to the 
manufacture and sale of precious metals. 

Now the point of special interest in regard 
to these men is that they not only have the 
welfare of the trade in mind but realize the 
importance of securing for America the best 
weights and measures. 

1 am taking the liberty of making a brief 
summary of the booklet of the American 
Metric Association, a copy of which I see has 
been placed at every cover to-night. 

The metric system Is based on the uni- 
versal system of numeration and corre- 
sponds with the currency of every important 
country except England which is seriously 
considering the change to this decimal basis. 
Briefly, under the headings, I shall give 
a working outline of metric weights and 
measures: 

1. As the dollar, the unit for American 
currency, is divided into 100 cents, so the 
meter, the metric unit of length, is divided 
into 100 centimeters. Thus, if a man’s regu- 
lar step is 80 centimeters, in 100 steps he will 
cover 80 meters (80 centimeters x 100 = 
£900 centimeters = 80 meters). Fast walk- 
ing will cover about 100 meters per minute, 
1 kilometer in 10 minutes, or 6 kilometers 
per hour. As the cent is divided into 10 
mills, so the centimeter is divided into 10 
milimeters. Where great accuracy is need- 
ed, the millimeter is generally used, as for 
mechanical drawings, machine shop work, 
etc. It is briefer and more convenient to ex- 
press small dimensions in millimeters rather 
than in fractions of a large measure. 

2. The liter is the metric unit of capacity 
and is divided into 1000 equal parts called 
milliliters or cubic centimeters. The can- 
teen used in the United States Army holds 
about one liter. The liter has been derived 
directly from the meter, the unit of length. 
A cubic measure one-tenth of a meter, or 
z= centimeters, on each edge will hold one 

er. 

3. One milliliter or cubic centimeter of 
water weighs 1 gram, which is the metric 
unit of weight. The United States five-cent 
piece or nickel, when new, weighs exactly 
five grams, one gram for each cent. Also 
the 10, 25 and 50-cent pieces are made ac- 
cording to the ratio of 1 gram for each four 
cents. Two 10-cent pieces will balance one 
nickel. Five grams is also the weight of the 
French silver franc. Coins of nearly all 
countries may be used as metric weights. 
For weighing larger quantities kilograms of 
1000 grams each are used. 

4. A change to a larger or smaller metric 
measure of length, area, volume, capacity or 
weight is effected by merely multiplying or 
dividing by 10 or a multiple of 10. For ex- 
ample: 25 centimeters equal 250 millimeters; 
200 centimeters equal two meters, which is 
the length of the Boy Scouts’ official staff. 
The systematic and decimal relations 
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throughout the metric system greatly facili- 
tate all calculations. This enables the peo- 
ple who use the system to make accurate 
mental and written calculations with a rap- 
idity which would be impossible by means of 
other weights and measures. Full advantage 
is taken of such facts as that distilled water 
is the same in all parts of the world and the 
weight of other substances is compared to it. 
For instance, cast iron which is seven times 
heavier than water is said to have a specific 
gravity of 7. Hence one cubic centimeter of 
water weighs one gram, one cubic centime- 
ter of this grade of iron weighs seven 
grams, and one cubic meter of it weighs 
seven metric tons. 

The practice of packing goods in quantities 
of 10 or multiples of 10 is recommended by 
the American Metric Association and is rap- 
idly gaining favor. This is in harmony with 
decimal currency which in turn corresponds 
to the metric system. Cash registers, slide 
rules and calculating machines of all kinds 
are at once available for metric weights and 
measures as well as for currency, and may 
be used to the best advantage for calculat- 
ing, determining costs, etc. 


The next speaker presented was Harry C. 
Larter, “Mayor of Maiden Lane.” Mr. 
Larter took as his subject the maintaining 
of the Jewelers’ Co-operative Bureau, con- 
ducted in New York with the aid of the 
Police Department, and spoke as follows: 


Address by Harry C. Larter 


Your gracious introduction, Mr. President, 
reminds me of an experience that President 
Wilson had while making his recent round 
the circle trip in the United States. His 
train had made a brief stop at quite a large 
western town and as the President stepped 
on the rear platform of his train to make a 
speech some men in the crowd yelled ‘Hello, 
Woody.” The President quickly replied, “If 
that is not a description but simply a name 
I will accept that kind of a greeting.’’ In my 
case, quite to the contrary, the introduction 
given by your President is simply a descrip- 
tive one and cannot be borne out fully by 
the facts, 

But in the language of the late illustrated 
pump politician Devery, ‘‘be that as it may,” 
I am glad of the opportunity of again ap- 
pearing before this splendid gathering be- 
cause I want to tell you something about the 
organization that a few of us are trying to 
manage, and which is of a great benefit to 
every jeweler in Greater New York whether 
he is a manufacturer, wholesaler, or retail 
jeweler. 

No, I am not going to talk about the very 
splendid work of the Jewelers’ Vigilance 
Committee, and its very healthy, strong, 
sturdy offsprings, the Jewelers’ War Reve- 
nue Tax Committee and Jewelers’ War 
Service Committee, but rather I want to 
take the time that has been allotted to me 
and tell you something about the great work 
the Jewelers’ Cooperative Bureau has been 
and is doing. 

‘The Funk and Wagnall Standard Diction- 

ary defines cooperation ‘‘as the act of co- 
operating, joint action, working together,” 
and Macaulay wrote a long while ago “an 
undertaking which required a hearty and 
long-continued cooperation must have both 
of these to continually succeed.”’ 
* As you know the pawnbroker and second 
hand dealers’ ordinance compel them to re- 
port their purchases or loans on all watches, 
diamonds, jewelry, silverware, umbrellas, 
clocks, precious metals, etc. The Lost and 
Found Bureau at Police Headquarters aver- 
age over 18,000 such reports daily. Three 
thousand of these reports are on new or 
second hand watches bought or loaned upon 
daily in greater New York. The balance of 
the 18,000 reports covers the other merchan- 
dise enumerated. The cards are assorted, 
classified and filed by 20 experienced men. 
A watch, for instance, is classified and cross- 
filed under four different headings, namely, 
the number on the case, the number of the 
movement, the number of jewels in the 
movement, the description of the engraving. 
A piece of jewelry is cross-filed under kind 
and description of stones and the style of 
the article such as a bar pin, scarf pin, 
bracelet, etc. 

These filing clerks have become so expert 
that they can tell in very many cases 
from the description of the article on the 
card received that there is something pe- 
culiar about that transaction and cull such 
reports out for further investigation, and of 
these investigations 75 per cent. of them 
are about lost and stolen articles that they 
— received any request or complaint 
about. 

After the Lost and Found Bureau had 
been in existence some months the Police 
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BEAUTIFUL FAIRFAX 






HERE is something more for 
vou than a generous margin 
of profit in selling our new 

toilet table articles stamped 


IVORCY 
FIBERLOID 


The rare blending of beauty and utility in 
this line makes an irresistible appeal. All 
Fairfax articles are formed from solid blocks 
of Ivory Fiberloid, brilliant in finish, un- 
breakable, and proof against discoloration. 
They are light in weight and agreeable to 
handle. The texture lends itself to artistic 
engraving. Case sets make striking window 
displays, and suggest the ideal feminine gift. 










































The Fairfax line is generously advertised and we will be 
glad to put any dealer’s name on the mailing list for our 
new booklet, “Fiberloid Facts,’ which is being sent out 
monthly. We invite your correspondence. 


dhe FIBERLOID CORPORATION 


INDIAN ORCHARD ~ MASSACHUSETTS~ 
55 FIFTH AVENUE ~ NEW YORK CITY~ 
DOMINION IVORY COMPANY,LTD., TORONTO, CANADA. 
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aged by who have had the unselfish, loyal, 
tee of five, W f its secretary and treas- 
faithful oer. Goddard and the services of 
urer, in or superintendent, Matthias 
our inve ho by his honesty of purpose, 
ye ent judgment has won the con- 
pli of the pawnbrokers, Police Depart- 
ment, and the jewelry trade. — that 

It seems at this splendid gathering tha 
‘+ is the psychological time to tell of some 
it the results of the work during the recent 
months, for out of our superintendent, our 
secretary and treasurer and the chairman of 
the executive committee no one can realize 
the importance of the work, but let me 
recite for you a few recent cases, and you 
can judge for yourself if I have ever stated 
ae te. 1.—Last December a leading re- 
tail jeweler sold a very fine watch, but soon 
thereafter the description of the watch re- 
ported by a pawnbroker led to an investiga- 
Lon. Our superintendent called upon the 
pawnbroker for a description of the man 
who pawned the watch, a colored man, who 
was located and found. The watch was 
stolen from a good customer of this retail 
dealer. The watch was bought, stolen, 
pawned and recovered inside of five days. 

Case No. 2.—A _ well-dressed man and 
woman walked into a fine retail establish- 
ment on Fifth Ave., and looked at some 
diamond rings. Soon after their visit the 
clerk missed a fine marquis-shape diamond 
ring. Our superintendent was called in, and 
after thorough investigation located the ring, 
warned others to be on the look-out for such 
a party. The man of the team, according 
to the description, was one of the most dan- 
gerous pennyweighters in the country. He 
was finally arrested, and our superintendent 
spent considerable time in court. The man 
was convicted on two serious charges. 

Case No. 3.—One day on a second hand 
ecard was reported the purchase of some 
platinum of considerable value. This _ re- 
port looked suspicious. Our superintendent 
visited the dealer, put a stop on the sale 
of the platinum, and the dealer gave the 
platinum to our representative. Then a long 
continuous hunt to find out who was being 
robbed. Nearly every manufacturer and re- 
tail dealer who had a shop of his own in 
greater New York was visited. No one 
could recognize the platinum. However, 
each piece or many of them had a peculiar 
nick in the edge showing that the cutter 
had a slight defect. The job was to find 
who had those defective cutters. After pa- 
tient search they were located in the fac- 
tory of a retail jeweler. The second hand 
dealer pointed out the man in that factory 
from whom he had purchased the platinum. 
This considerable leak was stopped but only 
because the jewelry trade had a man who 
knew what to do under unusual circum- 
stances. 

Case No. 4.—Not long ago a robbery took 
place in New York and the loss consisted 
of jewelry, watches and silverware of con- 
siderable value. The report came of one of 
the cards of the pawning of a lot of silver- 
ware. This looked suspicious and investi- 
gation took place, and not only ‘the silver- 
ware but a lot of other stolen articles were 
located. All of the goods were recognized 
and turned over to the owners because of 
a very small fact. Our investigator had no- 
ticed the watch had a scratch mark on it, a 
peculiar mark that he was familiar with, and 
he _knew where the watch came from. He 
visited the retail jeweler and learned who 
the owner was. The Police Department re- 
ported this robbery to the man who did not 
know it had been stolen from him. The 
moral of this is: It.is important that every 
retail jeweler should not have in his stock 
an article of merchandise that does not 
have upon it the maker’s trade mark, or 
dealer’s name, or identification mark of 
some kind. This is very important for your 
own protection as well as your customers’, 
as the next case will prove. 

Case No. 5.—A retail dealer in greater New 
York reported to our bureau that for some 
reason his diamond jewelry stock was short 
on a number of important pieces the value 
of which amounted to several thousands of 
dollars. Our superintendent visited this 
place, got a description of the pieces, and 
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learned how the articles were marked or 
scratched. A search through the files at 
headquarters showed where a number of the 
articles had been pawned. He gota descrip- 
tion of the man pawning the articles, had 
him shadowed, learned his habits, and found 
he was a close friend of a clerk in this 
retail jewelry store, and when our super- 
intendent brought all these facts to the 
proprietor he could not believe that the 
clerk was the thief. However, the case was 
proven and a good many of the stolen 
goods recovered, and this large leak was 
stopped. 

Case No. 6.—A nicely-dressed young 
woman walked into a prominent Fifth Ave. 
dealer’s store, purchased a watch, paid for 
it with what looked like a perfectly good 
check, and after satisfactory explanation the 
check was accepted, but in a few days it 
is returned as bogus. The dealer gave 
these facts to our superintendent, who from 
the number on the watch learned from 
headquarters’ file that the watch was 
pawned at a regular large pawn shop. The 
dealer recovered the watch by paying the 
amount loaned on it, and in course of 
time the person who pawned it came in 
to redeem it,, and was asked a number of 
questions, and getting suspicious ran out of 
the pawnbroker’s, leaving on the counter 
the money they had to redeem the watch. 
The retailer was notified, and he was given 
this money by the pawnbroker, and the re- 
sult was that the retailer not only got back 
his watch but the money also. ‘ 

Speaking of membership that reminds me 
of another case. A retail dealer advised 
your worthy president that he suspected a 
colored man had stolen a fine watch and 
asked what he should do about it. Your 
president volunteered to pass the informa- 
tion along to our bureau. Our superintend- 
ent located the watch at a pawnbroker’s on 
Eighth Ave., and the dealer recovered his 
watch, and to show his appreciation of the 
work of our bureau sent his check for a 
year’s dues. It was discovered, however, 
that he was flready a member of the 
bureau, but our very intelligent secretary 
accepted the check and passed it along to 
the credit of that member for next year’s 
dues. 

If time would permit I could tell of very 
many more interesting cases, but have con- 
fined the cases in which retail dealers have 
been interested exclusively, and have not 
told anything about cases which the manu- 
facturer or wholesale dealer have had, im- 
portant services rendered, such as the re- 
covering of a lot of watches sold by a 
wholesaler to the United States Government, 
and stolen from the latter, or the recovering 
of a pearl necklace and pearls and the locat- 
ing of the thief in the office of a wholesale 
dealer, or the locating and recovering of 
some expensive diamonds and platinum 
watch cases for a manufacturer who had 
turned over his loss to an outside detective 
agency without results. 

In a very prominent hotel a number of 
the guests had reported the robbery of some 
of their jewelry. The thief turned out to 
be a maid in the employ of the hotel, and 
she had been giving the jewelry to a man 
friend to sell. Our superintendent got onto 
the case and learned that among the ar- 
ticles stolen was a fine diamond emerald 
ring which had been purchased here on 
Fifth Ave. for $7,000 and sold to someone 
for $200; this dealer again sold it to a third 
party for $300; the third party sold it to 
a fourth party for $400. This latter party 
took the emerald out of the ring and had 
the stone recut, and it finally reached the 
hands of a prominent Maiden Lane concern 
who deal in precious stones. They paid 
$3,000 for it. They in turn sold this emerald 
at a profit to the dealer who had sold the 
ring originally. Needless to say this dealer 
did not recognize the emerald as being the 
same one which he had sold in a ring 
previously. 

Now then, gentlemen, don’t you think that 
I have given sufficient facts to prove that 
the Cooperative Bureau should be continued. 
Don’t you think it is a great privilege to 
have access to the important files at police 
headquarters? Don’t you think that the 
jewelry trade is fortunate in having so com- 
petent and efficient investigator? I am sure 
that you all do, but here are the facts. 
When we started we put our dues at $12 
a year, one dollar per month, or 25 cents 
per week, in the hope that we would get 
1,000 members. While we have been in 
existence nearly three years I am ashamed 
to say there are only 180 members of the 
jewelry trade in greater New York who ap- 
preciate the work of this bureau. It is not 
enough to make it self-supporting, notwith- 
standing there are no expenses other than 
our investigator, postage, mailing, ete., and 
expenses of our investigator, of course, in- 
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clude his modest salary. We are confronted 
with two propositions, many more members 
or increase our dues. Is there a man in 
the hearing of my voice who is not a mem- 
ber? You can never tell when you might 
need the services of our bureau very badly. 
I therefore appeal to every retail jeweler in 
this room, to every retailer, manufacturer or 
wholesale dealer in greater New York to 
join the Cooperative Bureau whether the 
dues remain at $12 or increased to $25 per 
year, and I know that my appeal will not 
go unanswered. 

Morris L. Ernst, attorney for many of 
the organizations in the jewelry trade, made 
a few remarks on the present labor situa- 
tion in the jewelry industry in which he 
stated that some business men made the 
assertion that their workmen will have to 
be starved out before this condition can be 
remedied. Continuing, the speaker said: “T 
do not believe that anything ever can be 
gained by constant warfare. The only 
solution of the whole situation comes down, 
not only to the organization leaders, but 
to the labor leaders as well. The Unions 
as they stand now are well organized not 
only locally, but throughout the State and 
nation as well.” The speaker also asserted 
that the jewelry workers’ union is an outlaw 
organization of the American Federation of 
Labor, and that he has learned that they 
have asked for reinstatement in the Nation- 
al Federation, but this request has been 
denied. The speaker concluded by remark- 
ing that every week of solidity by the 
employers weakens the cause of the organi- 
zation. 

At the conclusion of Mr. Ernst’s speech, 
Edward H. Hufnagel, Mt. Vernon, and 
ex-president of the New York State Retail 
Jewelers’ Association, presented a motion 
endorsing the open shop in the jewelry 
trade. This motion was carried. 

In introducing the next speaker, Meyer 
D. Rothschild, the Toastmaster made the 
following remarks: “When our committee 
requested the next speaker, Mr. Rothschild 
of the Revenue Tax Committee, to say a 
few words to us on the tax situation, he 
replied that no tax situation existed. The 
Committee, however, being thoroughly ac- 
quainted with Mr. Rothschild, feel that is 
no good reason why he cannot talk 20 or 
30 minutes on that subject—as any good 
public speaker can do that, and we know 
that Mr. Rothschild—cannot speak 20 sec- 
onds without saying something worth 
while.” 

In responding to the introduction, the 
speaker asserted that no tax situation ex- 
isted at the present time, although he has 
received during the past few days, a few 
interesting letters from Washir.gton, giving 
some valuable information on several ques- 
tions which had been put up to the Jewelers’ 
Revenue Tax Committee. Mr. Rothschild 
expressed the opinion that the tax on 
jewelry will stand as it is for some time 
He does not believe that it will be repealed 
until new legislation is passed, which will 
probably be some time nex: year. 

The speaker next took up the subject of 
establishing a national crafts school for the 
jewelry trade, in which apprentices could 
be taught the art of jewelry making, and 
where the gospel of Americanism could 
be preached. He expressed hope that the 
Jewelry Crafts Association would take this 


matter up and push it to a successful con- 
clusion. 
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Owing to the unusual existing 
conditions, our Buyers are again 
at the Factory Centers placing 
orders for future shipments, thus 
assuring our customers, the Re- 
tail Jewelers, that our stocks will be complete, embracing 
all such items as they may require, therefore, permitting 
us to offer them the same prompt attention. 
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Mr. Rothschild said: “I had 
the pleasure of discussing plans for erecting 
hool for teaching every branch of the 
. ee | dustry. Here the industry could 
jewelry incustty- d artists, and 
maintain expert teachers an artists, 
by diligent and careful instruction could 
~ out many real artistic workmen. At 
resent we are passing through a period of 
eeaperity, but we must remember that it 
i not all money that we must think about, 
but we must build for the future. 

Mr. Rothschild appealed to the Jewelry 
Crafts Association to undertake the raising 
of a fund amounting to about $1,000,000 to 
be used for erecting such a craft school. 
The speaker urged that this be made a na- 
tional proposition, and with the co-operation 
and endorsement of the entire industry 
throughout the country, feels that it will 
be a great success. 

The speaker remarked that he feels now 
is the time to put the trade on a strong 
basis, inasmuch as the United States needs 
craft schools, where the younger genera- 
tion can be instructed. “The labor unions 
are not in favor of such a movement, but 
we must not let this interfere with the fu- 
ture,” said Mr. Rothschild. “We must do it 
now, because never has the opportunity pre- 
sented itself in the manner as it is now pre- 
sented before us.” The speaker concluded 
by expressing hope that this movement will 
be started and that the best equipment and 
instructors to teach the wonderful art of 
jewelry making be secured. 

In response to Mr. R»th:schiid’s remarks, 
Dewitt A. Davidson, president of the Jew- 
elry Crafts Association sta‘ed that the as- 
sociation had discussed plans for such a 
school, and after the labor situation has 
been settled it will probably be acted upon. 

Godfrey Eacret, representing the Pacific 
Coast jewelers immediately endorsed Mr. 
Rothschild’s remarks and asserted that Ca- 
lifornia is strong for such a movement and 
will certainly subscribe their share toward 
establishing such a craft school. 

The post prandial program was brought 
to a close by Robert B. Steele, who spoke 
as follows: 


Address by Robert B. Steele 


This is the first time I have ever attended 
a “dry’’ dinner—I do not allude to the speak- 
ers, but to the absence of the usual trim- 
mings at a public dinner. My thought in 
reference to this is that thank heaven they 
have not taken away our tobacco. 

All indications are that the most impor- 
tant topic in men’s minds today is the 
labor situation caused by the general real- 
ization of the industrial unrest which pre- 
vails over the entire civilized world. We 
do not need the direct evidence of the 
gigantic railway strike in England, the im- 
portant walkouts in France, or the threat- 
ened general lockout in Spain by the Na- 
tional Association of Employers to show that 
this unrest is widespread. 


Continuing, 


There are other evidences which are more 


strongly indicative that this topic is upper- 
most in men’s minds, this evidence being 
afforded by those faithful mirrors of public 
interest, the cartoons. Singular to say, we 
find the cartoons :published in England, in 
France and in America all seem to sum up 
labor attitude in practically the same words, 
and those, very few in number, ‘More pay, 
less work,” is the public opinion of the 
present labor demands. 

This dissatisfaction is not new, as we find 
evidences in the past of similar conditions. 

I remember when a boy reading a Latin 
tale that the hands, the arms, the legs and 
the other members of the human body de- 
cided it was not just for them to work for 
the purpose of feeding the stomach which 
did not work. Consequently, they decided 
not to work any longer to feed the stomach, 
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which we would call a strike in these days, 
but there was no equivalent in those times 
for the word strike. After a short time, the 
various members in question found that, 
while the stomach was languishing, their 
own powers were very seriously impaired, 
and decided it was the part of wisdom to 
return to their former condition. They de- 
cided, also, that what was for the interest 
of one member was for the best interests 
of all. I shall refer later to this as having 
a bearing on the only possible solution for 
labor difficulties. 

This dissatisfaction with conditions is in- 
evitable as human nature is constituted, 
and has been a great force in enabling 
humanity to conquer the material world. 
Philosophers have all agreed that necessity 
has been the great driving force which has 
lifted mankind out of its original condition 
in the world, although some have called this 
by other names such as fear, need for food, 
but necessity seems to be a general term 
which covers all of these other definitions. 
It would seem to me, however, that dissatis- 
faction with conditions has been, in a sec- 
ondary sense, as great a driving power as 
necessity, and is a more noble attribute 
because it is a conscious exertion of the 
will for improvement. Therefore, you should 
not condemn the desire for improvement in 
any individual or in any body of men as it 
is natural and proper, although sometimes 
inconveniently expressed. 

What are the causes of this very general 
condition of unrest and dissatisfaction? 

Without doubt, the development of organ- 
ization has had a great psychological effect 
in producing these conditions. There seems 
to be a development within mankind as a 
result of the sense of brotherhood from the 
fact of association with others. The indi- 
vidual feels a power within himself which 
is produced by the sense of power of the 
mass of which he is a unit. During the 
last strike in our industry three years ago, 
I had some very remarkable manifestations 
of the power of this sense of brotherhood in 
causing men to feel happy in the sacrifices 
which were made necessary by the strike 
through the feeling that they were benefit- 
ing their poorer and weaker brothers in the 
organization. 

In addition, the five years of war through- 
out the world caused the realization by 
labor that they were doing the most im- 
portant work in carrying on the war through 
the fact that it was through their efforts 
that necessary supplies were being produced 
for prosecution of the war. I have seen 
cases where an individual has developed a 
swelled head, and I very much suspect that 
labor, as a mass, has developed a similar 
complaint. 

I would direct your attention to an edi- 
torial in the Saturday Evening Post of 
two weeks ago, in which the question was 
asked whether the labor clock which had 
struck 12 had not gone on instead of strik- 
ing one and struck 13. This seems to be 
a sound criticism, as it certainly seems that 
the labor clock has struck 13. 

The program of labor, while demands have 
been various in various industries and even 
in the same industry, in one direction there 
has been a definite program in cutting down 
production. The first serious thought of a 
plan to eliminate unemployment by cutting 
production was expressed in certain social- 
istic publications about 40 or 50 years ago. 
These publications expressed the theory that 
unemployment and overproduction were the 
result of too great a supply of labor. Their 
solution for these conditions, which are un- 
doubtedly detrimental to the laboring class, 
was to limit the number of workmen through 
a control of births in the working classes, 
the idea being that if each generation were 
not larger in number than the preceding 
generation, the production of labor would 
be neither lessened nor increased and un- 
employment would be eliminated. 

The modern attitude of labor, however, is 
to cut production by other means, and owing 
to the sense of power referred to above, 
labor seems to have sought to cut produc- 
tion by two different means—by shortening 
hours of work and by lessening the product 
of the working unit through slower work 
preached to him individually and collectively 
by his leaders. Every employer of labor 
has had distinct evidences of this attitude 
towards production. 

Through shortening production by both of 
these means, a very serious situation for 
the world is bound to occur as a happy, 
healthy future, for the world can only be 
nen through ample supplies of all 

nds. 

The wealth of the world is the surplus pro- 
duction of the preceding ages. By shorten- 
ing production in this generation and at this 
time, after five years of war during which 
time production practically ceased in many 
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industries through the diversion of energies 
to producing strictly war materials, supplies 
are very much depleted. 

If this policy of organized labor were to 
be followed to its logical conclusion, it must 
mean that within a few generations the 
world would reach the point where it would 
be in the position of primitive man who 
secured his supplies only from day to day. 

In addition, this policy is bound to entail 
further disturbances for the reason that 
prices are bound to be materially affected 
through the labor disturbances which are so 
general and through the scarcity of supplies. 

It is not possible in view of the depletion 
of supplies of all kinds, the cutting off of 
production by industrial disturbances, the 
raising of wages in all directions, not to 
have a further astonishing increase in prices 
of all commodities. Short of a catastrophe, 
it is impossible that we shall not see a 
range of prices in the future which would 
stagger us if we could know now to what 
heights prices may reach. 

Each strike is only an incident in the in- 
dustry in which it occurs. I believe it is 
axiomatic also that even if the employers 
should win in any strike the union has 
gained a victory if it has taken out its men 
collectively and returns them collectively, 
having kept them under its control collec- 
tively for the duration of the strike. There- 
fore, it is not possible for employers to win 
in any event. 

What can be done to prevent the tremen- 
dous losses that result from these strikes 
and other disturbances? 

It would seem to me that there is only 
one solution. I believe the Latin tale shows 
us the principle upon which a cure may be 
affected. The principle that what concerns 
one member concerns all the-members. 

The underlying opinion of the world oper- 
ating through the public and the statesmen 
of the different countries must eventually 
see that stabilization can only come through 
compulsory arbitration taking the attitude 
that any strike or any lockout is an injury 
to the whole social fabric. 

When in each country a tribunal has been 
formed of such character and standing that 
its decisions will be received with the full 
respect of those like our own Supreme Court 
and every disturbance or collective difficulty 
must be referred for its adjudication to such 
a tribunal, and in addition, the union, which 
is one party to any negotiations, must be 
incorporated and must be responsible for the 
carrying out of any agreements or orders of 
the court, then we will see no more of 
such chaotic conditions as exist today and 
each man can go forward by good, honest 
work, furthering his own interests and pro- 
moting his own happiness and that of the 
entire human race. 


At the close of Mr. Steele’s remarks, a 
motion was made and carried calling for 
a resolution to be sent to Emil W. Kohn, 
president of the Retail Jewelers’ Associa- 
tion of Greaver New York and Vicinity, 
hoping for his speedy recovery. 








Decimal Coins in Ten British 
Colonies 


N connection with the British Decimal 

Association’s agitation for counting coins 
in tens, it is interesting to note that includ- 
ing Egypt already 10 British colonies have 
adopted decimal currency. Here is the 
list: Canada, Newfoundland, British Hon- 
duras (dollar), Ceylon, Mauritius, East 
Africa (rupee-cent), British North Borneo, 
Straits Settlements (S. S. Dollar of 2s. 
4d.), Hong Kong (Mexican dollar), and 
Egypt (£E—millieme). 

The last named is particularly interest- 
ing, for the Egyptian pound very closely 
approximates to the British sovereign and 
is divided into 1,000 Milliemes, while Lord 
Southwark’s bill proposes to substitute 
1,000 mils. for our present 960 farthings. 

“We wonder,” says a circular of the Dia- 
mond Association, “if the Royal Commis- 
sion on Decimal Coinage has noted this 
fact; it appears to us that the experience of 
Egypt should be valuable to them in de- 
ciding this question before the public.” 
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Waterinasilver 





when the men go 

into the library tu 
talk business and swap stories, and the 
gray smoke of after-dinner cigars hangs 
like a mist over the easy chairs, noth- 
ing looks more home-like or attractive 
than the soft gleam of silverware in 
the lamplight radiating like the smile of 
hospitality itself. 


ORHAM 
Sterling Sil- 
verware for 
the home is 
available 
from leading 
jewelers 
everywhere. 
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pitcher, cigarettes 
in asilver box, cigars 
on a silver tray, the picture of a wife or 
daughter in a silver frame; coffee, per- 
haps served in the library from a charm- 
ing silver service—these things lend to 
the room something of the spirit and the 
sparkle that a good story lends to the 
conversation. 
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Before me, a Notary Public, in and for the 
State and county aforesaid, personally appeared 
V. S. Mulford, who, having been duly sworn 
according to law, deposes and says that he is the 
Vice-President of The Jewelers’ Circular Publishing 
Co., publishers of Tue JEweELers’ Crrcutar, and 
that the following is, to the best of his knowledge 
and belief, a true statement of the ownership, 
management (and if a daily paper, the circulation), 
etc., of the aforesaid publication for the date shown 
in the above caption, required by the Act of 
Semust 24, 1912, embodied in section 443, Postal 
Laws and Regulations, printed on the reverse of 
this farm, to wit: 

1. That the names and addresses of the pub- 
lisher, editor, managing editor, and business man- 
agers are: ; ee 
Publisher, The Jewelers’ Circular Publishing Co., 

11 John St., New York. 
Editor, 7. Edgar Willson, 11 John St., New York. 
Managing Editor, None. 
Business Manager, H. A. Robertson, 11 John St., 
New York. 

2. That the owners are: (Give names and 
addresses of individual owners, or, if a corpora- 
tion, give its name and the names and addresses 
of stockholders owning or holding 1 per cent. or 
more of the total amount of stock.) 

The Jewelers’ Circular Publishing Co., 11 John St., 


ew York. 
V. S. Mulford, 11 John St., New York. 
L. J. Mulford, 11 John St., New York. 
M. D. Mulford, Montclair, N. J. 
Kenneth Day, East Orange, N. J. 
J. Lester Parsons, 95 William St., New York. 

3. That the known bondholders, mortgagees, 
and other security holders owning or holding 1 per 
cent. or more of total amount of bonds, mortgages, 
or other securities are: (If tkere are none, so 
state.) 

None. 

4, That the two paragraphs next above, giving 
the names of the owners, stockholders, and security 
holders, if any, contain not only the list of stock- 
helders and _ sccurity holders as they appear upon 
the books of the company, but also, in cases where 
the stockholder or security holder appears upon the 
bocks of the company as trustee or in any other 
fiduciary relation, the name of the person or cor: 
poration for whom such trustee is aeting, is given; 
also that the said two paragraphs contain state- 
ments embracing affiant’s full knowledge and be- 
lief as to the circumstances and conditions under 
which stockholders and -ecurity holders whe do not 
cppear upon the books of the company as trustees, 
held stock and securities in a capacity other than 
that of a bona fide owner; and this affiant has no 
reason to belicve that any other person, association, 
or corporation has any interest direct or indirect in 
the said stock, bonds, or other securities than as so 
stated by him. 4 : 

5. That the average number of copies of each 
issue of this publication sold or distributed, through 
the mails cr otherwise, to paid subscribers during 
the six months preceding the date shown above is 
(This information is required from daily publica- 
tions only.) 

Tue Jewe ters’ CrrcuLtar PustisHineG Co., 
V. S. Mulford, V. Prest. 

Sworn to and subscribed before me this 25th day 
of September, 1919. 

[sear] Fred Ingraham, Jr. 
‘(My commission expires April 1, 1922.) 
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OR sometime com- 
plaints have been 
coming from retail 
jewelers to the effect 
that houses to whom they had sent 


Beware of Un- 
reliable Repair- 
ing Concerns 


. watches and other articles to be repaired 


had refused to return these in the time 
specified, often had refused to return them 
until legal proceedings were threatened 
and finally when the goods were returned 
the prices charged for the work was ab- 
solutely out of proportion to that which 
the jeweler had expected to pay. In many 


153 


plaints have also disclosed a lack of cau- 
tion and busimess acumen upon the part of 


the jewelers who responded, inasmuch as 
in many instances the “victims” have sent 
important work of their customers to these 
newly formed repairing shops without any 
careful investigation of the reliability and 
standing of the firm to whom the goods 
were entrusted. 

An idea of the extent of the carelessness 
of some of these jewelers is to be seen in 
the article published in another column 





To Our Readers—An Apology 


HIS, the first issue of The Jewelers’ Circular to be published since the 
strike started in the printing trade in New York Oct. 1, is printed 
under difficulties, and as a result it will be a few days late, and our 

readers may be disappointed in finding the news service decidedly incom- 
plete as compared with the issues of this journal in the past. 


The unusual conditions and congestion which have followed the strike 
makes it impossible to publish more than a small portion of the news of 
events that have happened in the trade since our last number appeared, but 
in order to promptly resume our service to our readers at the earliest pos- 
sible moment we have let this issue go to press with such copy as could be 
used under the existing circumstances. We hope that the jewelers gen- 
erally will read the announcement on the first: page of this issue, and be 
indulgent in their criticism of the omissions and defects which are more 
apparent to us even than they are to them. 


It is our sincere hope that the usual conditions that surround us will 
be quickly overcome, and that it will be but a short time before we can 
resume the news service as promptly, completely and as thoroughly as in 
the past, and that The Jewelers’ Circular will again become, as it has 
been for over half a century, an auxiliary to the business man in our trade 
that will give him an idea of all that has happened throughout the country 
that is of interest. to him in his business. In future issues we will do what 
we can, not only to produce a full news service of the current week, but also 
to take up in addition such matters as have happened in the past month 
that are omitted in this issue, and regarding which the jewelry trade has 
been waiting for complete details. 


One feature of the strike which hag counteracted to some extent the 
annoyances and difficulties that beset us has been the receipt of hundreds 
of letters from our readers throughout the country expressing sympathy 
with us in our trouble, and at the same time telling us how much the 
visit of The Jewelers’ Circular has meant to them each week. We deeply 
appreciate these kind words of encouragement which have made us realize 
more than ever the important part that this journal plays in the business 
life of the jeweler, and this has encouraged us to a determination to see that 
the confidence reposed in us will be even more fully justified in the future 
than it has been in the past, and that no effort or expense will be spared to 


telling of similar complaints that have been 


make this journal the one great medium of the jewelry trade by which the 
merchants in our industry will be kept in touch with everything that they 
should know for the proper conduct of their business and to adequately 
meet the problems that come before them from day to day. 








cases jewelers have complained that even 
after paying excessive C. O. D. charges 
they found that the repairs sent back to 
them had been “botched” or had not been 
worked on at all. 

An investigation of the bulk of these 
complaints disclosed the fact that they 
apply to a number of newly formed re- 
pairing concerns operating under high 
sounding names in the vicinity of Chicago, 
New York and other large centers, and 
the inducement which they held out to the 
trade was a schedule of ridiculously low 
prices for watch and jewelry repairing 
which were totally out of keeping with 
the cost of such work to-day. The com- 





received by the Chicago Jewelers Associa- 
tion against firms in that vicinity. These 
complaints show that in some instances 
jewelers had entrusted as much as $300 
worth of articles, in a single shipment to 
some of these unknown repair concerns 
simply on the strength of the advertise- 
ment of the concern that they would do 
the work at ridiculously low prices; then 
when the senders were held up for high 
Prices or given “botch” jobs they felt 
greatly aggrieved and asked that the of- 
fender be prosecuted. While there is no 
doubt that many of these dealers have 
been taken in we cannot feel much sym- 
pathy for them because they have suffered 
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asa result of their own stupidity and lack 
of business acumen. 

Jewelers should realize that one of the 
most important ends oi their business 
comes through the repairing department 
not necessarily important in regard to the 
amount of income it brings but important 
because it has such a bearing upon their 
relations with their customers. It js one 
wherein the liability of the jeweler to the 
customer is apt to lead to so many com. 
plications | and controversies. Therefore 
in entrusting his repairs to an outside con. 
cern the dealer should see to it that he 
knows the people who are going to do 
work upon them; that he knows their 
ability to perform the work properly and 
also their reliability; that he can be as. 
sured of getting the goods back at the time 
and in the condition promised. The prom- 
ises or representations of an unknown 
firm are worthless to members of our trade 
because the risk is too great for the sen- 
sible jeweler to run. 

As a matter of fact a number of the 
concerns recently organized under the 
high sounding names are either unreliable 
or incapable of doing the work which they 
solicit and in many cases are never in a 
position to do it at the prices they offer 
to do it. The inducements held out are 
simply for the purpose of appealing to 
the cupidity of retail jewelers who, har- 
assed by lack of repairmen and _ watch- 
makers wish to send their work away and 
get it done at the cheapest possible price, 
The present conditions are such that these 
fakers believe that they can now induce 
the jeweler to take a chance. Some of 
them feel that once they have the goods 
the situation is in their own hands because 
the pressure of the owner upon the jeweler 
who sends them will be such as to make 
him agree to almost any terms in order to 
get the goods back. 

THE JEWELERS’ CIRCULAR has been re- 
fusing advertisements for these  con- 
cerns for some time, having taken the 
stand that the advertiser must not only 
show financial responsibility but give ref- 
erences as to his general reliability and 
character, but even with all our precau- 
tions we are not in a position to guarantee 
the competence of every man who meets 
with these requirements. The faker gets 
at his victim in most cases through the 
sending out of circulars and the bait he 
offers, as said before, is as a general rule, 
a list of prices that any jeweler with com- 
mon sense should know is ridiculous in 
view of labor conditions today. 

Therefore, our subscribers should take 
warning by the experience of those who 
have already been caught and see to it 
that they entrust neither their own nor 
their customers’ goods to any man or firm 
on whose reliability they have not had 
rc.sonable assurance that they can depend. 





NSTEAD of show- 

The Flood of Dia- ing a decrease as 
monds Continues. some predicted, the 
importations of dia- 

monds in this country took a jump during 
the month of August and the statistics just 
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William I. Rosenfeld, diamond importer, 
1 Maiden Lane, is the foreman of the No- 
vember grand jury, in this city. 

A recent visitor to the offices of THE 
JEWELERS’ CIRCULAR was Julius Garon, of 
the Duluth Jewelers’ Supply Co., whole- 
sale jewelers, 217 W. Ist St. Duluth, 
Minn. After a stay in this city, Mr. Garon 
made a trip to Providence, R. I. 

Announcements were sent out to the 
trade recently calling attention to the fact 
that the manufacturing jewelry business of 
Teitelbaum & Whitebook has been re- 
moved from 148 Delancey St. to new and 
larger quarters at 141 Fulton St. 

Ben Lewenthal, of the Fred & Ben 
Lewenthal Co., importers and manufac- 
turers of jewelry, 320 Fifth Ave., sailed for 
Europe Oct. 30 on the steamer La Lor- 
raine. While abroad, Mr. Lewenthal will 
visit the European markets and _ secure 
stock for the Spring and Easter trade. 

J. R. Gaunt & Son have filed a charter 
of incorporation at Albany, N. Y., authoriz- 
ing them to engage in the jewelry business 
in this city. The capital is $49,000 and the 
incorporators are H. G. Bordman, 120 Lib- 
erty St. George M. Perry, and Reginald 
M. Chandor, 100 William St., all of this 
city. 

A charter of incorporation was issued at 
Albany, N. Y., recently to the H. A. Dib- 
ner Co., authorizing this firm to conduct 
a jewelry business in this city. The capital 
is $10,000 and the incorporators are H. J. 
Dibner and David Saks, both of 95 Nassau 
St. and S. B. Lilienstern, 280 Broadway, 
all of this city. 

The Ladies’ Auxiliary of the Bronx Re- 
tail Jewelers’ Association held its first an- 
nual entertainment and dance on Sunday, 
Nov. 9, at Ebeling’s Casino, 156th St. and 
St. Ann’s Ave. The affair was well at- 
tended and the manner in which the event 
was conducted reflects great credit on 
those in charge. 

Among the out of town visitors in this 
city recently were Mrs. Louis Goodman 
and her daughters, Bessie and Rose Good- 
man. Miss Bessie Goodman, while in this 
city and other eastern -jewelry centers, did 
some buying for the jewelry store con- 
ducted at 218 E. Main St., Stockton, Cal., 
under the style of Louis Goodman. 

While on a business trip, Max Temple- 
hoff, representative of the Manhattan 
Watch Corporation, 21 Maiden Lane, was 
taken sick with appendicitis and sent to a 
hospital in Chicago. After an operation, 
which proved successful, Mr. Templehoff 
was released from the hospital, and has 
now completely recovered from his illness. 

One of the prominent contributors to the 


Encyclopedia Americana, which has just 


appeared on the market, is Dr. George F. 
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Kunz, of Tiffany & Co. The Encyclopedia 
appears in 30 volumes and in many of these 
volumes Dr. Kunz has contributed articles 
on precious stones, platinum, the metric 


system, jewelry, engraved gems and vari-° 


ous other subjects. 

Authority to conduct business in this 
city was granted at Albany, N. Y., re- 
cently to the Kenmare Jewelry Mfg. Co. 
The capital is $15,000, and the incorpora- 
tors are Benjamin Kerman, 25 Meserole 
St.; Morris Fay, 267 Floyd St., and Isa- 
dore Garlin, 531 Saratoga Ave. all of 
Brooklyn. 

At Albany, N. Y., recently, the jewelry 
business of Mendelsohn-Steiner & Co., 
Brooklyn, was incorporated with a capital 
of $10,000. Incorporators are Isabelle 
Mendelsohn, 1165 Eastern Parkway, and 
Emil Spelansky, 238 Sutter Ave., both of 
Brooklyn, and Samuel Steiner, 574 W. 
176th St., this city. 

At Albany, N. Y., recently, a charter of 
incorporation was granted to the Pennant 
Watch & Supply Corporation, this city. 
The new corporation will deal in watches 
and jewelry and has a capital of $175,000. 
The incorporators are A. Arnold, 500 W. 
173rd St., and William Liebmann, 521 W. 
11Jth St. both of this city, and Julius 
Mayer, 2056 Davidson Ave., Bronx. 

Authority to conduct a business in this 
city was recently granted to the Lafayette 
Jewelry Mfg. Co. in a charter of incorpo- 
ration which was issued at Albany, N. Y., 
on Oct. 27. The capital is $10,000 and the 
incroporators are Milton Hart, 238 E. 
221st St., S. W. Sollfrey, 261 W. 129th St., 
and I. Rosenberg, 188 St. Nicholas Ave., 
all of this city. 

A meeting of the officers and trustees of 
the Maiden Lane Historical Society was 
held recently. At that meeting the tablet 
committee reported that it was unable to 
find sufficient authentic data to warrant a 
tablet being placed by the society at the 
corner of Maiden Lane and Broadway, 
marking it as an historic jewelry centre. 
It was, therefore, voted to postpone the 
luncheon which had been planned for Oc- 
tober, 1919. It was further voted that the 
society recommend to the tablet committee 
that every effort be made to erect, before 
March 1, a tablet on John St., marking 
the building where the first telephone was 
used. If this tablet is erected at that time, 
it is probable that a luncheon will be given 
to the members of the society. 

As a result of the numerous suits filed 
in the Supreme Court by merchants who 
were swindled by “Christmas Keough,” to 
collect their losses from the property found 
in the safe deposit box here under the 
name of Thomas H. Newman, the claim- 
ants are now disputing among themselves, 
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because there isn’t enough to go around. 
The sheriff collected a total of $2,741, and 
the first claim of Lebolt & Co., for $1,400, 
was paid out of it, leaving only $1,340. 
The next attachment suit. filed by Marshall 
Field & Co. for $850, and if allowed there 
would be only a small sum left. Attach- 
ments were filed later by the Hennegan- 
Bates Co. of Baltimore for $325, and by 
Bigelow, Kennard & Co., of Boston, for 
$950. The attorney for these claimants has 
filed an application to vacate the Marshall 
Field attachment on the ground that the 
papers on which it was granted are in- 
sufficient, and if the plea is upheld the 
other two claimants will collect and there 
will be nothing left for Marshall, Field & 
Ce: 

One of the most interesting educational 
moving picture films being distributed 
through the Famous Players-Lasky Cor- 
poration is one showing the process of gem 
cutting and polishing, taken for the most 
part in the shop of the Espositer, Varni 
Co. at 45 John St. The picture shows the 
process through which a stone has to 
travel from the time it leaves the mine 
until it is mounted in an article of jewelry. 
At the end of the picture, Stephen Varni, 
a member of the firm, is shown with a 
large assortment of gems after they have 
gone through the process and are ready for 
mounting. This firm is now showing all 
over the country in theaters of the Strand 
type, and since its production Mr. Varni 
has received many complimentary letters 
from places where it has been produced. 
While most of the picture was taken at the 
Espositer, Varni shop, other polishing 
establishments figure in the film. This pic- 
ture was taken several months ago through 
the efforts of Prof. Whitlock, of the Mu- 
seum of Natural History, and Mr. Varni. 

Supreme Court Justice Wagner recently 
denied the application by Leo Cahn for 
the appointment of a receiver for Meyero- 
witz & Cahn, and for an order directing 
the dissolution of the corporation. The 
merits of the action, in -which Michael 
Meyerowitz, of Meyerowitz Bros. and 
James J. Loeb, as committee of the credi- 
tors, were named as defendants, have al- 
ready been stated. In new matter dis- 
closed in the papers, Bernard Meyerowitz, 
partner of the plaintiff, said that if the 
receiver were appointed his business career 
would be ruined. “If the business con- 
tinues,” he said, “there is the additional 
advantage that if Mr. Cahn keeps his 
agreement and goes on the road to sell 
goods at a profit (for money is still plenti- 
ful for such purpose throughout the coun- 
try) and if he lives up to the spirit of 
the contract we will not only save our 


(Continued on page 157.) 
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name, but make money.” Letters were 
submitted to the court from creditors in 
approval of the manner in which Michael 
Meyerowitz has conserved the property of 
the firm, including Albert Lorsch & Co., 
Finkelstein Bros., Henry D. Wilkens, 
James J. Loeb & Bro., Julius Mamluck & 
Co. and Ingomar Goldsmith & Co. — 

James L. Hand, a New York jewelry 
auctioneer, is closing out the business of 
A. H. Kerr, Corsicana, Texas. 

Theodore A. Austen, 67 years of age, 
and for 52 years in the employ of Tiffany 
& Co., jewelers, died at his home in Bay 
Ridge several days ago. Mr. Austen was 
an expert enameller of jewelry. 

Announcements were sent out recently 
informing the trade that Charles C. Rosen- 
berg has severed his connection with Arn- 
stein Bros. & Co. and has established him- 
self in the diamond business at 14 Maiden 
Lane, this city. 

It has been announced that Phillip Sil- 
bermann, after a retirement of four years 
from active business, will on Jan. 1, 1920, 
again become a partner in the firm of Sil- 
bermann, Kohn & Wallenstein, manufac- 
turing jewelers, 87 Maiden Lane. 

Irwin A. Levis, formerly with Oppen- 
heim & Strauss, and Benjamin F. Dufries, 
for many years with A. S. Van Wezel, 
Inc. have formed a partnership under the 
style of Levis & Dufries. The new con- 
cern will import diamonds at 170 Broad- 
way, this city. 

Benjamin Schloss, for 40 years connected 
with A. Wallach & Co., has severed his con- 
nection with that firm and has started in 
business with his son, under the style of the 
Castle Co. The new firm will manufacture 
gold novelties and cigarette holders and is 
temporarily located at 226 W. 122nd St. 

Paul Levi, importer and dealer in colored 
gems, whose office is at 170 Broadway, re- 
turned Nov. 4 on the Nieuw Amsterdam 
after two months spent in the European 
markets. He visited Amsterdam, Idar and 
Paris. He reports that prices are advancing 
and that raw material is very hard to get 
at the present time. 

A charter of incorporation was filed at 
Albany, N. Y., recently by Patterson & 
Ahsler, authorizing them to conduct a 
jewelry business in this city. The capital 
is $30,000 and the incorporators are James 
C. Patterson, Pearl River, N. Y.; Philip 
C.’Ahsler and G. I. Ahsler, both of 2226 
Loring place, this city. 

At Albany, N. Y., recently a charter of 
incorporation was granted to the firm of 
Oscar Heyman with authority to conduct 
a jewelry business in this city. The capi- 
tal is $10,000 and the incorporators are 
Oscar Heyman, 71 Nassau St.; Harry B. 
Rosen, 272 W. 90th St., and Mark Eisner, 
243. W. 98th St., all of this city. 

The Geiger Watch Case Corp. was 
granted a charter of incorporation at Al- 
bany, N. Y., recently, to engage in the 
jewelry business in this city. The capital 
is $5,000 and the incorporators are J. 
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Geiger, 1368 Broadway, and Charles Smith, 
150 Nassau St., both of this city, and C. 
Cartoon, 4618 Fifteenth Ave., Brooklyn. 

Among the recent out-of-town visitors in 
this city was S. T. A. Loftis, of Loftis Bros. 
& Co., diamond cutters, watchmakers and 
jewelers of Chicago. Mr. Loftis was ac- 
companied by Edward S. Sprague and 
James F. McInerney, and while in this city 
they made purchases of loose diamonds for 
their concern. Mr. Loftis and his repre- 
sentatives made their headquarters with 
Stern Bros. & Co., 68 Nassau St. 

L. Heinemann, foreign buyer for Lichten- 
stein Bros., importers and manufacturers of 
jewelry and watches, 120 W. 32nd St., left 
last week on an extended buying trip for 
Europe. Mr. Heinemann expects to be 
abroad for several months during which 
time he will purchase Swiss watches, pearls 
and novelties for his concern. While abroad, 
Mr. Heinemann will visit London, Paris, 
Switzerland, Italy, Germany and Spain. 


Alfred Meyerowitz, who was for years 
with L. Heller & Son, has recently been 
discharged from the army hospital, and is 
now back on Maiden Lane. He went to 
France with the 26th Division as corporal 
in the 103rd Field Artillery, Battery C. 
He was wounded in the right shoulder and 
arm Nov. 3, and has been under medical 
care since then until his recent discharge. 
He is not as yet actively engaged in ‘busi- 
ness, but is considering several proposi- 
tions that have been offered him. 

Henry W. Fishel & Sons, 126 W. 22nd 
St., manufacturers of jewelry novelties, 
announce that they have taken the second 
floor in the building in which they are 
now located. The firm now occupies the 
basement and first floor of this building, 
and with the acquisition of the second 
floor it gives them 6,500 square feet addi- 
tional space. They expect to install new 
machinery and will occupy the newly ac- 
quired space about Feb. 1 next. This new 
space will give them room for employing 
many more men and it is stated that after 
Feb. 1 the factory force will consist of 
more than 200 workmen. 

Among the prominent concerns in this 
city which secured a charter of incorpora- 
tion at Albany, N. Y., recently was Reich- 
man Bros., importers and cutters of dia- 
monds, 170 Broadway. Incorporation pa- 
pers place the capital at $1,000,000 and the 
incorporators as Lee Reichman, H. A. 
Reichman and A. F, Reichman, all of 170 
Broadway. This firm came into existence 
in January, 1909, and since that time has 
come to be known as one of the largest and 
most enterprising firms of diamond import- 
ers in this country. The business was 
started at 65 Nassau St., but several years 
later moved to its present location at 170 
Broadway. 

The movement on foot to have the pay 
of the traffic policemen of New York in- 
creased to $2,000 a year, which has been 
endorsed by many of the civic associations 
of the city, was endorsed last week by the 
principal organizations in the downtown 
jewelry trade. As a result a letter urging 
that this increase be made was. sent to 
Mayor Hylan by Harry Larter, chairman 
of the Jewelers’ Vigilance Committee, 
which was also signed by the National 
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Jewelers Board of Trade, New York 
Wholesale Jewelers’ Association, Jewelers’ 
24-K Club, Jewelers Security Alliance, 
Jewelers’ Safety Fund Society, Jewelers’ 
Protective Union, Jewelers’ Co-Operative 
Bureau, Maiden Lane Historical Society 
and the New Maiden Lane Safe De- 
posit Co. 

F. Better, of the Lion Watch Co., 15 
Maiden Lane, returned to this country re- 
cently from a three months’ business trip 
to France and Switzerland. Mr. Better 
reports conditions in the watch trade in 
both countries as unsettled and attributes 
this cnodition to the high cost of living, 
the increase in the cost of labor and the 
constant strikes for greater increases. The 
Lion Watch Co. also announces that it 
has taken over the factory of Kilohermann 
Freres, in Switzerland, whose trade mark 
is the Actina Watch Co. In the future, 
however, the factory will be operated 
under the style of the Lion Watch Co. of 
New York. R. Kilchenmann, Jr.,_ re- 
turned to this country with Mr. Better, and 
in the future will be associated with the 
Lion Watch Co. 

C. Staiger, senior member and founder 
of the firm of Staiger & Sons, importers of 
diamonds and manufacturing jeweler, 170 
Broadway, was tendered a dinner by his 
family in celebration of his 70th birthday. 
The dinner was held in Brooklyn on Mon- 
day, Oct. 27. Mr. Staiger has been in the 
jewelry business on Maiden Lane for over 
50 years and is looked upon as one of the 
pioneers of the industry in New York. He 
has been instrumental in starting a number 
of firms, the latest enterprise being the firm 
of Staiger & Sons, which was established 
14 years ago. Mr. Staiger began his career 
in the jewelry trade with L. Sauter & Co., 
and after remaining with that firm for sev- 
eral years became a partner in the firm of 
Staiger & Klitz. Several years later Mr. 
Jung was admitted to the firm, the business 
thereafter operating under the name of 
Jung, Staiger & Klitz. About 14 years ago 
he severed his connection with this firm and 
with his sons founded the firm of L. Staiger 
& Sons, of which firm he is siill an active 
member. 


A most important meeting of the di- 
rectors of the Jewelers’ Vigilance Commit- 
tee was held Wednesday, Nov. 12, at 2:30 
P. M., in the rooms of the Jewelers’ 24-Kar- 
at Club, 15 Maiden Lane. Chairman Harry 
Larter presided and reports were made by 
the various committees of the work that 
had been done in trade matters. Among 
these were reports of the committee in 
charge of working out a plan to put the 
metric system in the jewelry trade, the 
committee to obtain better police protec- 
tion for Maiden Lane and vicinity, the 
committee in charge of co-ordinating the 
work in relation to the education of watch- 
makers, the stamping law committee and 
others. Several important communica- 
tions as well as complaints were received 
hy the whole committee and referred to 
the proper sub-committees for action. It 
was decided to appoint an additional sub- 
committee to look after the complaints in 
relation to fraudulent advertising.and co- 
operate with the committees in other asso- 
ciations who are working on such lines. 
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released by the Bureau of Foreign and 
Domestic Commerce in Washington, show 
a total of the diamond importations of the 
month amount to about nine and a half 
million dollars, to be exact, $9,407,337. Of 
this amount, the importations of rough or 
uncut diamonds are given as $2,341,963, 
and that of the cut diamonds, $7,066,374. 

An analysis of the statistics is interest- 
ing for several reasons—first, they show 
that though of the uncut diamonds (as 
might be expected) the bulk of it came 
from England, the amount being $1,958,- 
290, practically nothing came direct from 
South Africa, in that month, though 758 
carats, amounting to $40,260 came from 
Brazil. The Netherlands shipped 7,750 
carats of rough amounting to $342,772, 
while the remainder, eight carats, valued 
at $641, came from Belgium. The figures 
of the cut diamonds showed that Antwerp 
still is a small factor in the industry as 
far as we are concerned, the total im- 
portations of cut diamonds of Belgium 
amounting only to $92,007; on the other 
hand, Amsterdam is a great factor, the 
Netherlands shipping here $6,019,722. The 
next largest factor now is England which 
shipped cut diamonds in the amount of 


$632,401, while France shipped us cut 
diamonds in the amount of $295,297. A 
few small importations were _ received 
from other countries, Switzerland sending 
$10,443, Panama $1,275, Cuba $2,701, 
Brazil $1,833 and Aden $10,695. 

When it is considered that August 


showed an importation of diamonds great- 
er than in some entire years in our his- 
tory, and this followed six months of un- 
usual importations of record breaking 
variety, the fact that there is still a scar- 
city of many sizes and grade of diamonds 
in our market is indicative of a condition 
that the jewelry trade has never before 
known. While it is true that the prices of 
diamonds have risen so greatly that the 
figures of value cannot be compared with 
those of previous years in estimating the 
number of carats imported, still there 
is no doubt that despite the high prices, 
we have brought in more diamonds this 
year than ever before, and they have been 
absorbed as quickly as they have been put 
on the market. 








Congratulations from the Secretary of the 
Illinois Retail Jewelers’ Association 


Chicago, IIl., Sept. 26. 
Editor THe JEWELERS’ CrrcuLaR: 

It has been on my mind to write you a 
personal letter ever since I came home 
and I feel now that I can take a few min- 
utes to express a word of admiration for 
the fine way that THE JEWELERS’ CIRCULAR 
covered the National Convention. Of 
course I got all of this entirely from the 


publication but I think your bringing Miss’ 


Archer to Chicago was really a master- 
stroke and quite harmonizes with the 
other big things that you have done, such 
as the model exhibit at the National Con- 
vention in New York and the endless 


THE JEWELERS’ CIRCULAR 


amount of newspaper publicity that you 
secured for the trade with practically no 
expense to them. 
Very sincerely, 
(Signed) Cuas. F. MANAHAN. 











The Conjoint Jewelry Corporation, Inc., 
whose registered agent is David Saks, 265 
Main Street, Passaic, has been incorpor- 
ated under the laws of New York State. 

J. W. Westervelt is the trade name filed 
for the jewelry manufacturing business con- 
ducted at 91 Oliver Street, by William B. 
Powell, of 105 Halsey Street, East Orange. 

Lemell Bros., is the trade name for the 
jewelry business conducted at 193 Spring- 
field Avenue, by James Lemell of 16 Shan- 
ley Avenue, and Daniel B. Lemell of 150 
Avon Avenue. 

The Berman Mfg. Co., manufacturers of 
baby rings at 50 Walnut Street, has dis- 
continued business. J. J. Pomeranz, man- 
ager of the concern, now heads the Na- 
tional Clasp Co., 14 Maiden Lane, New 
York, 

Among the trade names filed from New- 
ark is that of the M. Theis & Sons Cut- 
lery Co. This business is conducted at 
475 Washington Street by Max, Ernst, 
Fritz, Paul and Max Theis, Jr., all of 50 
Howard Street. 

Thomas Davis & Sons have leased a 
floor in the Crane factory loft building, 
Oliver and McWhorter Streets, for the 
manufacture of pearl buttons. Charles H. 
Ormsbe, another pearl button manufac- 
turer, has also leased space in the same 
building. 

Jewelry valued at $1,500 was recently 
stolen from the store of Barnet Ravdin of 
374 Springfield Avenue. The break was 
discovered the next morning when the 
store was opened. All the jewelry taken 
was from the cases in the store. <A safe 
with a quantity of better jewelry was not 
touched. 

The four-story brick building at 853 
Broad Street, which was built by the late 
James Traphagan ‘for the conduct of his 
jewelry business, has been sold by the es- 
tate to William E. Dorsch, Inc., shoe deal- 
ers at 778 Broad Street. For a time the 
Newark Trust Co., occupied the ground 
floor of the building. The plot has a 
frontage of 20 feet and a depth of 172 feet. 

Brod & Co., manufacturing jewelers at 
30 Beecher St., has awarded a general 
contract to the Frederick Fatzler Co., for 
the erection of a two-story addition to 
their factory building. The present build- 
ing is three stories and measures 60 by 100 
feet. The extension will measure 30 by 50 
feet and will be constructed of brick and 
steel. A feature of the construction will 
be the use of only one brick pillar along 
the front. To afford a maximum of light, 
the remaining space will be utilized for 
iron frame work and steel sash, with 
wired glass windows. The estimated cost 
of the extension will be $5,000. 








Joe Greenberg, formerly a jeweler in 
San Francisco, Cal., is now located at El 
Paso, Tex. 
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Beauty of Opal Due to Structure, Not 
to Mineral Elements 





EXICAN opals are likely soon to ap- 

pear plentiful on the market again, in- 
asmuch as mining for them has been re- 
sumed in the districts whence jewelers ob- 
tained supplies before the war, says the 
New York Sun. 

From that source we have been accuys- 
tomed to get most of our “fire” opals, which 
are very beautiful and brilliant, with flam- 
ing hues. This variety, however, is less 
highly esteemed than the so-called “noble” 
opal, which is whitish and colorful. 

Remarkably fine opals, many of them 
“noble” are obtained from the neighbor- 
hood of Moscow, in Idaho, where they oc- 
cur in beds of volcanic ashes. Apparently 
their material was deposited by water, while 
the ashes were hot and masses of cold cin- 
der when broken open reveal the gem 
stones. 

Opals are in certain respects altogether 
peculiar among gem stones, and more inter- 
esting on that account. Whereas other 
gems such as the ruby, the emerald and the 
sapphire, owe their colors to mineral ele- 
ments by which the crystals are stained, the 
brilliant tints of the opal are due to its 
structure, ever so many minute cracks re- 
flecting lights at different angles from their 
edges. 

An amethyst is quartz crystal stained with 
manganese. Opal is quartz crystal of an- 
other variety, containing from 5 to 13 per 
cent. of water. Both are formed by the 
deposition of silica from water; and it was 
in this way that three molluscan shells 
transformed into opal, recently given to 
Harvard College, underwent their strange 
metamorphosis. The shells were in a rock; 
their lining material dissolved out and was 
replaced, particle by particle, with water- 
borne silica. 








The Oneida Community has adopted a 
handsome new gift box for all its items 
except knives, forks and spoons. It is 
lined with a rich, deep blue velvet which 
lends itself especially well to display. It 
is furnished without extra charge. The 
new box is a radical change from the 
former brocade lined box and has been 
received with much favor by the public. 
The new plan was first tried out last Fall 
when the Community put out a nine piece 
holiday set, consisting of nine fancy items 
packed in these boxes—which then were 
lined with grey velvet. The idea was re- 
ceived with enthusiasm and the Com- 
munity decided to extend the plan to in- 
clude all fancy pieces. It was also de- 
cided to use a blue lining as being better 
suited to set off the beauty of the silver- 
ware. All pieces and sets that formerly 
were put in the brocade boxes, except knife 
and fork sets, are now packed in the new 
style box, and the dealer can buy any 
piece or set in the mew style box inde- 
pendently of the other items in the line. 
Previously, in the case of the holiday set, 
individual items could not be obtained 
without taking the complete assortment. 
As implied by its name, the Blue Gift Box 
is especially adapted for use in the holiday 
season. 
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4. Simonelli, manufacturing jeweler, 
has been re-locating his factory at 239 At- 
, e. 

on for $2,000 upon real estate 
of Shmay Kotler has been discharged by 
u. A. W. Buck. ; 

The Industrial Trust Co. has discharged 
4 mortgage of $2,000 against real estate of 
Percy A. Harden. 

A mortgage for $4,000 on property of 
Charles L. Kettlety has been discharged 
by Phineas Talcott. 

Paul Shocker has transferred real estate 
on corner of Dudley and Tanner Sts., to 
Amanda E, Westcott. 

The Providence Stone Setting Co. has 
removed from 38 Empire St. to more com- 
modious quarters at 95 Franklin St. 

The Uncas Mfg. Co. has removed its 
plant from 9 Calender St. to larger quar- 
ters on the second floor of the building 
at 85 Sprague St. 

Harold J. Deyell has filed a statement 
with the city clerk that he is the sole 
owner of the Sinclair Novelty Co., 79 Sa- 
bin St. 

The Paul Selveri Co. has started in 
business as manufacturers of a line of 
silver rings on the second floor at 75 Rich- 
mond St. 

Hermann M. Feinstein is proprietor of 
the Feinstein Mfg. Co., 157 Orange St., 
according to his statement filed at the city 
clerk’s office. 

Mary Hryhorak has filed information 
with the city clerk’s office that she is the 
owner of the Defender Pocket Knife Co., 
46 Broadway. 

A mortgage for $3,000 on property of 
Eustace Crees et ux, has been discharged 
by the Roger Williams Savings Fund and 
Loan Association. 

H. W. Dahl and M. Horobitz have 
started in the die cutting business at 292 
Eddy St., this city, under the firm style of 
the Crescent Die Co. 

Frederick W. Aldred has given a mort- 
gage to the Putnam Savings Bank for 
$7,500 on lot with improvements on the 
south side of Lloyd Ave. 

The Modern Jewelry Co., 185 Eddy St., 
is being conducted by William H. Cuff 
and Arthur F. Vedder, according to their 
statement on file at the city hall. 

A quarterly dividend of 1% per cent. 
on the senior preferred stock and of 134 
on the proferred stock of the United Wire 
& Supply Co. have been declared. 

The M. & R. Mfg. Co., 215 W. Exchange 
St, is being conducted by Carmine Russo 
and Charles F. Mauro, according to their 
statement which has been filed at the city 
clerk’s office. 

Frederick J. Pearsall and Andrew Volker 
are the owners of the Novelty Piercing 
Co., 496 Westminster St., according to their 
statement filed at the office of the city 
clerk. 

Joseph P. Cory has sold real estate at 
Broad St. and Congress Ave. to Benjamin 
N. Kane. Revenue stamps attached to the 
deed indicate a price of approximately 
$41,000. 


The manufacturing property, land and 


THE JEWELERS’ 


CIRCULAR 


building at 48 to 56 Bagley St., Pawtucket, 
occupied by the H. M. H. Co., manufac- 
turing jewelers, has been purchased by that 
concern. 

Philip Wunderle recently met with a 
severe accident by which his shoulder was 
fractured by a fall. He is now recuperat- 
ing to such an extent as to be able to be at 
his office. 

The American Piercing Saw Co. of this 
city has changed its name to the Chad- 
bourne Optical Co., according to a certifi- 
cate that has been filed in the office of the 
Secretary of State. 


Frederick T. Hill has taken a position 
with the sales forces of the E. A. Eddy 
Machinery Co. He was for several years 
in a similar capacity with the Thomas & 
Lowe Machinery Co. 


T. S. Bennett & Co., 26 Fountain St., 
has recently removed its plant to 115 Wick- 
enden St., Fiske-Bennett Co., chain mak- 
ers, have also removed from 26 Founain 
St. to 115 Wickenden St. 


The Universal Tool Co., manufacturers 
of small tools for jewelers’ and stone set- 
ters’ use, which recently started in business 
at 185 Eddy St. has removed to larger 
quarters at 75 Richmond St. 

Frederick E. Talbot, Laurie H. Talbot 
and Frederick M. Horton, all of this city, 
have become incorporated as Talbot Bros. 
& Horton, Inc., with a capital stock of 
$25,000 in 250 shares of $100 each. 

Nowman M. Saaty et ux has given a 
mortgage for $3,500 to the Proprietors of 
Swan Point Cemetery, and one for $1,500 
to Pietro Conti on four lots of land with 
improvements, located at Dover and Fair- 
view Sts. 

Gruenwald, Shatkin & Stringer, who re- 
cently incorporated under the laws of 
Rhode Island, have started in business 
manufacturing a line of silver and cheap 
jewelry for the jobbing trade, at 179 
Eddy St. 

Fred Portman, who brought suit against 
the Jewelers’ Products Corp. in the Su- 
perior Court under the Workman’s Com- 
pensation Act, was non-suited a few days 
when the case was called before Justice 
Blodgett. 

Clarence M. Dunbar, of the Cook, Dun- 
bar, Smith Co., was elected Grand Stand- 
ard Bearer by the Grand Commandery of 
Knights Templar of Massachusetts and 
Rhode Island, at the annual conclave held 
at Boston recently. 

The Rhode Island Hospital Trust Co. 
has been appointed by the Municipal Court 
of Providence as executor of the estate of 
the late John F. P. Lawton, for many years 
secretary of the Gorham Mfg. Co., with 
bonds fixed at $175,000. 

Herbert J. Wells, one of the directors of 
the Gorham Mfg. Co., retired by resigna- 
tion from the presidency of the Rhode 
Island Hospital Trust Co. on Oct. 31. He 
has been elected chairman of the Board of 
Directors of that institution. 

The Comstock-Wood Co. of this city, 
with a capital stock of $5,000 to deal in 
precious stones and jewelry, has _ been 
granted a charter under the laws of Rhode 
Island by the Secretary of State. The in- 
corporators are Walter D. Wood and 
Walter C. Wood. of Cranston, and Benja- 
min W. Comstock, of this city. 
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The Imperial Stone Setting Co., room 
324 Caesar Misch building, corner West- 
minster and Empire Sts., this city, is be- 
ing conducted by Peter Palombo, 264 
Woonasquatucket Ave., North Providence, 
and Charles Iannaciaro, of this city, ac- 
cording to information filed at the city hall. 

The L. E. Waterman Co., 191 Broadway, 
New York city, has filed certificates of 
record with the Secretary of State under 
the laws of Rhode Island, registering trade 
marks on its fountain pens, etc.,. consist- 
ing of the word “Waterman” in one in- 
stance and “Ideal and the representation 
of a globe, both separately and in combi- 
nation.” 

Frank Blakeney, former foreman and 
pattern maker with the L. J. Anshen Co., 
has taken a position with the Ostby & 
Barton Co. His specialty is the making 
of high grade diamond jewelry in platinum 


settings. He was with the H. A. Kirby 
Co., of this city, for 10 years, and has had 
much experience in New York and 
Newark. 


William Boucher, 44 years of age, em- 
ployed as janitor for the M. F. Williams 
Co., manufacturing jewelers, 409 Pine St., 
was fined $75 and costs in the Sixth Dis- 
trict Court on Oct. 25 when he pleaded 
guilty to the charge of larceny of small 
articles of jewelry from the firm to the 
value of $33.95. He was arrested by In- 
spector Armstrong acting with Bernard M. 
Goldowsky, of the Jewelers’ Protective 
Agency. 

Free certificates of life insurance have 
been presented by the L. J. Anshen Co., 
manufacturing jewelers, 144 Pine St., to 
its employes. Policy amounts are based 
on the length of active, continuous service 
ranging from $500 for less than one year, 
up to $1,000 for five or more years. The 
insurance “does not in any way take the 
place of any payments to be made for acci- 
dents under the Workmen’s Compensation 
laws.” The policies have been purchased 
under a group insurance plan. 

Arnold C. Messler, doing a manufactur- 
ing jewelry business as A. C. Messler Co., 
was fined $20 and costs in the Sixth Dis- 
trict Court recently charged with employ- 
ing Raffela Tesla, a child under the age 
of 16 years. The court was told that the 
mother of the girl handed a paper to the 
foreman in the shop which was supposed 
to be the proper employment certificate. 
This paper the foreman placed in his desk 
and on examination of it later found that 
it was merely a school certificate. 

A new jewelry factory will be erected 
in the near future by George F. Berkander, 
manufacturer of combs, novelties, etc., at 
43 Sabin St., to be located upon the site 
recently purchased by him at the corner 
of Lexington and Broad Sts. on the next 
square to the extensive establishment of 
Baird-North Co., according to plans which 
have been filed with the Inspector of 
Buildings at the City Hall. The new fac- 
tory will be two stories high at present 
and will be built of concrete and steel, be- 
ing as nearly fireproof as it is possible to 
make it. The main building will be 50 by 
204 feet, with three ells, one 33 by 47 feet, 
another 24 by 33 feet and the third 11 by 
22 feet. The buildings will be so con- 
structed that additional stories can be put 
on if wanted. 


— 
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cP (| Railroad men in increasing 
7 ~=6©6s numbers are insisting on get- 
ting SIX position watches 


—watches which have passed the tests of accuracy in all 
positions. 


They know that originally railroad watches were not 
adjusted to positions. 


Later, they know that three position adjusted watches 
were required. 

Now, they know that, for the present, five position 
watches are standard. 


But, they also know that railroad requirements are 
continually going higher—not lower, and that it would 
be shortsighted for them to take chances on a five posi- 
tion watch when they can just as easily get the superior 


Sangamo _, Bunn 
Special " Special 


Illinois watches which are adjusted to temperature, isochronism and SIX 
positions. 


Be prepared to supply them with these watches. 


‘Illinois Watch Company 
Springfield 
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Chicago Notes. 





Louis H. Green, representing the Chas. 
E. Hancock Co., recently returned from 
q successful trip through Illinois. 

J. P. Benjamin has re-opened the Chi- 
cago office of Carter, Qvarnstrom & Rem- 
ington, at 1110 Heyworth building. 

L. W. Suter and wife, of Seattle, Wash., 
stopped here some time ago on the way 
to the East. They were on a pleasure trip. 

Charles M. Waara, of Edward Waara & 
Son, at Hancock, Mich., was visiting friends 
and transacting business here a short time 
ago, 

A. W. Huggins, of A. I. Hall & Son, 
San Francisco, Cal., stopped in Chicago 
one day recently, on his way home from 
New York. 

Howard C. Rowbotham has taken his 
son Russell, into business with him to help 
handle the different lines that he is now 
representing in this territory. 

Frank Spellman, who travels for the 
Towle Mfg. Co., out of the Chicago office, 
has moved his family from Dubuque Ia., to 
this city. where they will reside. 

Fred G. Thearle, of the C. H. Knights- 
Thearle Co., spent the month of November 
in California, visiting and looking after his 
business interests in that state. 

Julius Lannes, employed in the office of 
Holsman & Co., was married Oct. 26, to 
Miss Fannie Gotlieb. Mr. Lannes is the 
son of J. Lannes, of J. Lannes & Co,, 
jewelers at 3615 S. Halsted St. 

Miss Minnie Johnson, for many years 
with the American Silver Co.’s Chicago 
office, resigned her position and left Oct. 
15 for an extended trip to California. She 
was accompanied by Miss Ruth Fair, for- 
merly with the Ansonia. 

John Ernsting, formerly associated in the 
jewelry business with his father at San 
Diego, Cal., but for the past two years in 
the wholesale grocery business at Titus, 
Pa, spent a few days here recently enroute 
to California. Mr. Ernsting will again en- 
gage in the jewelry business with his 
father, 

Thos. Innes, now serving at Joliet for 
the part he was alleged to have taken in 
the murder of Lewis Lichenstein at the 
time Emil Noel was held up in Oct. 1916, 
has applied for a pardon. Some months 
ago a similar application was made but 
refused on account of the protest from 
members of the trade. 

The U. & M. Jewelry Co., is the name 
of a new firm which recently opened up 
a shop in room 1108, Unity building, The 
concern will do diamond setting and en- 
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graving for the trade. E. B. Unger, for- 
merly with S. Buschbaum & Co., and J. M. 
Mannheimer, formerly with L. Basch & Co., 
are interested in this house. 

C. C. Corbett, Plymouth, Wis., has ad- 
vised the trade here of the loss of a watch- 
maker and about $300 in money. The man 
had been with him for some time and when 
he left suddenly the financial loss was dis- 
covered. The watchmaker was heard of 
last in Illinois where he passed some bad 
checks but was not apprehended. 

M. Deutsch, Milwaukee, was in the city 
recently on business. The real object of 
his visit however, was to return a 1%- 
carat, diamond that was sent him by 
a lapidary company here in place of a 
48-point stone sent them to be repaired. 
As the lapidares had no way to trace the 
error they were very glad to see Mr. 
Deutsch. 

Crane & Stutte, engravers and clock- 
makers for the trade, with offices in the 
Chicago Savings Bank building, have pur- 
chased the engraving and ivory decorating 
business of M. Levy, 189 Clark St. Mr. 
Crane will look after the business on North 
Clark St, until the first of the year when 
the business will be moved to the bank 
building. 

Jake Levine, of L. Heller & Son’s pearl 
department, has written the Chicago repre- 
sentative of this paper in which he states 
that he was married Sept. 21, at Jersey 
City. Immediately after his marriage to 
Miss Marion C. Berger they left for Kansas 
City to spend the holidays on Jake’s 
farm near there. They later made a trip 
to the Pacific Coast. 

Carl B. Lochau, aged 51 years, died here 
at his home Nov. 4, and was cremated 
Nov. 6, at Graceland Chapel with Masonic 
ceremonies. Mr. Lochau was associated 
with the manufacturing business here for a 
number of years, being in business for him- 
self until a few vears ago when he entered 
the employ of the Juergens & Andersen 
Co., in the diamond department. 

The house of Louis Stern & Co., Provi- 
dence, announces the discontinuance of its 
Chicago office. Ernest Block, who has 


“ represented the firm for years in the west, 


will continue to represent them out here 
and give the trade the same service as 
formerly. He will continue to make his 
headquarters and maintain an individual 
office in Room 1104 Heyworth building, 
the room formerly occupied by the Louis 
Stern Co. 

Carl P. Kionka returned recently from 
New York, where he purchased the entire 
stock of precious and semi-precious stones 


of Wagner & Co., 37 Maiden Lane. Mr. 
Kionka was much pleased at being able to 
add the stock of these importers to his 
line as this addition to his stock gave him 
a most complete line of everything, many 
of the stones secured being very scarce 
and hard to get. 

Frederic B. Hovey, manager of the Chi- 
cago office for National Jewelers’ Board 
of Trade, and in charge of the collection 
business of Greenbaum-Wolff & Ernst, was 
appointed attorney for the village of Oak 
Park at a meeting of the trustees on Oct. 
30. For a long time Oak Park has been 
large enough to be a city, but for reasons 
they think of advantage to their community 
they have retained the village organization. 
It is the largest village in Illinois, and per- 
haps in the country, the population being 
over 35,000, and is one of the wealthiest 
communities anywhere. 

On Saturday, Nov. 8, Frank M. Hickok, 
who has gone to Buffalo, N. Y., to engage: 
in the banking business, gave a farewell 
luncheon to the office force in the Mallers 
building. A_ five-course luncheon was 
served and several talks made by different 
ones, expressing their regret and the 


high regard for Mr. Hickok. A handsome- 


set of bronze pieces for his desk in the 
bank was presented with appropriate re- 
marks. Those present were: F, M. Hickok, 
Louis Goldman, James Collins, 
Ahern, Mrs, S. I. Grossman, and Misses 
Turner, O’Connor, McNamara. 

“Three youths armed with revolvers” is 
the beginning of all the stories of jewelry 
robberies in the big Loop buildings recent- 
ly. For the fourth time recently this has 
happened. Last week about noon one day, 
these three youths entered the store of 
Louis Kohn on the 10th floor of the Mal- 
lers building. Finding Maurice Shanoff, 
a clerk, all alone, they proceeded to put 
him in an empty vault and closed the door. 


Just as they were at work on the safe- 


containing the diamonds and jewelry two 
salesmen entered and before the bandits 
could stop them, ran from the place calling 
for help. The bandits escaped from the 
building without leaving a clue. 





The eight-months’-old son of Jerry 


Allen Mitchell and the grandson of J. L.. 


Mitchell. dean of Houston, Tex., jewelers, 
met with an accident recently which 


caused the child’s death. The child’s head” 
became caught between the mattress and’ 


side rail of a bed and when the mother 


returned to the bedroom, a few minutes. 


after leaving the little one all right, the 
child had died. 


Michael” 


mee 
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Inaugurating the National Jewelers Publicity 

Association’s $300,000 Advertising Campaign 


This advertisement is to appear in the Christmas number of the leading 
publications having a total circulation of over 3,000,000 
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c. S. Aehle has opened a new jewelry 

store at 08 : 8th St. He held a formal 
i ee 4. 

and Crompton, vice president of the 
Erber-Crompton Mfg. Co., has gone to 
Arkansas on a business trip. ' 

! H. G. R. Ruhl, for many years in the 
trade watchmaking work in St. Louis, has 
taken a position as watchmaker for the E. 
H. Kortkamp Jewelry Co. ; 

Max Bernstein, a jeweler of Joplin, Mo., 
who is opening a new store in Wichita 
Falls, Texas, was in St. Louis recently pur- 
chasing supplies for his new venture. 

William Bock, city salesman of the 
Stange Jewelry Co., was married recently. 
He and his bride will leave next week on 
a month’s honeymoon tour of the West. 

Eugene Buchroeder, an employe of the 
j. W. Cary & Co., in the Globe-Democrat 
building for the past 16 years, has taken 
a position as material man with the W. 
F. Kaemper Jewelry Supply Co., in the 
Equitable building. 

John J. Parker has been employed as a 
salesman by the Maritz Jewelry Mfg. Co. 
He will be retained in the house for the 
remainder of this year and in January will 
be assigned a territory. James A. Maritz, 
vice president of the company, will leave 
next week for a month’s business trip 
through the West. 

Office and salesrooms of the Brooks Jew- 
elry & Optical Co., in the Globe-Democrat 
building, are being renovated and re-dec- 
orated, Three additional office rooms have 
been leased, the partitions taken out and 
several riew departments have been added. 
Optical supplies have been increased and a 
new diamond department has been estab- 
lished. James J. Burke is president of the 
company. 

Plans of the Robbins Jewelry Co., with 
salesrooms in the Holland building, to 
move to the new Arcade building, 8th and 
Olive Sts. by Oct. 1, were tempo- 
rarily cancelled due to labor troubles which 
have halted completion of. the building. 
Rooms leased by the Robbins company will 
not be finished before the last of the 
year and the transfer to the new quarters 
has been postponed until Jan. 1. 

Paul W. Becherer, a jeweler of Belle- 
ville, Ill, and Miss Eleanora Heafner of 
that city, were married recently in St. 
Peter’s Cathedral, Belleville, by the chan- 
cellor, the Rev. Dr. J. H. Schlarmann. 
Miss Elizabeth Kost, a cousin of the bride, 
and Miss Vallesca Becherer, a sister of the 
groom, were attendants to the bride, and 
Victor and Oswald Becherer were the 
groomsmen. Becherer sold his jewelry 
store at the time of his enlistment in the 
army. When he réturned a few months 
ago, following more than a year’s overseas 
service, he repurchased the business. 

Norman L. Florsheim, a city salesman 
for the Eisenstadt Mfg. Co, has com- 
plained to Director of Streets and Sewers, 
Talbert, of a recent ordinance which com- 
pels owners of vehicles used for commer- 
cial purposes to have painted on them the 
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name and address of the owner in letters 
three inches high. Florsheim said com- 
pliance on his part with this ordinance 
would be equal to an invitation to every 
crook in the city to waylay and rob him 
of the large amount of jewelry he carries 
in his automobile as samples. Talbert re- 
plied that Florsheim’s case and others of 
similar nature will be taken up and a per- 
mit system arranged by which owners of 
autos used in such lines of business will 
not be required to meet with the exact 
terms of the ordinance. 











Harry Barnett, formerly with the Gray 
Jewelry Co., has opened a retail jewelry 
store at 14th and Main Sts. 

James Potts, who has had an office in 
Kansas City and has traveled through this 
territory, has gone into business with his 
brother, Lute Potts, at Marceline, Mo. 

Funeral services for Edward Alexander, 
who died in California, were held recently 
in this city. Mr. Alexander was formerly 
in the jewelry business in Enid, Okla. 

Miss Bernice May and Mr. Frank Rode- 
man were married recently at 410 N. Col- 
orado Avenue. Miss May was for several 
years with the Porter & Wiser Jewelry Co. 

The jewelry store of H. Lindman, 1509 
Main St., was robbed early one morn- 
ing recently, of jewelry valued at $300. 
Entrance was gained by breaking a window 
in the rear of the building. 

Henry J. Norton and Mrs. Carrie Con- 
net were married recently at the home of 
the bride. Mr. Norton is a cousin of C. B. 
Norton, president of the C. B. Norton Jew- 
elry Co., Inc., and is a member of the 
house sales force. 

W. R. English, Kansas City, and Miss 
Estelle Richards, Sweet Springs, Mo., were 
married Monday evening, Nov. 3, in Kan- 
sas City. Mr. English was recently dis- 
charged from the army and is now in 
charge of the watch repair department of 
Craven’s Diamond Shop. 

The C. A. Kiger Co., has received word 
of a change in location of Peter Van 
Dycke, their Antwerp representative. Lack 
of space and the gradual moving of the 
diamond center to another part of the city 
were responsible for the change. The new 
address is 48 Rue Simone. 

The C. A. Kiger Co., is now working its 
house force in two shifts. The first begins 
at 7:30 in the morning, working until 4:30 
in the afternoon, when the second force 
begins and works until 12:30 A. M. This 
plan was put into operation Oct. 1, and 
will continue until after the Christmas rush. 
It is believed that it will result in more 
efficient service as the orders have been 
coming in so heavily lately that they could 
not be taken care of by the regular force or 
in an ordinary dav. 

A Texas oil man recently visited C. S. 
Craven’s D‘amond Shop Co., in Petticoat 
Lane. ‘After huying some goods the man 
showed Mr. Craven two diamonds which 
he had in his pocket. One stone weighed 
8% carats and the other about 14 carats. 
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Both were unset. The Texan said he had 
been carrying them around for months but 
as he had read of so many robberies lately 
he thought he would put the diamonds in 
a safety deposit box. 

H. F. Summers, a watch repairer of 
Kansas City, Kansas, was awarded 12 
cents damages by a jury in Judge Burney’s 
division of the Circuit Court recently as 
balm for injuries to Summers and _ his 
motor car when he ran into a grading 
machine of John Trehey, contractor, at 
14th and Wyandotte Sts., July 11, 1916. 
Six cents was for personal injuries and 
six cents for damages to the motor car. 
Summers sued to recover $2,500 for per- 
sonal injuries and $500 for damages to his 
car. He testified he was a barber at the 
time but that the injuries made him so 
nervous he was unable to continue the use 
of razors, shears and clippers, and so he 
turned to watch repairing. The defense 
seized upon this testimony, pointing out to 
the jury that a nervous man could not re- 
pair watches. 
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George H. Newstedt has broken ground 
for his new home in Hyde Park. 

Sam and Max -Getsug will open a jew- 
elry store at 614 Vine Street, which space 
has been sublet from the American Shoe 
Repair Corporation. 

David Cohen, 39, formerly in the jew- 
elry business at Hamilton, O., died at the 
Bethesda Hospital here, recently. He was 
found on the street at Bethel, O., in a 
dying condition and brought here immedi- 
ately, where he died shortly after arrival. 
He was a patient at the Cincinnati sani- 
tarium, but a few days before he escaped 
from there. His wife lives in Cincinnati. 
His health was permanently affected a 
year ago by an attack of influenza. 

One of the most interesting visitors who 
came to Cincinnati to attend the world ser- 
ies was Lynn Smith, Ruby, Alaska, a jew- 
eler, who has been located in the North 
for 21 years. Mr. Smith, attended three 
of the games that were played in Cincinnati 
in company with A. J. Thoma. He spent a 
great deal of his time in the States at 
New Castle, Ind., where he has relatives. 
Mr. Smith brought some interesting jew- 
elry with him, showing that his customers, 
as a rule, want their jewelry made from 
the gold nuggets they find in the Yukon. 
He is located 800 miles up the Yukon 
River from St. Michael’s, and traveled up- 
wards of 5,000 miles to see the world’s 
series. When Roush made his sensational 
catch in the second game he declared that 
particular piece of work was worth the 
entire trip. “I know neighbors of mine,” 
he said, “with claims staked along Poor 
Man’s Creek, who would sell ten years of 
their lives to see this series. In order to 
get here I came down the river, made a 
few miles by dog sled, hit a steamer which 
eventually reached Seattle and_ finally 
reached good old Cincy.” Mr. Smith de- 
clared that baseball in Alaska was played 
mostly in June and the games start about 
11:30 P. M. 
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irker, a watchmaker and repairer, 
ed lace at 7 N. Balph Ave., 
that place two jewelry 


has opened a P 
Bellevue, giving 
establishments. 


Jewelers are being warned both by the 


; d the credit organizations that 
oe sn are working in this terri- 
nd are urged to be on the lookout 

-a0 yt using the name of Harold Lutz. 

sae W. Allison, well known to the 
jewelry trade of this section, died at his 
home in this city recently. He was for 
many years associated with the firm of 

Goddard, Hill & Co. He was 50 years old. 

Jewelers for the most part in this terri- 
tory have their holiday orders in and quite 
4 number of them have already received 
stocks of goods in anticipation of doing a 
big business, provided the labor situation 
calms down. 

7. a Lockwood, secretary of the Na- 
tional Association of Retail Credit Men, 
addressed the members of the Retail Credit 
Men’s -Association of this city recently and 
explained to them, how it was proposed 
to establish a bureau for the catching of 
persons who circulate bogus checks. A 
central bureau is proposed. 

Another attempt was made recently to 
loot the jewelry store window of Samuel 
Perlusky at 1311 Wylie Avenue, but was 
frustrated by two policemen. Someone 
broke the glass but the policemen were 
standing so near that the culprits who 
planned the robbery did not have a chance 
to take away anything from the window. 
It is believed the attempted robbery was 
planned by foreigners, for there are many 
idle ones in this city now, because of the 
steel strike. 

News from Farrell recently brought in- 
formation that the store of Herman Sal- 
vions of that place had been damaged by 
fire to the extent of $5,000 and that the 
loss is covered Ly insurance. The building 
in which the store was situated was dam- 
aged to the extent of $1,500. It is not 
known here what was the cause of the 
fire. Farrell was one of the really riotous 
places at the outbreak of the steel laborers’ 
strike, but quiet is reigning there at the 
present time. 

Chancellor S. B. McCormick, in address- 
ing the members of the Pittsburgh Associ- 
ation of Credit Men last week on “Training 
for Business” said it was time the. business 
men of America were waking up to the 
“isms” being preached in this country by 
radical elements that would destroy our 
government and society. He urged an in- 
ternational education for business men, 
whom he said should understand foreign 
languages. He also contended that -too 
many persons have forgotten what is in 
the Constitution and*for what this Repub- 
lic stands. He said that unless the doc- 
trines of confiscation are to prevail, men 
must learn to think rightly, justly and logi- 
cally; also to have a heart. He urged 
support of the church in the movement for 
ethical development. 

Much interest was taken here in the an- 
nouncement that George C. Kelty had 
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bought the interest of L. M. Smit in the M. 
J. Smit Co. Mr. Kelty was for twenty-one 
years associated with the Samuel Weinhaus 
Co., and when he severed his connection 
with that house he was the secretary of the 
company, Mr. Kelty has been elected presi- 
dent of the Smit Co., a position held by L. 
M. Smit, who after thirty-five years of hard 
work in the jewelry business, desires to 
retire and spend life easy. In resigning 
from the Weinhaus Co., Mr. Kelty has sev- 
ered all connection with that house, or Mr. 
Weinhaus. Samuel Weinhaus, head of. that 
concern, was loath to part with his ser- 
vices as indicated by the fact that upon 
Mr. Kelty’s retirement from the Weinhaus 
Company, Samuel Weinhaus presented him 
with a gold watch which bears the follow- 
ing inscription: “To George C. Kelty, from 
Samuel Weinhaus, in appreciation of twen- 
ty-one years’ faithful effort. August 30, 
1919.” Mr. Kelty was away from the Wein- 
haus Company about a year, going to 
France as an expert accountant for war 
work in the Y. M. C. A. His friends here 
are indeed happy that he has gone into 
business for himself and predict for him 
a busy career. 

Pittsburgh jewelers have won their con- 
test for an “open shop” in the jewelry 
trade, although two houses did sign up with 
the union before the decision of the trade 
was made finally. The largest merchants 
and manufacturers took the position that 
rather than yield, they would close their 
manufacturing and repair ends of their 
business. With the exception noted, the 
houses refused to treat with the men as 
members of a union, but expressed their 
willingness to talk to their employes at any 
time as employes and to adjust any differ- 
ences, regardless of what they might be, if 
they had any grievances to present. Some 
of the houses had just recently given their 
men substantial advances and these were 
refused any further advances, but expressed 
a willingness to readjust the wages of 
some of those entitled to an advance, but 
who had not received it. The Pittsburgh 
jewelers served notice on their employes 
that they intended to recognize merit and 
would pay good wages to those entitled to 
receive it and that workmanship and length 
of service would always be considered in 
the making of these adjustments, but that 
under no circumstances would the union be 
recognized as such, although no objection 
was made to any man belonging to a union 
if he desired. THe Jeweters’ CrrcuLar 
correspondent is in a position to say that 
under no circumstances will the very large 
majority of those concerned here recognize 
the union. It is held that there is no neces- 
sity for it, for when the men were pinned 
right down, in most every case they ad- 
mitted that they were satisfied with their 
conditions. Some, however, walked out of 
places of employment, others shut down 
and still others only remained out an hour 
or two or a half-day and returned to work. 

James G. Sample, a brother of William 
J. Sample of the Grogan Company of this 
city, died recently at his residence Wild- 
wood, Pa. He was 72 years old and a 
veteran of the Civil War. He had been a 
resident of Philadelphia for many years, 
but was born close to the farm where he 


died. 
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Henry C. Masson, who conducted a jew- 
elry store and watch repair shop at 11th 
and Burleigh Sts., prior to entering the 
army, has returned home after 21 months 
of service in Northern Russia with the A. 
E. F. contingent. Mr. Masson intends to 
resume business as soon as he finds an 
acceptable location. 

K. F. Keller & Sons, College Avenue, 
Appleton, Wis., have effected a consider- 
able enlargement of the store by taking 
over the space formerly devoted to the op- 
tical department, conducted by William 
Keller, who has reorganized the depart- 
ment as a distinct business, with head- 
quarters in the Lyons Block, also in Col- 
lege Avenue. The art goods department 
takes the former optical space, and another 
room has been added to the store by re- 
moval of partitions. 

The J. P. Tess Co. 88 S. Main St., 
Fond du Lac, Wis., has reinstalled its wire- 
less receiving station, taken down and 
sealed about two years ago at the request 
of the Government that all private stations 
be rendered useless during the period of 
hostilities. The re-opening of the Hess 
station was made a feature of the store 
advertising and on the day the first mes- 
sage was received from Washington, giv- 
ing standard time, scores of visitors were 
in the store for the event. 

A Swiss commission of six business men 
of Switzerland ‘visited Milwaukee recently 
and were given a warm welcome by the 
Governor of Wisconsin, E. L. Philipp, who 
is of Swiss ancestry, and by a large num- 
ber of business men of the city. Special 
interest attached to the visit because of the 
fame of Swiss watches and laces. A lunch- 
eon and a banquet were features of the en- 
tertainment. The commission consists of 
Alfred Waechter, Dr. Herrmann Korrodi, 
Jacues Zehniar, K. Vogtli and Dr. E. Steuer. 

Capt. Robert S. Doering, Berlin, Wis., 
who lately returned from France with the 
famous Red Arrow or 32nd Division, is 
now traveling representative of the E. F. 
Doering Jewelry Co., Waterloo, Wis. He 
was manager of the Doering retail store in 
Berlin until he entered the service in June, 
1917. E. F. Doering, head of both whole- 
sale and retail concerns, and father of 
Capt. Doering, has taken the management 
of the retail store at Waupun, Wis., mak- 
ing it also headquarters of the wholesale 
business. Eugene E. Doering is manager 
of the retail store at Waterloo. 

The Henry J. Oberst Co., recently or- 
ganized in this city with $25,000 capital, 
will own and operate only the new retail 
store which is being established on North 
Avenue, at 35th Street, by Henry J. Oberst 
and associates. The original Oberst store 
at Grove Street and National Avenue, will 
remain as the property of Henry J. Oberst, 
as sole owner. An item in a recent issue 
of THe Jeweters’ Circutar gave the im- 
pression that Mr. Oberst had incorporated 
his business and would open a branch of 
the main store. The fact is that the new 
store will be a distinct and separate one, 
operated by the new corporation, in which, 
of course, Mr. Oberst is heavily interested. 
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ICHOT 


BOTTLES—JARS—CARAFES 
PITCHERS—JUGS 


Everybody is buying ICY- 
HOTS for use when motor- 
ing, picnicing, fishing, camp- 
ing, boating, for all trips and 
outings; also for home use. 
Hundreds of people will de- 
mand ICY-HOTS at your 
store as a result of frequent 
ads appearing in the best 
magazines of nation wide 
circulation. 


Many Profitable 
Sales Are Yours 


The beautiful new ICY-HOT Jug 
and Carafe Sets will grace your 
store and appeal instantly to your 
customers. 


ICY-HOTS give your customers. the 
utmost in service and satisfaction. 
Guaranteed, protected against break- 
age, easily cleaned. 


Let us show how ICY-HOTS will 
make money for you. Write today 
for our dealer proposition and new 
catalog. 


THE ICY-HOT BOTTLE CO. 


222 West Second St. 
Cincinnati, Ohio 











No. 44 
Bottle 





No. 775 
Carafe 





No. 865 No. 539 Jug Set 


Pitcher 


No. 180 
Motor Restaurant 





CIRCULAR 


November 19, 1919. 





=. L. Loger Cn. 
Emblem 


Manufacturers 


Our only satisfaction 


is to give IT 


95 Chestnut St. 


Providence 


Rhode Island 


























The Toledo Jewelry Mfg. Co. 


piés- Manufacturers To 


geoits 0 
s High ae Emblems 
© 4 





Series No. li 
Knights of Columbus — 


Masonic 


Write for Pamphlets. Trade 


Mark 


~ Make Your Show Windows | Pay Your Rent 
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A Wonderful set of Patented Interchangeable Window Display Fixtures 
for displaying Jewelry, Bric-a-Brac, Clocks, Silverware and Etc. Set will give 10 
Years Good Service in effective trade pulling window trims. 

The Fixtares you see above are only a very few of the designs that can be 

= set up with the full set, besides hundreds of standard fixtures can be set up. 
me . mers ave @ Made of Oak, ‘Veathered Finish. The slabs are covered with Black, Purple. 
= or Green Velvet. . Set is put up in a Hardwood Hinged Lid Storage Chest, a 

= g00d place to keep the extra Younits not in use. There are thousands of sets in 
daily use. 
No.11 Set has 100 Interchangeable Younits For Large Windows, $28.60 
No. 11% Set has 46 Interchangeable Younits For Small Windows, $16.50 


Send for catalog. Established 39 Years. Order direct or thru your Jobber. 
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THE BUYERS’ DIRECTORY 


Price $1.00 
Jewelers’ Circular, 11 John St., New York 


ARTHUR JOHNSON MFG. CO., inc, 
14-16 Church St., New York ~ 


» PATEK BROS. 


MANUFACTURERS OF 
FINE. PLATINUANO TNS 
SPECIAL ORDER WORK 

















ee 





November 19, 1919. 





The revised price list of the manufac- 
jewelers went into effect Oct. 1. 
age C. Robinson is reported to be 
cpening a new store in the Connors Hotel 
building, Jerome, Ariz. — 
E, L. Deacon, manufacturing jeweler, 
has moved from the fourth to the sixth 
floor of the Bumiller building. 
Enias Namnam, who has been doing 
business at 822% W. 3d St., has closed 

out there and gone to Bakersfield. 

L. L. Gilman, Bisbee, Ariz., has opened 
his new. store in Lowell, Ariz., with the 
fixtures installed and with Fred Winters as 

r. 

 e Rader, formerly of Monrovia, Cal., 
and H. H. Lee, Miami, Ariz., have formed 
a partnership and entered business in the 
latter place. — 

Glenn Lewis, manufacturing jeweler, who 
was with George H. Godfrey in the Bumil- 
ler building, has gone to Long Beach and 
taken a position there. 

Joseph F. Reed, of the sales force of 
the E. W. Reynolds Co., has moved from 
his home in Glendale to Redondo Beach, 25 
miles from this city. 

Axel Hokonon, for seven years with 
Brock & Co., has taken a position with 
Moss & Zack, manufacturing jewelers, 505 
Title Guarantee building. 

J. B. Barnes has returned to his former 
position as watchmaker with the G. D. 
Davidson Co., after an absence of a con- 
siderable period in the East. 

F. A. Conant, Santa Barbara, was here 
recently in company with his son, a cap- 
tain of engineers, located at El Paso, Tex., 
who came home on a leave of absence. 

Guy E. Allerton, who has been at 515 
Title Guarantee building for a number of 
years, has sold out to Wm. C. Ramstein, 
an engraver who has been associated with 
him. 

Brock & Co., announce the retirement 
and severance from the firm of Jacob Jep- 
sen, formerly vice president and director. 
Clem L. Glass has been elected vice presi- 
dent and treasurer. 


The immense safe, said to be the largest 
in California owned by a retail jeweler, 
recently the property of Walton & Co., has 
been bought by S. Kataoka, one of the 
leading Japanese jewelers of Los Angeles. 

E. Mahy, diamond cutter, who came here 
recently from Chicago, is now well settled 
in his suite of three large and commodious 
rooms on the sixth floor of the Bumiller 
building. He has three cutters in his 
shop. 

News from FI Paso, Tex., is to the ef- 
fect that Nate Feder, formerly of this city, 
will have his new store ready for occupancy 
Jan. 1 next. He has taken a _ whole 
building and will have one of the finest 
stores in Texas. 

V. G. Lolly, just returned from the Can- 
adian military service in Europe, and for- 
merly with Walton & Co., in Pasadena, 
is now in the gold jewelry department of 
S. Nordlinger & Sons. Edward Langan, 
formerly in the jewelry business in Minne- 
apolis for 16 years, has also taken a posi- 
tion in the same department. 
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The store of B. F. Stephenson, Redlands, 
was robbed recently of small articles valued 
at about $60. A little later three Mexicans 
were arrested on suspicion while in W. C. 
Guerth’s store. The police afterward 
found where the men had rented a room 
and under the mattress of the bed most 
of the articles stolen from Mr. Stephen- 
son’s store were found. 


Otto Jaeschke, head of the watch depart- 
ment of the G. D, Davidson Co., was re- 
cently the victim of a bold thief who coolly 
entered a public garage where his automo- 
bile was stored, jacked up the car, and 
removed all four of the demountable tires, 
deliberately taking them and a number of 
accessories away. A night man was in the 
garage, but not knowing Mr. Jaeschke per- 
sonally, he presumed that it was he who 
was removing the tires. 


Twenty-five members of the sales force 
of Brock & Co., were the guests of this 
company at a dinner given one evening 
recently at the Hotel Clark. Inspiring ad- 
dresses were made by Mr. Brock and H. 
Victor Wright and matters of interest con- 
cerning the business of the firm were dis- 
cussed by them and by others. The meet- 
ing was of service and value to both em- 
ployers and employes. Similar meetings 
will be held monthly or oftener till after 
the holiday campaign. 


The Manufacturing Jewelers’ Association 
of Southern California recently held its ad- 
journed annual meeting. There was a good 
attendance, and a banquet preceded the 
business meeting. The report of the nom- 
inating committee was adopted, and. the 
following officers were elected: president, 
Z. S. Skinner; vice president, FE. L. Dea- 
con; secretary, E. B. Nicoll; treasurer, A. 
Rack. The report of the treasurer, D. Kap- 
lin, showed the financial condition of the 
association to be good. A motion was 
carried that at the regular monthly meet- 
ings hereafter, dinner will be served. Sev- 
eral short talks were made by different 
members. The 44-hour schedule adopted 
by the association at a previous meeting 
was reported to be working satisfactorily. 








San Diego, Cal. 





Charles W. Card, for the past seven years 
connected with the Brown Optical Co., as 
optometrist, has joined partnership with 
Arthur T. Campbell of the City Opticians, 
1122 Sthe St: 

Rollin N. Brown, recently admitted to 
practice as optometrist, has joined forces 
with his father, J. William Brown, of the 
Brown Optical Co., 1011 5th St., thus in- 
creasing the force of the company to six. 


Hewlett Scudder jr., son of Hewlett 
Scudder, of Scudder & Lowry, opticians, 
who recently graduated from the Los An- 
geles School of Optometry, has been ap- 
pointed manager of the optical department 
of the Fifth Street Store in Los Angeles. 

J. Jessop & Sons recently designed and 
made up an order of 51 medals for the Pa- 
cific Coast championship aquatic contests, 
held at Coronado, Tent City, on San Diego 
Bay. The order included 17 each of gold, 
silver and bronze. The medals were oc- 
tagonal in shape and showed Hotel del 
Coronado as the main feature. 





Alfred J. recently spent a 
three weeks’ vacation at French Lick 
Springs. Charles Cohn is at the head of 
the Krower establishment during his ab- 
sence. 

P. Copland, who for many years. con- 
ducted the Canal Loan & Jewelry Co., has 
sold out stock and fixtures and has moved 
to New York City. 

Joseph Traverse, the manufacturing jew- 
eler, who for many years conducted an 
establishment on St. Charles St., has 
moved to 737 Common St., just oppo- 
site the St. Charles Hotel. 

Ernest L. Escobar, who began with a 
small shop some years ago on St. Charles 
St., and later moved to 312 Dauphine 
St., is now located across the street in 
a store of considerable size and with a 
good stock. 

Coleman E. Adler had on exhibition in 
his show window recently the massive sil- 
ver cup from the Adler stock which was 
presented to John M. Parker, former food 
administrator, by his colleagues and admir- 
ers for his work in that office. Mr. Parker 
is now a candidate for Governor. 

Herbert K. Smith, manager of White 
Bros. jewelry store, served recently in the 
unique capacity of standing bridesmaid for 
a camel. The Shriners of New Orleans ac- 
quired some time ago, as part of the equip- 
ment necessary to transport novitiates 
across the hot sands a full grown camel. 
The beast was with them at Indianapolis _ 
when the New Orleans delegation failed 
to land the next convention. 

Roger F. Granzin, 512 St. Charles St., 
recently repaired the costly clock that 
adorns the Mayor’s parlor in the City Hall. 
The clock is a complicated French move- 
ment set in a gilt bronze stand and is 
said to be worth about $700. For a long 
time the clock has kept time very irreg- 
ularly and was often taken out to be re- 
paired but was little improved. Mr. Gran- 
zin has the clock in fine shape now. 

Victor E. Lizana, for many years with 
W. E. Taylor Co., Inc., now traveling for 
the Fostoria Glass Co., of Moundsville, W. 
Va., and calling on jewelers has been an- 
noyed recently by mistaken identity. Mr. 
Lizana resides at Waveland on the Gulf 
Coast and from Biloxi, another ‘Coast 
town, another man with a similar name 
was arrested on a white slave charge. Mr. 
Lizana requested the local newspapers to 
deny that he was in any trouble or needed 
any assistance as the other man does. 

William T. White of the White Bros. 
Jewelry Co., has returned from his honey- 
moon trip and the culmination of a ro- 
mance. Miss Inez M. Watkins came to 
New Orleans a few months ago and ob- 
tained employment in the White Bros. es- 
tablishment. She had been teaching 
school in the country. It happened that 
she was directed to the White Bros. the 
day she arrived in town as a vacancy had 
just occurred. However, she did not know 
that fate was directing her to a lifetime 
position. October 25, Mr. White and Miss 
Watkins were married in Pensacola at the 
residence of Mrs. J. W. Hinson, a sister of 
Mrs. White. 





168 THE JEWELERS’ CIRCULAR November 19, 1919 


aac 








Here’s Relief from the 
Watch Case Shortage 


There is a big shortage in watch cases this fall. 


HA 


t 


The condition is getting more serious every 
day. Every jeweler should take advantage of all 
possible opportunities to buy standard, first grade 
cases for delivery in time for the busy fall and 
holiday trade. 


We can take care of your needs on your best 
seller, 16 size S. B. & B. Cases, if you will send 
us your order immediately. 


We have in stock for prompt shipment several 
thousand of these cases in choice patterns. Our 
own Panama brand, made for us by Fahys and 
Wadsworth. Finest quality 20 yr. gold filled 
cases on the market. Engraved cases in all pat- 
terns; Diagonals, Top and Bottoms, Straight 
Line Effects, Landscape, Locomotive, Eagle, Full 
Engraved. Engine turned with spot or with 
shield at center or corner. Plain Polished cases 
of mirror finish. 


Prices for immediate shipment are as follows: 
Plain $8.50 E. T. $8.90 Eng. $10.50 


Above prices are list, subject to Jewelers’*Circular key. 
Immediate delivery 1f you order now. 


You should order at once to make sure of get- 
ting your share of these cases. Orders accepted 
and filled in the order in which they are received. 
Write or wire us, today. 


ATM TTT 


SOUTH BEND WATCH COMPANY, 
SOUTH BEND, INDIANA. 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Taz 
JeweLers’ CircuLar regarding any advantageous 

















device or plan which they are utilizing in con- 
nection with their business. 
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Will You Get the Fire Insurance P 





Written Expressly for The Jewelers’ Circular. 

















VERY jeweler ought to realize that 

fire is one of his greatest dangers, one 

of the more likely causes of business fail- 

ure for the man who is not properly in- 

sured. It ought not to be necessary to say 

anything about the importance of carrying 
ample fire insurance. 

The jeweler who is doing business on 
borrowed capital owes it to his family, if 
not to himself and his store, to protect them 
from the disaster a fire may bring. 

You know well enough the advantages 
of fire insurance, but do you know whether 
your insurance actually insures you as you 
think it does? If your store and stock are 
destroyed by fire, in the cold gray dawn of 
the morning after, will you be able to look 
over the premises where you were doing 
business the day before and congratulate 
yourself that it might have been a good 
deal worse, that you at least have the in- 
surance money with which to start in again / 
Or will you be studying certain clauses in 
your insurance policy as you read it for 
the first time, and wondering just what so 
and so means, and whether the insurance 
company are going to insist upon this and 
upon that part of the agreement? If you 
haven’t read your policies before the fire, 
it will do mighty little good to read them 
afterward. 

The matter of whether the insurance 
companies will pay you the insurance or 
not is not likely to be concerned with their 
responsibility. The companies are sound 
enough. They have the money with which 
to pay. The question is going to be 
whether they are under any obligation to 
pay. That sounds queer when you are in- 
sured, doesn’t it? But consider that the 
insurance policy calls upon you to do cer- 
tain things. It is a contract, rather a com- 
plicated one at that, and like all contracts 
it has two parties to it. It is binding upon 
the other fellow, but it is also binding upon 
you. Are you living up to your part of 
the contract? 

Your policies are doubtless good policies. 
Probably they are what is known as the 
Standard Insurance Policy, and they con- 
form to the laws of your State, but the 


law and the policy will not bind one party 
to the contract if the other party fails to 
fulfill his part of the obligation. 

Don’t count on the policy meaning any- 
thing any more favorable to you than its 
actual provisions indicate. A verbal ac- 
ceptance of your application for insurance, 
if acknowledged by the agent, may be bind- 
ing upon the company, but when you have 
accepted the policy, you may be sure that 
no verbal agreements not incorporated in 
it will amount to a thing. 

There is just one proper time to make 
sure of what your policy means by what it 
says, just one proper time to find out what 
it says, and that is when you accept it. If 
it is too late for that, then find out now— 
today. 

You cannot help matters any by wishing 
after the fire starts. It will be too late 
then to make any alterations in the policy 
or to obtain any of the special permits you 
should have had. The loss is going to be 
adjusted on the basis of the existing form 
of the policy, not on what you thought or 
supposed it contained. 

No one could get you to sign up on a 
contract involving thousands of dollars 
without reading the contract first—fine print 
and all—unless you are solid concrete from 
the neck up. But have you read your in- 
surance policy? 

What does your insurance policy require 
of you? We are so much in the habit of 
thinking of an insurance policy as an un- 
readable document which promises that cer- 
tain parties will pay us so much money 
when we burn out, that we forget that it 
is a contract that binds us to anything— 
if we ever did know that. 

Let me urge every jeweler to find out, 
before sleeping another night, just what his 
policy says, and make sure of what each 
clause means, even if it is necessary to get 
the agent out of bed to securé an explana- 
tion. Every provision of the policy must 
be kept, insofar as binding upon you, or 
the company can and probably will refuse 
to pay, on the ground that you, the assured, 
have not lived up to the terms of the con- 
tract, and they are right about it. 


If your policy does not exactly fit the 
jewelry business, or if it does not cover 
the jewelry or silverware department in 
your store fully, have it changed—not to- 
morrow, but today. 

If you took out a policy years ago when 
you first insured your stock and have sim- 
ply had that policy renewed from year to 
year, it may have been all right at first and 
still be all wrong now. The changing con- 
ditions of business may have thrown your 
policy all out of alignment with your busi- - 
ness, and today it may not be worth a cent 
as protection to you. If you are going to 
pay for insurance, see that it really insures 
you. If changes in the policy are needed, 
have them made. 

It is poor economy to economize on youn 
fire insurance. Insurance that almost in- 
sures, like an egg that is almost good, is 
no good at all. Anda policy is no stronger 
than its weakest link. 

Now and then a jeweler has enough capi- . 
tal outside of that invested in his business 
so that he can afford to insure himself, or, 
in other words, take the chance of a fire. 
Some men prefer to save their insurance 
premiums and risk the loss. That is none 
of my business. And I cannot tell you or 
any man how much insurance ought to be 
carried, but every jeweler ought to be pro- 
tected in some way against the possibility 
of bankruptcy following fire. If your 
money is largely invested in your business, 
you cannot afford to insure yourself or 
take chances. 

The rate you pay for standard insur- 
ance is based on what statistics have shown 
to be the “probabilities” of a fire in such a 
case as yours. Since all companies rely 
upon practically the same tables of fire 
probability, it is plain enough that your rate 
for the chance of a fire will be the same 
in all companies insuring under the same 
policy. Whatever difference exists in price 
is going to be due to differences in the op- 
erating expenses of the companies and in 
dividends to stockholders. These charges 
are what are meant by the “loading” of the 
policy, and they account for any possible 
differences in rates for the same type of 
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HE new Sylvan Design is now being 
presented to the buying public. This 


destinctively new range of shapes with combina- 
tion bold feature cutting, with the most delicate trac- 
ings, make it sensational in contrast to designs already 
familiar. 
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Q] Striking in being extremely substantial, but still hav- 
ing the delicacy of lace. 


Uhh 


Q| The market has already accepted this new series 
with an approval that brings up the question of quantity man- 
ufacturing possibilities. 
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CG] Have you seen the Sylvan Design and have you included the 
Sylvan numbers to your display? Libbey Glassware is a stand- 
ard in quality, with the trade mark on every piece. 


The Libbey Glass Company 
TOLEDO, OHIO 


Established 1818 
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Sterekeeping Department. 


Of course, mutual or assess- 
are not included in this, 
based on different condi- 














insurance. V 
ment companies 
as their rates are 


jons. ; i 
: We call the “old line companies the 


standards of insurance safety, but it does 
not necessarily follow that a small mutual 
company may not be perfectly safe. Mu- 
tual companies sometimes scatter their risks 
so widely that there can be no great loss 
in any one fire. The secret of soundness 
in an insurance company, after honest man- 
agement, is such a distribution of risks as 
will make it impossible for any one great 
fire to wipe out the surplus. 

One of the kinks in insurance is what is 
known as the “Co-insurance Clause.” Per- 
haps your agent told you that you could 
get a cheaper rate by having an 80 per cent. 
co-insurance clause inserted. Do you un- 
derstand what this co-insurance clause does 
to your policy? 

If your stock is valued at $10,000, and 
you take out insurance with the 80 per cent. 
co-insurance clause in it, insuring for $8,- 
000, if you have a fire loss of $5,000, you get 
the $5,000. But if you have taken out, un- 
der that same clause, only $7000, you would 
get seven-eighths of the fire loss, $4,375. 

Of course, it is even more important with 
this co-insurance clause that you shall be 
able to show the value of your stock, so 
you can prove that you were carrying the 
proportion of insurance you claim. In any 
event, you should have careful inventories 
of stock kept well up to date and preferably 
kept, along with your insurance policies on 
the store, at your home, unless you trust 
the fireproof qualities of your safe abso- 
lutely. As a matter of fact, there is little 
sense in keeping store insurance papers in 
the store, because they are nothing that will 
be stolen, and if they burn up at home, you 
can get duplicates, while if they are in the 
safe and are not burned, you may want to 
look them over before the fire would let 
you get at the inside of your safe. 

Any jeweler would realize the danger of 
giving the insurance agent, along with the 
application, false data that might influence 
the premium rate or that might have a 
bearing upon issuing the policy. But even 
though we realize the danger of giving false 
information, we do not all of us realize 
that it is equally dangerous to withhold 
any information that might have a bearing 
on the case. Omission of part of the facts 
may be taken as indicative of intent to de- 
fraud, thus invalidating the policy. That 
is putting it pretty strongly, but that is the 
law and there is more to be gained by con- 
forming to it than by fighting it vainly 
afterward. 

See that everything incorporated in the 
policy as a part of the warranty you give 
the company is complied with. For ex- 
ample, there is the standard chimney war- 
ranty in some States. Are the chimneys 
in the building where you are located so 
constructed as to comply with the terms 
of this warranty? lf not, are permits at- 
tached to the policy covering the excep- 
tion? Consult the insurance agent about 
any chimney changes. The insurance ad- 
justers are mighty fussy about this chimney 
matter. 
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If you have occasion to keep benzine or 
gasoline or any explosive inside any build- 
ing, see that the amount is not in excess of 
that allowed by the insurance policy. If 
there is no permit for such things, get one 
if it is needed. 

Your chance of lightning damaging your 
store is slight, but have the standard light- 
ning clause in your policy just the same. 

There should be a concurrent insurance 
clause inserted allowing you to take out 
other insurance without getting a special 
permit from the company. 

Does the electricity permit allow such 
use of current as you are making and 
would your wiring pass inspection? Per- 
haps # has been inspected and certain 
changes recommended which you have 
neglected to make. A standard electricity 
permit, such as your policy doubtless con- 
tains, will make very interesting reading, 
and if you wait to read-it after the fire, it 
may make very expensive reading. 

The storage of automobiles in a building 
calls for a permit. Whether you own the 
building or not, you are interested in seeing 
that the insurance policy conditions are not 
violated. A permit for one car to be stored 
in the building does not cover two cars. 
Have the permit made to cover your own 
car and a guest car, getting a guest permit, 
or making the original permit good for 
two cars. Then, if some friend asks you 
to let him run his car in for the night, you 
will not invalidate your insurance while it 
is there. 

There is in your policy a clause which 
reads: “No one not authorized in writing 
shall be considered an agent of this com- 
pany.” So it is very important for you to 
do business with a reliable and properly 
accredited representative. Don’t transact 
such important business with a man of 
questionable methods unless you know that 
his actions have the company behind him. 

Is there an annex or a shed connected 
with the building you occupy that is in a 
more or less tumbledown condition? There 
is probably something in your policy which 
says: “If a building or any part thereof 
shall fall, except as a result of fire, all in- 
surance on such building or on its contents 
shall immediately cease.” That is pretty 
drastic, as you can see. It doesn’t leave 
any room for misunderstanding, either. It 
ought to be worthy of attention if you are 
a tenant in a building which has a shaky 
piece of wall or annex. 

Is there a chart or a diagram of any 
sort used in connection with your policy? 
If so, bear in mind that it must be accurate, 
because you virtually guarantee its ac- 
curacy. It is your business, not the com- 
pany’s, to see that no mistakes occur in the 
chart. 

Your policy must not be assigned without 
first getting permission from the company. 
They are very explicit about this, and on 
the back of most policies, above the assign- 
ment blanks, appear blanks for permit to 
assign. 

If the matter of the use of illuminating 
gas comes up, take it up with your agent 
before putting in the gas plant. Don’t put 
a chattel mortgage on your stock, or re- 
duce in any way your financial interest in 
the property insured without consulting the 
agent. Also, do not employ mechanics for 
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more than 15 days in repairs on the prem- 
ises. And don’t increase the risk or chance 
of fire or allow it to be increased without 
reporting the fact. 

Your policy does not cover things not 
mentioned in any way. Be sure that it 
does not omit awnings, office furniture, 
signs, or other things not a part properly 
of stock or building. If you think property 
stored with you or left for repairs is cov- 
ered, you may be mistaken. Don’t “guess” 
at anything about the policy. Be sure. 
Guesswork in insurance is expensive. 

When you do have a fire, there are cer- 
tain things you must do to make good to 
the insurance company. When the fire is 
out, take steps to protect the remaining 
property against loss. Prepare an inven- 
tory of the property. Get everything in as 
good order as you can. Notify the com- 
pany in writing of the loss. 

The policy requires that a sworn proof 
of loss be sent to the company inside of 
60 days from the date of the fire. The 
agent can supply you with the proper form 
and help you to fill it out, but in the proof 
of loss blank there is a clause which reads: 
“It is expressly understood that the fur- 
nishing of this Proof of Loss blank to the 
assured, or assistance, in making up proofs 
by the adjuster or person otherwise an 
agent of the company, is an act of courtesy 
and is not a waiver of the rights of the 
said company.” 

One dealer neglected these sworn proofs 
of the fire loss and as a result lost all of 
his insurance money. He had five policies, 
and he sued on all of them and lost every 
suit. It is absolutely up to you to file with 
the company a sworn proof of loss within 
60 days of the date of the fire. 

We have all heard more or less about 
fire insurance companies crawling out of 
paying losses, escaping, if they could, on 
some technicality. We admit that they are 
apt to settle in a‘technical way, but that 
is perfectiy just. No other plan would be 
practical, and it is all the more reason for 
the policyholder seeing that he lives up to 
his part of the agreement. 


Thousands of jewelers have only their 
fire insurance policies standing between 
them and bankrutpcy in case of a fire, and 
a large percentage of them have never even 
read their policies. If I were selling goods 
to such a man I would feel like sending 
some representative to him right away to 
go over his policies with him and see that 
he, and incidentally myself, could feel safe 
about the protection paid for. 

Read your policy. Read it from begin- 
ning to end and take time to read it intel- 
ligently and understandingly. If there is 
anything about it you do not understand, 
get the company’s agent to make it clear. 
Don’t remain in doubt and don’t take any- 
thing for granted that is not explicitly 
stated in the policy. 

Your fire insurance expires on the stroke 
of the hour—noon. A fire at one minute 
after twelve will not be covered by that 
policy any more than a fire the next year. 
Be sure the new policy takes you on at 
the moment the old policy ends. 

P. $—You understand, of course, that 
your policy does not cover losses resulting 
from war, riots, insurrection, or usurpation 
of power, military or otherwise. 
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The Dean of the American 
Stage gives a leading part 
to 
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Commission or Salary ? 








Written Expressly for The Jewelers’ Circular. 
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“oy N the 16 years which I have managed were handled with too much dispatch. 
this store, I have tried various meth- They were either rushed into a purchase or 


ods of paying the clerks and helpers,” said 
the manager of a well-known retail estab- 
lishment, “but must confess I am as far 
away from a solution of this problem as 
when I started to give this important mat- 
ter consideration. I have found, however, 
there is no ‘best’ way of paying our help. 
One fact is clear in my mind—a fixed form 
of compensation is not an up-to-date way 
of paying salaries. I find the better way 
is to gauge your people and pay them ac- 
cordingly. 
Avoid Complicated Systems 


“Lack of complication in paying salesman 
is generally looked upon with favor by most 
store managers. However, competitors may 
be using a plan that requires more detail 
work, but calls for extra effort on the part 
of sales people, with a resultant more sales. 

“A trial of the several methods developed 
some facts which should be of interest to 
retailers who have been confronted by the 
same problem. For a number of years the 
store paid each sales person a fixed amount 
each week, supposedly in proportion to her 
ability, but found, as do most merchants, 
that many sales people were subject to 
spells of depression in sales. Several days 
of successful selling would very often be 
followed by a sudden lack of ‘punch.’ 
There seemed to be too much temperament. 
Matters entirely outside of business, such 
as home troubles, etc., seemed to have en- 
tirely too much influence over individual 
selling ability. 

“I found we needed something that would 
hold each one to the task of selling mer- 
chandise, regardless of every other influ- 
ence. Something must be put into the store 
atmosphere that would push domestic trou- 
bles, affairs of the heart or fits of the ‘blues’ 
clear into the background during business 
hours. And thus came recognition of the 
adage: ‘The shortest cut to a sales per- 
son’s real ability is via the envelope.’ 

“Soon the ‘salary and commission’ plan 
was put into effect on a schedule of $18 
per week, plus two per cent., on all sales. 
The change was startling in its results. In 
every instance a better average of sales was 
shown, proving how much harder some 
sales people will work on commission than 
on flat salary. One in particular, who had 
for years received $25 per week, doubled 
sales the very first week of the change. 

“Salary-Plus-Commission” Plan 

“Now I came to the logical but mistaken 
conclusion that if the ‘salary-plus-commis- 
sion’ plan could increase sales so material- 
ly, then surely ‘commission only’ would 
do still better. 

“Under the ‘salary-plus-commission’ and 
‘commission only’ methods of salary pay- 
ment, while immediate sales were greatly 
increased, it was soon found that customers 


were quickly dropped. The clerks would 
not waste time on ‘lookers.’ Having to 
make immediate sales, they naturally looked 
for ‘live customers.’ 


Deferred Commissions 

“Still not satisfied to go back to the be- 
ginning, and feeling sure that there was 
some way out of the difficulty, I next 
thought of a happy medium between ordi- 
nary salary and the commission idea. And 
the method suggested proved to be one that 
would not discourage the sales person from 
giving attention to ‘lookers.’ Thus devel- 
oped the theory of ‘deferred commission’ 
or ‘semi-annual bonus.’ 

“It was not an original idea, as it had 
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Decorations That Help Solve the 
Lighting Problem 





NEW indirect lights were installed in two 

main rooms of a certain office. The 
rooms were the same size and similar in 
every way, but the light proved much bet- 
ter in one than in the other. 

The difference was found to be due to 
the newly-decorated walls and a drop ceil- 
ing of cream color which offered a better 
reflecting surface in the best lit room. 

Another office which was unavoidably 
dark had its walls redecorated in white 
with yellow stencils and woodwork in white 
enamel. A large piece of furniture was so 
placed that a white door partly hid it most 
of the time. This office seems one of the 
best lit now. 

The photographer has made a study of 
utilizing light and he knows the value of 
“background” and reflecting surface. His 
results depend on the right light. 

The right light in any office or store 
brings results too. There will be fewer 
business tangles, less “nerves,” more work 
well done. 

The direct saving in expense by making 








been done successfully in many stores the decorations aid in lighting can be esti- 
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__For promptness, steady and faithful work during the week ending the above date, we 
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payable to you on the last pay day preceding Christmas, upon the surrender of this cetifi- 


cate, provided that you remain in our employ up to Dec. 18. 


Employes who leave bexfore 


that date, or are absent more than 12 days besides vacation, forfeit all right to above 


bonus. 








throughout the country. But in this par- 
ticular case the ‘semi-annual bonus’ was the 
natural outcome of an endeavor to find a 
satisfactory basis for paying the best pos- 
sible salesmanship exactly what it is worth. 
Every clerk was placed on a fair salary. 
Then, in addition, was promised one-half 
of one per cent. on all sales. 

“The latter amount was to be paid in a 
lump sum at the’end of six months. This 
plan seemed to be the better of all tried, 
as sales clerks were paid what they were 
worth and, as an added inducement, given 
the commission, with the result that every- 
one ‘hustled’ to earn as much commission 
as possible and the bonus for good meas- 
ure. The bonus certificate was given each 
week, and was included in the pay envelope, 
the same being cashed in at the end of 
each six months. 

“Herewith you will find an outline of 
the form which added to the salary the 
one-half per cent. commission. It seems 
to have solved the problem.” 








It has been announced that E. W. Owens 
had leased the top floor of the plant of the 
Marion Die Tool & Machine Co.’s Marion, 
O., plant on Park boulevard and will open 
Oct. 1, a factory for the manufacture of 
fine jewelry. Mr. Owens stated he would 
employ between 15 and 20 expert jewelers 
“and engravers at first and expected to in- 
crease this force to between 50 and 100 by 
the first of the year, Associated with Mr. 
Owens is his brother, H. J. Owens, of 
London, England, who has been in the 
jewelry manufacturing business for a num- 
ber of years. 


mated from the following table of a few 
colors and materials: 


Wihstesrene Gta ics cisk ccs cee awe wen 70% 
WOENOe ara trcrarskole ceiteet ae ee ae 62% 
ORaNRee anna dae ee 50% 
Clean yellow -paitit.... 056. we Sckces 40% 
V Glow. pawit tty... iiss cocciaceeseas 20% 
Dark Dieowii Papetins ccc sc swicasaa been 13% 
Deep chocolate paper..........002s0- 4% 


The light has been of some value in il- 
luminating before, being absorbed, but it 
can be seen that much is wasted in this 
way. 

Paint the dark corners 
Use few 


Save your light. 
white. Keep everything clean. 
dark furnishings. 





German Watchmakers Organizing 





i? did not take German watchmakers long 

to get together and do something for 
their welfare when the clash of arms 
ceased. 

On Aug. 31, in Leipzig, under the aus- 
pices of the Deutscher Uhrmacher-Bund, 
was held the first annual convention of 
the German Watch & Clock Makers’ -Asso- 
siations. A very comprehensive report of 
this meeting has been issued in German. 

At the above-mentioned meeting, there 
was established what is known as the Cen- 
tral Administration of the German Watch- 
makers’ Association, whose function is to 
bring into closer contact the various watch- 
making organizations throughout Ger- 


many. 
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Every 2minutesa National Cash Register leaves thefactory 


Consider for a moment just what this means 


T MEANS that every two minutes 

a wide-awake merchant some- 

where in the world is installing a 
modern National Cash Register. 


It means that during every ten-hour 
working day, more than three 
hundred merchants are convinced 
that they can conduct their business 
better with a National Cash 
Register. 


It means that every month in the 
year more than seven thousand 
stores are adopting the safe, economi- 
cal, efficient National Cash Register 
System. 


It means that wherever cash is 
handled or merchandise sold, the 
National Cash Register System has 
come to be recognized as the 
quickest, most accurate, most 
economical method of making and 
recording transactions. 


There is a National Cash Register especially adapted for your business. 
Write today for full information. 


The National Cash Register Company 
Dayton, Ohio 
Offices in all the principal cities of the world 
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Mail Order Competition 








Met by Giving and Advertising Good Service 
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AIL order catalogs have been con- 
ceded by advertising experts to con- 
tain the most efficient advertising copy in 
use in any field of merchandise distribu- 
tion. Inasmuch as the mail order appeal 
is chiefly on price, it is more than ques- 
tionable whether the local retailer can con- 
vince the public that he can undersell the 
mail order house. 

The things on which the mail order con- 
cern cannot compete with the retailer are 
the things which have to do with the serv- 
ice the man on the ground can give to 
make for convenience, security and pleas- 
ure. It is on these grounds that the re- 
tailer should base his competition. 

The clever retailer, recognizing these 
facts, will adopt the cardinal principle of 
the militarist and will fight the mail order 
antagonist only on the ground and at the 
time that he, the retailer, chooses. To 
fight at the time and under the conditions 
chosen by your adversary is the easiest 
way to defeat. 

There has been a great deal of talk abour 
“matching mail order merchandise.” This 
seems to be, in most cases, an ill-advised 
method of fighting mail order concerns, 
because it is fighting on the ground and 
under the conditions chosen by the mail 
order concerns. At best the “matching” of 
a few mail order bargains is not an in- 
spiringly convincing thing. It merely 
shows that we can do as much in a few 
selected cases as the other fellow. 

The retailer should attack his mail or- 
der competitor where the mail order con-~ 
cerns are weak. He should play up to 
the natural, instinctive desire of the pur- 
chaser to have the goods at once, to make 
the selections from actual merchandise and 
not from pictures, to know that the man 
who sold the goods is right on the spot, to 
be met, face to face, and to be told when 
merchandise is not satisfactory and to be 
required to stand behind the goods he sells. 

A general who picked out the strongest 
point in the enemy’s line and attacked there, 
when he could throw his forces against the 
weakest sector, would deserve court mar- 
tial. The retailer who picks out the strong- 
est part of the mail order appeal and at- 
tacks that when he has so inuch more to 
offer to attract his public, will probably 
lose out in the fight. 

Natural mail order customers are those 
who are trustful enough to buy from a 
picture instead of the goods; who have the 
money to pay at once, and who have the 
patience to wait. 

Perhaps only one person in a thousand 
comes in this class. The average man or 
woman is temperamentally unfit to con- 
tinue as a mail order patron, because, to 
the average man or woman, the opportunity 
to make one’s selection from the merchan- 
dise—to see it and feel it, to compare it 
with other qualities and styles, to have the 





satisfaction of immediate possession, to 
know that if it goes wrong the man who 
sold it is right there to make good without 
delay—mean more than a few cents saved 
by sending to a mail order house. 

The mail order habit is a forced, un- 
natural habit. It can be developed only 
with increasing difficulty, and it is to be 
doubted whether the mail order concerns 
can maintain even in the near future any- 
thing like the rapid rate of growth that 
they have thus far had. Even among the 
most confirmed mail order addicts there 
will be constant defections. Things which 
are required quickly will be purchased at 
home because mail order is too slow. 

No retailer ever lived, it is fair to as- 
sume, who was aggressive enough to be- 
lieve that he should have the entire trade 
of his community, unless that community 
was so isolated that there was absolutely 
no way for the people to get merchandise 
except through him. 

No retailer could expect to get all the 
trade because the matter of individual pref- 
erence enters so largely into the act of 
buying that, if any retailer had every single 
article of merchandise in the world but one, 
some customer would come along who 
wouldn’t want anything but that one 
missing article, and that customer would 
send to the Fiji Islands, if necessary, to 
get that article. 

The very personality which must be ex- 
pressed, intentionally or in spite of inten- 
tion, through every business, will attract 
some and repel others. These facts are 
generally recognized, but they are worth 
repeating with the assertion that in any 
country there will always be certain parts 
of the population which fall within the 
natural field of each institution, and this 
is true of the mail order trade. 

The people who may be classed as natu- 
ral mail order patrons might well be left 
to trade with these concerns, while the loca} 
retailer devotes his efforts to serving the 
wants of the rest of the community. And 
in serving the wants of the community the 
retailer will find that he can divert much 
of the transient mail order trade to his 
store. It is this transient mail order trade 
which may be diverted, and which in the 
course of a year amounts to a large con- 
sideration. R. Butz. 





Generous Supply of Smiths and 
Wilsons 
HE “Smiths” in the army number over 
100,000. Of these 1,500 are William 
Smiths, 1,000 John Smiths and 200 John A. 
Smiths. There are 15,000 Millers, 15,000 
Wilsons and 262 John J. O’Briens, of whom 
50 have wives named Mary. There are 
1,000 John Browns, 1,200 John Johnsons 
and 1,040 George Millers—Ladies Home 
Journal. 
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Is prevalent. 

To many people 

Are decidedly pessimistic. 
There is an over-supply 

Of grumbling 

At excessive prices, 

At high cost of living, 

And charges of profiteering. 
But the more we talk about it, 
The worse we feel, 

And the worse others feel. 

We’ve come back from vacations 
Tanned, browned, husky, 

Full of snap and vim. 

Fall trade is starting, 

We must meet our customers. 
And we must do business. 

We must sell goods. 

We may meet some customers 
Who are discouraged, disgruntled, 
Down in the depths of despond. 
Sourer than circus lemonade. 
Shall we agree with their howls? 
And add to their pessimism? 
Shall we encourage them 

In their azure gloom? 

If we do 

How much will we sell them? 
Think it over. 

Agree with the optimist. 

Laugh down the pessimist. 

A smiling face 

Is essential for business. 

Don’t talk hard times. 

Don’t talk high prices. 

Talk business 

And you will : 
Get it. —Er 





“Up to Date” System 


H, isn’t it great to be “u P 
, t it great p-to-date 
O And live in this year of grace, 
With a system and place for everything, 
And nobody knows the place. 


We’ve an index card for each thing we do, 
And everything unéer the sun, : 
It takes so long to fill out the cards, 
We never get anything done, 


We’ve Icose leaf ledgers for saving time, 
_The Lord knows what they cost, : 

When half our time is spent each day, 
Hunting for leaves that are lost. 





Stenographers who spell like “H - 
And make us swear and cuss, 

When we are not dictating to them, 
Why--they’re dictating to us. 


And sectional this—and sectional that, 
(We'll soon have sectional legs); 

I dreamt last night that I made a meal 
Of sectional ham and eggs. 


I dreamt that I lived in a sectional house, 
And rode on a sectional “‘hoss” 

And drew my pay in sections from 
A sectional section boss. 


Oh, isn't it great to be “up-to-date” 
And live in this year of grace, 

With a system and place for everything, 
And—-nvbody knows the place. 








Thieves recently robbed the show win- 
dow in the store of W. H. Parmenter, 107 
Lincoln Way~East, South Bend, Ind., mak- 
ing away with about $600 worth of watches 
and stick pins. The robbers cut a square 
hole in the plate glass about 15 inches in 
diameter with a diamond glass cutter and 
then knocked the piece through, giving easy 
access to éverything in the window. 
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There’s Satisfaction as well as Profit in Selling 
7) 
) Hawkes Crystal Glass ——1)) 
| | Ae Cut Glass 
Engraved Glass 
You can’t help it—you do take pleasure in Rock ——— 
. y s 
° having your wares better than the stock Stn Mee. 
your competitor is selling at the same price. Mounted Glass 
' : Decorated Gold 
° : ' : Glass © 
j Hawkes Crystal gives you this pleasure, Pennell 
( plus an unusually fat profit that mounts up Enameled Glass 
5 % a acai ; Auto Vases < 
° quickly on the right side of your ledger. Desk Sets 
, Cigarette Boxes 
Try a few pieces in your window. We’ll ship the Monograms ) 
. day your order reaches us. a - \ 
Colored Glass 
; T. G. HAWKES & COMPANY Sa ae 
\ CORNING, N. Y. Period Glass 
Individual Salt No. 3019. 1% Inches Pacific Coast Office: Odd Matchings [( 
° in Diameter. Copper Wheel En- 140 Geary St., San Francisco, Cal. ete go hy +4 
\ graved. $4.75 a Dozen, Net. as French Dressing 
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F.C. JORGESON & CO. 


| 459-167 N. Ann St. . a CHICAGO 
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We Manufacture 


High Grade 


Jewelers 
Fixtures, 


Show 


Cases, Etc. 


This cut represents two 
8 ft. Wall Cases and a 
30” mirror section. 

Carried in stock in 8 ft. 
lengths in Birch, dark 
mahogany finish and dark 
golden oak finish. 


Cc i ] Yo. 123 r 
olonial Wall Case No Write Toiiey io 
For proper harmony order our No. 107 Prices 
counter case with this wall case. 


Better Buy Now as Prices Are Advancing Right Along. 
“The Best of Everything” 
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The Horological Questionnaire 





Written expressly for The Jewelers’ Circular by Lester B. Pratt 

















Avutuor’s Note—Realizing that there is a scar- 
city of competent watchmakers employed or en- 
gaged in the jewelry business this article is writ- 
ten at the request of the technical editor for the 
purpose of interesting the younger generation in 
the selection of watchmaking as an occupation, 
Among the mechanical occupations, watchmaking 
stands pre-eminent as a clean, profitable business, 
eliminating the monotonous routine of many other 
lines. The watchmaker has invariably been hon- 
ored as the highest example of human mechanical 
skill and delicate precision instruments of every 
description come within the scope of the watch- 
maker’s ability. It would be impossible to operate 
our vast industrial system without the aid of 
accurate timepieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as_ watch- 
making generally comprises the manufacture of 
watch movements. However, the name, “‘watch- 
maker,” in the jewelry business, is invariably 
applied to one who repairs watches, and a com- 
petent watchmaker or watch repairer should be 
able to make practically any part of the different 
kinds and models of watches now in _ use. 

li the remarks contained in this article are “‘old 
stuff,” to the competent workman, we trust that 
it will be considered in the same spirit in which 
it is tendered, viz.: that of interesting and im- 
parting information to the beginner.—L. B. P. 





(Continued ftom Technical Issue of Oct. 1.) 

QuesTion—Assuming that the balance 
has been properly trued, what further 
operations are necessary to complete our 
staff job? 

ANswer—We shall next try the balance 
staff in the jewels with the cock secured 
in position to determine if the end shake 
is correct. When we drive the cock screw 
in, we should be very careful; if the staff 
should happen to be a trifle too long, we 
could very quickly damage the pivois if we 
forced the screw down tight. 

Question—How shall we correct the 
error if the staff happens to be a trifle too 
long or too short? 

ANswer—If we used genuine material 
for our staff and jewél jobs, we can usually 
assume that the material is of correct di- 
mensions. Any slight changes necessary 
to correct the end shake may be made by 
“bumping” the balance cock. This may be 
easily done by resting the balance cock on 
a small brass block; a boxwood punch is 
then applied and a light blow is struck. 
Then we can try the balance between the 
jewels to determine if the end shake is 


correct. Several trial smay be necessary 
in order to produce suitable working con- 
ditions. Correct end shake means that we 
should be able to observe meredly a slight 
amount of play between the endstones 
when the cock is secured in position. We 
should use a glass for such examination, 
grasping the rim of the balance lightly with 
the tweezers and moving the balance up 
and down between the endstones. 

Fig. 25 illustrates the method of “bump- 
ing” the balance cock to correct the end 
shake. In a previous issue we described a 
small brass block for jewel work which is 
also quite suitable for this purpose. 

QuEsTION—Assuming that the end shake 
has been corrected, is the balance ready 
for poising? 

ANSWER—No, we should stake the roller 
table on the staff before proceeding with 
the poising operations. It is advisable, at 
this point to carefully examine the roller 
jewel and roller table. Quite often there 
is entirely too much shellac used for set- 
ting the roller jewel, also the shellac is 
sometimes overheated, which renders it 
rather “rubbery” and entirely unfit for our 
use. If such is the case, we should remove 
all of the old shellac and apply fresh shel- 
lac, being very careful to not overheat it. 
We should apply just sufficient shellac to 
fill the hole, with a slight dome over the 
end of the roller jewel. All surplus shellac 
should be carefully cleaned from the roller 
table, especially from the edge and the 
under-side. Fig. 26 is an enlarged drawing 
of a roller table and jewel showing the 
proper amount of shellac to use over the 
end of the jewel. 

QuEsTIon—How 
poise to balance? 

ANSWER—Onr first consideration will be 
to proivde suitable poising calipers. We 
shall also require a set of balance screw 
under-cutters, some fine poising saws and 
a pair of parallel jaw pliers. The poising 
calipers are provided for regulating the end 
shake. The hole jewels need not fit the 


shall we proceed to 


balance pivots closely; if they are about 
twice the diameter of the pivots, the best 
results are obtained. The especial feature 
of the poising caliper lies in the fact that 
if we place a balance in the caliper, adjust 
the end shake and then vibrate the caliper, 
such vibration will cause the balance to ro- 
tate freely if it be carefully poised. If it 
is not poised, the heavy side of the balance 
will be quickly detected. 

Assuming that the roller table and jewel 
are in good condition and have been staked 
onto the staff, then we will place the bal- 
ance in the poising calipers and adjust the 
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end shake. We will next vibrate the cali- 
pers to determine if the balance is in poise. 
Quite often we will find (especially after 
fitting a new staff) that the balance is 
heavy at some particular part of the rim; 
consequently the heavy part will settle to 
the bottom when the caliper is vibrated. 
If the weight at any particular part of the 
rim is excessive, the heavy part will quickly 
settle to the bottom. In this case we will 
use the balance screw undercutters to re- 
move a portion of metal from the under 
side of the screw. To do this, we will re- 
move the screw and place it on the proper 
sized undercutter, then place a screw 
driver in the slot of.the screw and turn the 
screw around on the cutter, thereby re- 
moving a small amount of metal. Then 
we will insert the screw in the balance 
again and vibrate the caliper. No doubt a 
change will be observed now in the weight 
of the balance; some other portion of the 
rim may appear heavy. If the balance 
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PROMINENT _ automobile 
manufacturer said: 


“The engine runs the car; the 
body sells it.” 


How does this principle apply to 
watches? Wadsworth, through na- 
tional advertising, is helping the 
“sell” part by creating new interest 
in the watch case, the “body” that 
dresses the time-keeping engine. 


THE WapsworTH WatTcH CASE Co. 


DayTon, Ky. 


New York OFFICE CHICACO OFFICE 
17 MAmweEN LANE 31 N. STATE St. 
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the bottom slowly, we may not 

pny necessary t0 use the _ under- 
5. If we wish to remove only a very 
pee amount of metal from any particular 
won then we may use our gp or 

Such saws are very thin blades of stee 

roperly hardened and tempered, with very 

*. teeth cut in them. To use the saws it 
will not be mecessary to remove a screw 
from the balance. In this case we will use 
our parallel pliers. The pliers should have 
, strip of writing paper cemented with 
shellac onto each jaw to avoid injuring the 
rim of the balance. They should also be 
provided with a leg about an inch and a 
quarter in length inserted through the 
center rivet of the pliers. The leg simply 
acts as a steady rest while working on the 
balance screw. : , 

Assuming that our pliers are in proper 
condition, then we may grasp the balance 
firmly between the jaws of the pliers, with 
the heavy part of the rim slightly above 
the jaws of the pliers. The slot of the 
screw should be at right angles with the 
rim of the balance to facilitate operations ; 
then we may use the saw and remove a 
very slight amount of metal from the slot. 
All cuttings should be carefully brushed off 
from the balance, then the balance may be 
inserted in the calipers again and vibrated. 
After each removal of metal from any 
particular portion of the balance rim, a 
slight change will be apparent in the poise 
of the balance. The above operations 
should be continued until the balance ro- 
tates freely in one direction. The final 
vibrations of the caliper should be very 
delicate; as in this manner we may detect 
the slightest deviations from perfect poise. 
If we vibrate the caliper just enough to 
cause the balance to rotate very slowly and 
uniformly in one direction then we may 
rest assured that the balance is perfectly 
poised. 

Question—Is the poising caliper more 
efficient for our purpose than the parallel 
poising tool? 

ANnswer—Most assuredly it is. The 
poising caliper is not only a much handier 
tool to use; it requires less attention to 
keep it in good order and, best of all, more 
accurate poising is possible with the pois- 
ing caliper. We have often examined 
balances after they had been poised on a 
parallel tool by good workmen and found 
that they were not accurately poised when 
we tested them in the poising caliper. One 
noteworthy feature of the poising caliper 
is the fact that the balance pivots are held 
in the jewels of the caliper at practically 
the same point that they are held in the 
jewels of the movement. Obviously this 
eliminates errors to a minimum. 

QuesTion—Is it the proper procedure in 
all cases to remove metal from the balance 
screws when poising the balance? 
Answer—No; in some cases we would 
find it necessary to add a small amount of 
metal to certain screws. For instance, 
when we vibrate the balance we may ob- 
serve that a certain screw is excessively 
heavy and to equalize the weight we would 
be obliged to remove so much metal that 
our job when completed would gain too 
much time. Obviously, we cannot judge 
the rate of our movement except under 
actual running conditions, but if the balance 
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screws appear to be in fairly good condi- 
tion and no “botch” work is apparent we 
can assume that the weight of the balance 
is about correct and should strive to keep 
it as near the same weight as possible. 
Therefore, if a certain screw appears to be 
excessively heavy, we may remove the 
screw on the opposite side of the rim and 
replace it with one which is slightly heavier, 
thus equalizing the weight of the balance to 
a certain extent. Then we may proceed 
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change a number of screws in the balance 
rim, we are quite likely to change the rate 
of the movement, as we can only determine 
by actual trial, the rate of the movement. 
However, we will have this advantage; 
the balance screws will be in good condition 
and each pair will (or should be) of uni- 
form weight. Hence, it will be a very sim- 
ple matter to add balance washers of uni- 
form weight or replace a pair of screws 
with a lighter pair, as the case may be. 
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with the poising, removing metal where- 
ever required. In cases where the balance 
screws appear to be badly “botched” it may 
be necessary to remove a pair of screws 
and replace them with new screws. In this 
case we should approximate the weight of 
the original screws as closely as possible 
and should also select a new pair of equal 
weight. 

As the weight of the screws is really an 
essential point to be observed, we shall 
require a small screw balance in order to 
select screws of the proper weight. We 
shall not require weights for the screw ba‘ 
ance, but shall simply use it as a compara- 
tive balance. We can easily make such a 
balance that will answer our purpose quite 
well. Fig, 27 represents the balance. “A” 
is a triangular piece of steel; a discarded 
needle file ground smooth on the edges 
will answer nicely for the rest. “B” is a 
straight piece of german silver wire about 
.050 in diameter by five inches in length 
with a notch cut in the center to rest on 
“A.” The ends of the wire shown at “C” 
should also be notched deep enough to hold 
a balance screw. Also the notches “C” 


Obviously, after making changes of any 
kind in the weight of the balance, it should 
be poised afterward, but with all screws in 
good condition and of uniform weight, the 
final poising will require very small effort. 


(To be continued.) 





Swiss Watch and Jewelry Industry 





Translation from the Journal de Genéve- of Sept. 
8, 1919, transmitted by Consul Lewis W 
Haskell, Geneva. 

HE 


“Fédération Horlogére Suisse” 
(Federation of the Swiss watch indus- 
try) is welcoming the organization in 1920 


at Geneva of a fair of the watch and jewel 


and kindred industries. 

Mr. Rudhardt, director of industry of 
Geneva, took the initiative in the institu- 
tion of the fair. He considers that the 
new conditions made by the war for these 
industries require a more effective co- 
ordination between the workers and the 
producers; that it must be expected that 
considerable efforts will be made by for- 
eign competition to take from them the 
unquestioned supremacy which they have 
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should be evenly spaced from “A.” Great 
care should be taken in this respect if we 
wish an accurate balance. The wire should 
be balanced carefully previous to cutting 
the notches. Then we may proceed to cut 
the notches and also balance the wire again. 
In this manner we may produce a balance 
that will be quite accurate for our purpose. 

To use the balance, we will lay one of the 
old balance screws in one of the notches 
and select a new screw that will exactly 
balance it in weight, Then we may select 
another new screw that will exactly balance 
the new screw already selected. In 
this manner we will have selected a pair 
of new balance screws that will be of equal 
weight. One or more pairs of new screws 
may be selected in this manner, and if we 
use good judgment throughout this opera- 
tion we may reduce the work of poising the 
balance after the screws have been selected. 

It should be understood that when we 
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hitherto enjoyed in the world market; or 
at least to diminish its importance. It is 
therefore necessary always to call the at- 
tention of our buyers to the good quality 
and excellence of our products; and the 
interesting evolution which has been pro- 
duced in these industries, as well as the 
novelties created by them, must be re- 
vealed by a collective manifestation. 

It may safely be said that nothing will 
be omitted in order to give this fair, the 
first one of its kind in Switzerland, a 
strictly business character, while not neg- 
lecting the artistic. 

The “Palais Electoral” has been chosen 
for the fair. The participants will have at 
their disposition 132 boxes of various sizes, 
The smallness of entrance fees will allow 
the participation of firms of modest im- 
portance. 

The sale to individuals will not be au- 
thorized. 





186 


THE JEWELERS’ CIRCULAR 





November 19, 1919, 

















- Satisfying ! 
W. B. & CIE 


WATCH GLASSES 
None Better! 








FOUR FUNDAMENTALS: 
GAUGE, FLEXIBILITY, QUALITY AND FORM 
TELL THE STORY 


BEWARE OF SUBSTITUTES 


W. B. & CIEIS THE WATCH GLASS THAT 
NEVER DISAPPOINTS 


MADE IN LORRAINE, FRANCE, SINCE 1721 


CARRIED BY ALL LEADING JOBBERS 


ALBERT BERGER & CO. 


MANUFACTURERS! AND IMPORTERS 
NEW YORK 
































November 19, 1919. 


THE JEWELERS’ 











Wireless Equipment for 
the Practical Jeweler 





Written Expressly for The Jewelers’ Circular by Eugene Dynner 














- 








(Continued from technical issue of Oct. 1.) 

STRIP of phosphor bronze spring 12” 
A Vide, 2” tong. 

Two rotary variable condensers, of .001 
Microfarads capacity. 

Four binding posts for connection on the 
front of cabinet. : 

One head set of telephones, resistance 
2,000 ohms. 

Four dozen brass screws, round head, 
8/32 thread, 54” long. ; 

Besides this material which goes into 
the construction of the complete receiver, 
it will be necessary for adjusting purposes 
to obtain a buzzer, a telegraph key, and a 


A pair of dividers, a key-hole saw, a 
ruler, a file not over 4%” thick. 

A drill to pass an 8/32 screw and one to 
thread to 8/32. (It will be noted that 8/32 
has been taken as the standard thread 
throughout the construction of this instru- 
ment.) 

The Panel 

To get to the panel: this may be drilled 
from the dimensions and positions indicated 
in Fig. 4. The holes for the binding posts, 
detector standards, and the screws which 
hold the panel in the case, may be drilled 
for the 8/32 screws. The holes for the con- 
tact points, however, must be smaller as the 
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dry battery. This makes a complete set 
for producing imitation radio signals in 
order that the detector may be adjusted to 
its highest sensitiveness with the least 
trouble. The list given above does not in- 
include the material necessary for the con- 
struction of the antenna and ground 
system, as this will vary in individual 
cases, and it will be shown in the section 
devoted to antenne how this is to be 
calculated. 


Tools Necessary 

Bearing in mind that efficiency demands 
that as little effort as possible is wasted, 
we may begin construction on the panel. 
It may not be amiss here to give a list of 
the tools necessary to carry on the work. 
These are: 

An 8/32 tap, an 8/32 die and the re- 
spective tool holders. 

‘A hack saw, a pair of flat and cutting 
pliers, a vise. cee - 
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shanks of the contact points are generally 
threaded 6/32. For this purpose the drill 
which threads to 8/32 will be satisfactory. 

The slot which allows the coupling lever 
to move backward or forward is made by 
drilling two holes at either extremity of 
the slot, cutting it out with the key-hole 
saw and finishing with a file. 

Mounting of Condensers 

The condensers offer a problem in mount- 
ing on the panel, as this will depend upon 
the kind of condenser which is purchased. 
This, the author recommends, to be one of 
the small sized ones which have attained 
an immense popularity in amateur circles 
of late. The top averages 434” diameter 
and the entire instrument is made fast to 
this top. For the purpose desired here, the 
bottom and the case may be dispensed with 
and the condenser with the top mounted 
directly on the panel. This may be accom- 


plished by drilling-the panel at three points” 
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and cutting out a part of the panel in such 
a manner that the condenser itself may... 
easily slip through the opening thus pro-~ 
vided and cause the top itself to lie smooth- 
ly on the panel. Holes are then drilled to 
match both the condenser top and the 
panel and screws passed through and bolted, 
thus providing secure unity of the set. 
Primary 

The primary winding consists of 4% 

inches of winding of the No. 24 wire on 
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the tube 414” in diameter. This tube is 
6” long, allowing three-quarters of an inch 
at each end for fastenings. Winding of 
wire is more easily done counter clock 
wise; that is, from left to right. This per- 
mits keeping the course of the wire being 
constantly controlled when the winding is 
done from the right to the left side of the 
tube. In winding the tubes care should be 
taken to have the wire wound evenly and 
as close together as possible, as this will 
make it easier to get more wire than is 
generally the case on the tube. Rules for 
construction generally tell how many turns 
of wire are to be used and other similar 
worthless data. We may dispense with 
this in the present case, as the more wire 
we can get on the tube the better will it 
suit our purpose. At each half-inch of 
winding the wire is bared for about a 
quarter of an inch and a piece long enough 
to reach from the coil to the contact point 
on the panel is wound about the bared 
place. It is desirable that all connections 
be soldered, and this procedure may prof- 






itably be applied to these “leads.” These 
Feria Paty Lenting tram Seconda 





leads when properly connected to the come 
tact points of the rotary switch on the 
panel make possible the use of greater or 
lesser amounts of wire on the windings 
at the will of the operator. The wires are 
connected to the successive contact points 
on the switch, and as the lever is moved 
over them contact is made with the amount 
of wire desired, while the remainder has 
no effect. This is clearly indicated in the 
diagram of connections shown in Fig. 10 
The cardboard tubing used in this in- 
strument should be straight wound, as this 
has greater strength than the spiral wound, 
However, it is of itself insufficiently strong 
~to need little support, and for this purpose 
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use is made of the brass pieces indicated 
at M and P in Fig. S. 

As indicated, there are four of these 
pieces for the primary supports. Each is 
two inches in length and made of the half- 
inch brass strip. They are bent so as to 
fit snugly on the ends of the primary, one 
at each end on the outside and inside. Care 
must be manifested so that the holes C 
and D oppose each other accurately, and 
that the holes C and E also match. Two 
of the P pieces are prepared for the out- 
side ends by drilling the holes to pass the 
8/32 screw. The two other P pieces are 
drilled to thread to 8/32, and it will be 
evident that when the outside piece is fas- 
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by any action, this is not the case with the 
secondary, which must be moved in or out 
of the primary. This movement would 
rapidly tear the leads were they permitted 
to hang loosely from the winding, and to 
counteract this effect the leads are passed 
through a small hole in the tube to the 
inside, where they are carried out through 
a hole in the end piece to the contact points 
on the switch. This method of construc- 
tion eliminates the possibility of friction 
between the secondary leads and the inside 
of the primary tube. 

The end pieces are circular, of half-inch 
wood, and fit snugly into the end of the 
secondary tube. Two holes are drilled in 


Wires Leading 
From Secondary 
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tened through the tube to the second piece 
on the inside, the entire primary tube will 
be quite strongly held in place. The holes 
C and E are matched, and when the piece 
M is bolted to P, the entire primary may 
be mounted on the panel by means of 
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screws inserted from the front which fit 
into the threaded holes F. 
Secondary 
The secondary consists of a tube five 
inches long, wound for four inches with 
No. 28 single cotton-covered wire. Nine 
leads are also taken from this winding at 
equal distances on the tube, and these leads 
are also soldered in a manner similar to 
that employed in construction of the pri- 
mary. However, whereas in the primary 
the leads are not apt to become damaged 





these pieces two inches apart on the diam- 
eter. The holes on both ends must be 
aligned, so that the secondary may slide 
easily on the rods arranged for this pur- 
pose in the coupling system. For security 
the end pieces are fastened to the tube by 
small tacks. On one of the end pieces a 
brass lever threaded at one end is provided. 
This lever is fastened at such an angle that 
when the coupling system is fastened to the 
panel, this coupling lever will protrude 
through the coupling slot in the panel. 
When a hard rubber knob is fastened to 
the exterior end of this lever it will be a 
simple matter to control the position of 
the secondary in relation to the primary. 

Fig. 7 shows the complete coupling sys- 
tem and the relation of all parts to each 
other. The secondary itself slides or the 
secondary rods, 10% inches in length and 
threaded at each end, which fit into holes 
provided to receive them at A in the two 
pieces S. These pieces are. made of the 
one inch wide brass strip, according to the 
dimensions indicated in the diagram. As 
shown, when the entire system is fastened 
to the panel, with the primary at the right 
—looking from the rear—the secondary 
may be moved at will within the primary 
by the coupling lever on the exterior. This 
process is called coupling. It is simply 
changing the inductive relation of two coils 
ef wire. 

Detector 

Fig. 8 gives the constructional details of 
the crystal detector. This instrument con- 
sists simply of a suitable arrangement for 
bringing a wire in contact with a point on 
a crystal which is sensitive to radio signals. 
This mineral should be of galena, as it is 
extremely sensitive. There are, however, 
dozens of crystals on the market which are 
also sensitive. Among these are silicon, 
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carborundum, the perikon combination, iron 
pyrites. There are also two very sensitive 
minerals on the market sold under the 
trade names of radiocite and_ stellite. 
These two have been tested by the writer, 
who finds them often as sensitive as galena 
and more easily maintained in adjustment, 

As shown in the illustration, the detector 
consists essentially of two brass standards, 
to one of which is fastened the mineral— 
by suitable means—and the second through 
which passes the element making contact 
with the mineral. These standards are 
made from the half-inch square brass rod, 
and are both one and a half inches in 
length. One of these standards is drilled 
to thread 8/32 at both ends. A quarter 
inch from the top of the standard, A, a 
hole to pass the round rod is drilled. This 
rod, F, is two inches long and threaded at 
both ends. A hard rubber knob, G, is 
fastened at the one end which makes pos- 
sible the movement of the rod, F, in or out 
of the hole in the standard. When a cer- 
tain desired position of the rod is reached 
it is held fast by tightening the thumb 
screw, H. At the opposite end of the rod, 
F, are placed two nuts, which when 
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brought together clamp between themselves 
a wire bent into a cone which rests lightly 
on the mineral. This wire may be made 
of the No. 28 which was used in the sec- 
ondary. A portion of the standard B is 
filed away, as shown in the illustration. A 
hole at the bottom of this standard permits 
its fastening to the panel and the phosphor 
bronze spring, C, is fastened to B by the 
screw, K. The mineral cup used should be 
of the variety which is supplied with three 
set screws, L, to hold the mineral in posi- 
tion. This cup is soldered to the spring, C, 
in such a manner that its center will be in 
line with the rod, F. This for the sake of 
appearance. A long-shank thumbscrew, &, 
turns in the threaded hole, J, and permits 
adjustment of the tension of spring, C. By 
revolving the rod, F, and adjusting the 
tension of the spring, the finest adjust- 
ments are possible in this detector. 

Fig. 9 gives a view of the completed panel 
from the rear with all instruments in place. 
When this stage of progress has been ar- 
rived at in the construction of the receiv- 
ing cabinet, connections between the dif- 
ferent parts of the receiving system may 
be made. The manner in which this is 
done is clearly illustrated in Fig. 10, where 
for the sake of clarity the conventional 
symbols for radio instruments have been 
dispensed with and an effort made to show 
the connections in such a manner that they 
will present no obstacle to comprehension. 

The wires marked “to ground” and “to 
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antenna” are connected to the two binding 
posts on the lower left of the panel; the 
two wires leading to the telephones are con- 
nected to the lower right binding posts. 
The interior work on the cabinet is then 
‘ ted. 
comple a 

Of the half-inch brass strip which now 
remains, twelve pieces are made in the 
shape of an L, drilled with one hole at each 
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Various forms of antenna may be used, 
the builder being guided in his selection 
of the different types by local conditions. 
Inexperienced persons are very apt to make 
positive statements in regard to the various 
types of antennz as to the greater or lesser 
efficiency of various modes used in con- 
struction. These remarks may be ignored 
and the constructor guided simply by his 
own sense of the fitness of things and a 
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surface. These are fastened on the inside 
edge of the cabinet, three on each side, top 
and bottom, by means of wood screws. 
Holes are now drilled on the sides of the 
panel at distances which will cause the 
holes in the panel to be in line with the 
threaded holes in the L pieces, and the 
panel may then be secured to the cabinet 
permanently by inserting the screws in the 
respective receptacles provided for the pur- 


pose. 
The entire receiving cabinet is now com- 
pleted and ready for use. . . . 


Antennz 

The builder of the receiving cabinet may 
now proceed with the construction of the 
antenna and ground system. The function 
of the antenna was fully explained earlier 
in these papers, and it will merely be neces- 
sary to give the constructional details of 
the systems in use. 


10. 


few necessary conditions which must be 
observed in order to make the antenna op- 
erative. 


Insulation 

The prime condition taken into consid- 
eration must be insulation. Electrical 
energy is transmitted—for general pur- 
poses—over some substances with greater 
ease than over others. Ordinary house 
lighting current, for instance, will travel 
much more readily over copper wire than 
over German silver wire, because the Ger- 
man silver wire offers a greater resistance 
to the passage of a current than the copper 
wire. Other substances, like glass, rubber, 
or dry wood, offer extremely high resist- 
ance to the passage of currents; so high, in 
fact, that the transfer of energy is prac- 
tically nil. The materials which offer little 
resistance to the passage of currents are 
called conductors, and those which offer 
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extremely high resistance are termed in- 
sulators. 

Some insulators have not as high a re- 
sistance as others. Wood is not as good 
an insulator as glass, because it is apt to 
absorb moisture from the air, and water is 
a conductor which will allow the passage 
of a larger amount of current through the 
insulator than if it were absolutely dry. 
For this reason wood is said to have a 
greater leakage than glass, and is there- 
fore not as good an insulator. 

The problem in radio work is to have 
the antenna as well insulated from sur- 
rounding objects as possible; and to do this 
it is essential that there be as little leak- 
age from the antenna to the ground as 
possible. For this reason insulators are 
employed which are especially designed for 
the purpose. These may be of porcelain, 
or glass; but the best insulator is known 
as electrose and is the standard in the best 
radio installations, as its insulating quali- 
ties are very high and the tensile strain 
to which it may be subjected very great. 

Dimensions 

There has been current an idea that it 
is necessary that the antenna be elevated 
at an extreme height from the ground. It 
has also been the prevalent opinon among 
those not well versed in radio that a num- 
ber of wires in an antenna are superior 
to a single wire. Considering reception of 
signals without reference to transmitting, 
neither of these opinions is correct, and 
the writer may say from personal experi- 
ence that a single wire antenna elevated 
15 feet from the ground and 200 feet in 
length gave excellent results with the re- 
ceiver described herein. In fact, signals 
were heard at a distance of 2,500 miles. 
Of course, it may not always be possible 
to have an antenna of as great length as 
that described here, but equally satisfactory 
results were had by the writer with one 
which was 50 feet in length and 40 feet 
high. Also, composed of a single wire. 
For the sake of giving a thorough explana- 
tion of antennz, however, the illustration 
used—Fig. 1l—is composed of two wires. 
The nomenclature of the antenna system 
is clearly shown in the illustration. 

It is essential that the wires be abso- 
lutely free from electrical contact with any 
object, and for that reason the insulators 
are inserted at the end of each wire. 

(To be continued) 
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THE JEWELERS’ 


[Answers are also solicited from our readers to the questions published on this page.] 
No attention paid to communications unless accompanied by full name and address of the writer. 


Question No. 3707.—Silver Solution. 
Please tell me how to make silver plating 
solution by running it off the anode “to 
work right. I have done so but it is not 
right. I used half an ounce of cyanide 
to a pint of water. After leaving article 
in the solution about five minutes it gets 
thick and a dirty white deposit appears. 
What is the trouble. Y. U. 

Answer—Your silver solution evidently 
is rich enough in silver, and the trouble 
lies in your not scratchbrushing. To prop- 
erly silver plate first see that the article is 
absolutely clean. If there is any dirt or 
grease first boil out in a strong soda or 
rock potash solution. Rinse and scratch 
brush, using a brass brush and bran water. 
Now suspend and hold in your bath for a 
few moments, keeping in motion. Remove 
as soon as a thin deposit shows and well 
scratch brush. If the article is covered 
all over, put in the bath again for about 
half a minute, remove and scratch brush, 
repeating this as often as desired to get a 
heavy plating. Remember it is the re- 
peated dips and scratch brushing that gets 
the heavy deposit. Hanging in for five 
minutes or more at a time simply results 
in a soft spongy mass. A harder and more 
durable plate is gotten by burnishing after 


each dip in addition to the scratch brush-. 


ing. 

Question No. 3708—To Silver Plate 
Metal Letters. J am endeavoring to pro- 
duce a highly polished silver plating on 
initial letters. So far I have not been 
able to accomplish my object. I have tried 
in many ways to apply a high polish to 
the letters before plating, but the rouge 
forms a coating over the letters which is 
very dificult to remove. When finally re- 
moved the letter has a dull appearance in- 
stead of all the desired lustre. The slight- 
est bit of buffing, after plating, strips the 
plate in places. Will you tell me in the 
next issue how to obtain the desired re- 
gis? -H. A. B. 

ANSWER—To silver plate metal letters or 
other objects of brass, copper, German sil- 
ver, composition, etc., if all the parts are 
hard soldered, the piece is annealed and 
boiled out in a sulphuric acid pickle of 1 
part acid to 10 parts ‘water. Scratch brush 
with a steel brush, using bran water to 
keep work wet. This removes any scale 
or scum and work is now ready for the 
silver solution. In order to deposit enough 
silver to stand burnishing and polishing 
a cell battery or dynamo must be used, and 
at least half a volt current. Merely dip- 
ping the article in a silver bath on a Piece 
of zinc simply gives a film of silver, as 


all deposition ceases in dip solutions as. 


soon as article is covered. In other words, 
silver does not deposit on silver excepting 
by aid of the electric current. The first 
dip with the current should be just enough 
to cover. Remove and well scratch brush 
with a brass brush and bran water. Now 
note if article is covered all over, no spots 
peeled off, etc.; if not evenly plated go 
over again with steel brush and lightly 
dip until all right. Then immerse for 
about five minutes so that a good coating 
is applied. Remove and brass brush. Now 
budnish with a blood stone burnisher, of 
an agate or a polished steel burnisher, 
using bran water as a lubricant. The bur- 
nishing gives a polished finish, and the 
article only requires a final touch with the 
soft rouge buff to give the final lustre. To 
get extra heavy plating, dip the work as 
often as you like, always burnishing after 
each dip. If article is soft soldered, boil 
out in a strong potash solution, or a strong 
soda will do to remove the grease. Then 
scratch brush as described. Silver deposits 
very soft and white and must be burnished 
to give the surface a hardness, so that it 
will stand wear. The object requires only 
to be smooth and absolutely clean. 
Question No. 3709.—Setting Diamonds 
in Platinum. How shall I proceed to set 
a single diamond in platinum and white 
gold ring tops? Some are square, some 
are round and some eight cornered. How 
can I enlarge the hole? A. K. C. 
ANSWER—For one to plunge into at- 
tempting to set diamonds in platinum or 
white gold rings without any previous ex- 
perience in setting stones would seem un- 
wise to say the least. Stone setting in- 
volves a knowledge of tools and skill in 
handling them only acquired after long ex- 
perience. Each setter generally makes his 
own drills, burrs, frasers, etc., tempering 
and hardening them to suit his own special 
requirements. Then again, constant work- 
ing on the precious metals gives him a dex- 
terity and sureness in cutting and an “in- 
side” knowledge of the metal he is work- 
ing on, be it gold or platinum. However, 
if one follows the directions given, prac- 
ticing first on brass to get the holes the 
exact size, also actual experience in raising 
beads, etc., some degree of success may be 
attained. Frasers are used to enlarge the 
hole, taking care not to open up any larger 
than to just fit the stone snug without any 
forcing. Frasers in all sizes may be pur- 
chased from any of the jewelers’ material 
supply houses. If a fraser of the exact 
diameter of the diamond is used and it 
runs true in the lathe the stone should fit. 
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A piece of copper or brass wire with a 
piece of beeswax pressed on the end is 
used to pick up the diamond for fitting. 
Better have the hole a little small than too 
large, as it can be easily “opened” up by 
the scorper. Fit the stone so that the top 
or table-comes almost flush with the sur- 
face of the metal. We will now suppose 
the stone is going in a square setting and 
the diamond is about a quarter of a carat. 
Hold the ring clamp stick, or ball with the 
ring firmly secured and with a flat graver 
cut into the corners a short distance from 
the edge of the stone, at the same time 
forcing the metal over the diamond. The 
stone being fastened in, the cutting is now 
proceeded with. A slanting edge is cut, 
using a knife edge graver or “spit” stick, 
starting from one corner to the other. The 
metal forced over the stone is cut into two 
tips and a third is made by raising another 
back of them, using a square graver and 
starting from the corner. When all the 
superfluous metal is cut away the outside 
edge of the square is slightly beveled. 
With the flat graver the tops of the tips 
are beaded by means of a beading tool, 
the right size of course being selected and a 
lateral motion given to get a full, well 
rounded bead. The fine beading around 
the edges is done with a milgrain wheel. 
All sizes of beading tools and milgrain 
wheels, gravers, etc., in fact all tools neces- 
sary, may be purchased at the supply 
houses. The cleaner and deeper the cut- 
ting away, the better the-beads will stand 
out. The gravers, after sharpening, should 
be well polished on No. 4-0 emery paper, 
rubbing carefully to polish the cutting 
edge without dulling it. The smoother the 
cutting tool, the better the bright cut. In 
settings containing small size diamonds 
only one bead is used. Judgment is used, 
however, as to whether one or three beads 
will look better. One bead well fastened 
or pushed over on the stone will secure it 
just as well. Round or tube settings are 
made to fit the stone so that just a little 
rim is left. This is pushed or pressed 
over the edge of the diamond by means of 
a “pusher,” made of a piece of soft steel. 
An old needle file, annealed, will do, the 
end being filed flat and the other end firmly 
secured in a wooden handle. Take care to 
press evenly all around. Now cut a 
slanting bright cut on the inside, taking 
care not to cut away the metal holding the 
stone. Bright cut or burnish the outside 
of the setting and finally milgrain the edge 
with the wheel. The eight cornered setting 
usually has one head in each corner. By 
carefully ‘studying fine samples of settings 
and practicing first on some base metal or 
silver with patient persistence you should 
succeed. 








With a stock as complete as is found in 
any first class jewelry store, “Alderman’s 
Twenty Stores in One” opened recently at 
Manning, S. C., with an elaborate program 
of entertainment. There are fourteen de- 
partments in this mammoth institution, and 
the jewelry department is one of the most 
attractive of them all. This new depart- 
ment store proposes to serve the people of 
four counties—Clarendon, Williamsburg, 
Florence and Sumter. 
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GOLD, SILVER and PLATINUM 





REFINERS and SWEEP SMELTERS 


MAIN OFFICES SMELTING WORKS: : 
24 John Street 32-40 Flushing Avenue, BROOKLYN 
NEW YORK 280-290 Chestnut Street, NEWARK 


'LEES & SANDERS, 


Every Process Carried Out Under the 
Supervision of One of the Firm 


SWEEP SMELTERS, 


_ ._BIRMINGHAML,enc. | 














R. & H. PLATIN UM WORKS 
Platinum Sheet, Wire and Tubing 


Any Shape or Degree of Hardness 





Platinum, Gold and Silver Refiners : 





F. A, CROSELMIRE, MGR. 
Main Office: ee 
100 William St, New York 


ce Amboy, N. J. 








SEND ME YOUR SWEEPS 


in Gold, Denies and Nickel Silver, 
CASTINGS Bronze, etc. Write us for designs 
I will give you careful and prompt service and prices. MEMORIAL TABLETS 
ASSAYER AND EXPERT 
J. JACOVES 


to commemorate events and preserve records. 
PLATINUM REFINER Bronze Moulds for Jewelers and Silversmiths Our Specialty 
41-43 Maiden Lane NEW YORK 


Owren Casting Company “*Mass.— 


Tel. John 3052 
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N the practice of my profession—that of 
dentistry—I often find it necessary to 
vary the karat of gold. To make calcula- 
tion for the various karats I may have on 
hand is irksome. I therefore have formu- 
lated tables for use in making the calcula- 
tions. They appear below. 

Table No. 1 is for increasing the karat. 
Table No. 2 is for reducing the karat. 

In use it is better with small quantities 
of metal to reduce the weight to grains. 
It is only necessary to divide the weight 
of the gold in hand by the figure indicated 
and add the amount of run gold or the 
alloy indicated. 

Example: Suppose we have 8 pwt. 20 
grs. (212 grs.) of 10 karat gold which we 
wish to raise to 14 karat—we find that we 
are to divide the weight, referring to Table 
No. 1 (212 grs.) by 2.5, equal to 848 
—practically 85—which is the amount of 
pure gold to be added to the 10 Kt. gold 
to produce 14 Kt. 

Example: Suppose we have the same 
amount of 16 Kt. gold that we desire to 
reduce to 10 Kt. Table No. 2 shows that 
the weight is to be divided by 1.66. 

212 = 1.66 = 128.9 (practically 129) grains 
of alloy to be added. 


Taste No. 1. 
For raising the karat of gold. 
Bimerat 06.10 kat atoicc cscs csisieces divide by 7 
2 le | divide by 3 
rt 4010 TAPERS cncicisseseeees divide by 1.66 
rent 00) 26 MOraE... 6:0.0-05.0:95.0-06 3 divide by i 
Bumerat 46 16 MATAEs 66 66s csicncee divide by 0.6 
ee re divide by 0.33 
Se | divide by 0.143 
SENCNt 80 12 RATAE. 0.5 vc caiswases divide by 6 
Ppemeret to: 14 Rates 6 cicccicccdnee divide by 2.5 
eo ee re divide by 1.33 
ee divide by 0.75 
BO MORE 00 20 KALA s 6 0.6-6:0 s0.0i0si00.s divide by 0.4 
EE ST ee ee divide by 0.156 
he Merht £6 14 KOPats.<cccccccveses divide by 5 
Re ered 40) 26 MABE 60656605 000008 divide by 2 
be merat 20: 1G) KORRES. 06.00 06cc sees divide by 1 
23 barat to 20 karat. ...000ss0cces divide by 5 
BOE 00 22 MAIO oiccsciccccccse divide by 0.2 
ae merat 86 16 KATE. c<0.60 css scves divide by 4 
ee ee | a divide by 1.5 
16 EAERE 00 20 MarAtiecs .0csiccie cee divide by 0.666 
ee ee re divide by 0.25 
AG Marat to 16 UGthte ices cesicasices divide by 3 
es ee. a divide by 1 
RW WRRE t0. 22 LAVAE 6 se 05s: s0:00:0:06:% divide by 0.333 
2D MBCRE: tO 20 MOCAEE: 0:66:00: 0000008 divide by 0.8 
BO MATAE 00 22 MBPAE 6c .c.cs 00:0000008 divide by 90.5 
PO MOSM £0.22. VATEEs 0 ses ccenvoes divide by 1 
Taste No. 2. 
For reducing the karat of gold. 
We AGRE 10° DE WATER. 6 666cssssaees divide by 11 
me KOS fo 20: UOFRE:....-..0.60 06:06:00: divide by 5 
Be MATEt tO 18 KAlOt. Soo.0 6c co ceices divide by 3 
Me. MATat to: 16 hakats onc sciccsccvatc divide by 2 
Be MOCRE 16 24 RAIOL, 60:60:00 ccsee divide by 1.4 
On MatAt CO: 12 WASEG 666.6 06 o0.0:0:60:8 divide by 1 
Me Maat 00 10 MANGE eia:s. i052 sieceecec divide by 0.71 
mr erat GO) BO UatR asc é.00:0:6:0:0 6:05 divide by 0.5 
Me MACH 40) 20 TER CM so s.6:6:céiecsaiecece divide by 11.17 
me werat to 26) KOtG sic .ceccesces divide by 4.5 
Be MATRE 00.16 WACO 6:0 055.050 05.04 8:08 divide by 2.66 
we MOrat to 14 Larats 6056600 seca divide by 1.76 
Be Maret £0 12 BAUR is.c.0 sc09800 00 divide by 1.5 
Be Karat to: 10 Karat. oo.60.60:0000 .-divide by 1 
22.karat to 8 karat........e0. -.-divide by 0.666 
20 karat to 18 karat.....-.00. »...divide by 9 


20 karat to 16 karats ss cccesiscee divide by 4 

20 karat to 14 Karat... ..ceccsces divide by 2.33 
ZO Marat to: 12 Raratisce6 «iis caecess divide by 1.5 
20 karat to 10 karat.............. divide by 1 
20 karatto 8 Karat. ..csece6s ees divide by 0.666 
1S katat 40-16 karate 6.660<cs cease divide by 8 
1S: karat to: 14 karat. ..6. occ cess divide by 3.5 
1S Karat to 12 karat... .6.c600se. divide by 2 
1S Karat to 10 Warat cc.c:c:é coc ceca divide by 1.25 
1S karat to 8&8 karat....... 00sec divide by 0.8 
1G katate 46:14 karat oe é:o:6.0<0.0.0: divide by 7 
ae Pe rrr divide by 2 
16 karat to 10 karat... ........00. divide by 1.66 
UG: karat to 8 Weavatecccc. ccc eases divide by 1 
14 Karat to 12) katate:< 6:65. 60:6.0 00's divide by 6 
14 Karat to 10 Watate< oi. cic dee ccace divide by 2.5 
14 KaratitO: © Karate sccccc cece divide by 1.33 
12 Marat to 1@ Wavatsocs6cccccces divide by 5 
U2 karatdo: § katatscccsccasccscus divide by 2 
TO karat to “S RAPA: «occ cic sidisvccoe divide by 4 


If American coin gold is to be used the 
following table is to be used. This gold 
is 21.6 karats fine. 


21.6 Stat 46) 20 MOEN i 56s ccc ncee divide by 12.5 
21.6 karat to 18 karat......ecsees divide by 5 
25:6 WAPAt AG 16 MAGA s 6.6.6.6 6:60-6:00 divide by 2.85 
21,6 Karat to: 14 KOtats 66 cciccccece divide by 1.84 
210 Karat to 12 BArats 6.6.06: 5:06:00 divide by 1.25 
21.6 kavat to 10 Warat.< ccccs cade divide by 0.086 
21.6 Karat te) S RAratscciccecces ces divide by 0.059 


The alloy to be used is usually composed 
of two-thirds copper and one-third silver. 
The color of the alloyed gold can be 
changed by varying the quantity of these 
metals—the more copper the more red the 
product will be. 

These tables can also be used in making 
gold solder, though the materials for alloy 
are different. 

As zinc is the agent for reducing the 
melting point and as this metal is quite 
volatile under extreme heat, it is advisable 
to make a composition composed of two- 
thirds copper and one-third zinc; melt the 
copper and add the zinc in small pieces as 
the fusing point of the metal is reduced. 
Do not force the heat after adding the zinc 
more than to obtain perfect fusion. Stir 
with a clay pipe stem and pour at once 
into an ingot mold. With this composition 
silver solder is to be made. 

A most excellent silver solder will result 
from an alloy composed of two-thirds pure 
silver and one-third composition. 

If coin silver or sterling is used a com- 
position composed of 4 parts copper and 
3 parts zinc should be made. Then divide 
the weight of the coin silver by 2.86 and 
add composition equal to the quotient. 

From the silver solder the gold solder 
is to be made, using the numbers indicated 
in Table No. 2, always remembering not to 
heat the metals beyond the fusing point. 

Example: Suppose we have 4 pwts. or 
96 grs. of 18 Kt. gold .and we wish to 
make a solder that is 12 karat fine. Refer- 
ring to the table we find that we are to 
divide this karat gold by 2, and 96+ 2= 
48. This amount of silver solder is to be 
added to the 96 grs. of 18 karat gold to 
produce a 12 karat solder. 

In every case in making solder the most 
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infusible metal should be melted first and 
the least fusible added in small pieces. If 
the mixture is to be made with a blow-pipe 
on a piece of charcoal as soon as the metals 
are melted flatten with a cold piece of 
metal. Turn the mass over and remelt and 
flatten. Repeat several times. The reason 
for this is that the specific gravity of gold 
is so much greater than that of the alloy- 
ing metals that it will remain at the bot- 
tom. An excellent way to obtain a perfect 
mixture is to roll the mass into a very 
thin plate and then remelt. Reiteration: 
Don’t overheat. Overheating volatilizes 
the zinc and raises the fusing point of the 
solder. 

In using the solder select a solder that is 
about 4 karats below the stock that is to be 
soldered. 





A New Book for Metal Workers 


“Applied Science for Metal Workers,” by 
William H. Dooley, B.S., A.M., Principal of 
New York. Textile School; Principal Navy Yard 
Apprentice School under the New York City 
Board of Education; Formerly Principal of the 
Technical High School, Fall River, Mass.; 
Author of “Textiles,” “Boot and Shoe Manufac 
turing,” “Vocational Mathematics for_ Boys,’ 
“Vocational Mathematics for Girls,” ‘Principles 
and Methods of Industrial Education.” Published 
by the Ronald Press Co., New York, 1919. Bound 
in cloth, 479 pages, illustrated. 

T HIS book contains a great many funda- 

mental principles. The reviewer is in- 
clined to agree with the author that it is an 
elementary course. The work, nevertheless, 
will prove a valuable text book for techni- 
cal schools and, moreover, should find a 
place in every school library. It will afford 
the ambitious student an insight-into im- 
portant industrial principles and theoreti- 
cally should not fail to have a broadening 
effect. 

As a reference it would also have some 
value and should be of interest to chemists, 
engineers, builders, steel and iron superin- 
tendents, electrical men and draftsmen, 
Any book which acts as an incentive to 
further research or specialization is valu- 
able. The young man leaving school se- 
cures employment in an iron foundry. 
Everything is new and strange, but by and 
by he sees a practical demonstration of 
some of the things he read and studied in 
school; his interest is roused and he is able 
with comparative ease to follow a process. 
This is when he has an advantage over the 
boy who left school early. The latter only 
learns what the foreman may feel inclined 
to teach him or the particular needs of the 
job in hand require. He thus cannot visual- 
ize and really is more or less a common 
laborer or helper and usually is satisfied to 
plod along from one day to the next. It is, 
of course, obvious, that the student, if he is 
also practical, has the better opportunity 
for advancement. 

There is nothing of any practical interest 
to the jewelry worker and, as before noted, 
the paragraphs of information in the varie 
ous chapters mérely give one an encyclo- 


' poedic insight into the industries mentioned. 





I. Gattegno, the proprietor of the Shel- 
don Jewelry Co., El Paso, Tex., has opened 
a wholesale office in Mexico City and is 
also representing various American manu- 
facturers in that country. 
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Rex Roller Removers 


Are guaranteed to do the work; have one on 
your bench for the next difficult job. 








Made Up in Three Styles 

A-5 Price, $3.50 
This set consisting of three stumps and stakes of 
various sizes will handle all classes of work Foreign 
or Domestic regardless of style or size. 
A-6 Price, $1.75 
As illustrated will handle as large a range of work 
as is possible with a single tool. 
A-7 Price, $1.75 
Same style as A-6 with smaller stump and stake for 
Bracelet sizes only. 

For Sale at All Jobbers 
These tools are warranted against breakage result- 
ing from any cause except abuse, or if for any other 
reason they should prove unsatisfactory I will 
repair or replace without charge. 


H. G. WILSON 
Elgin Illinois 


READ THIS LETTER 


It Says Something 





LEON HARRISON, 
Jeweler, 
Windsor, Colorado 


Aug. 25, 1919. 
Fulcrum Oil Co., 
Franklin, Pa. 


Dear Sirs: May 4, 1911, I placed a small drop each 
of Fulcrum and —— watch oils inside a glass move- 
ment box and labeled them on the outside. 

The —— oil disappeared after two or three years. 

May, 1918, the Fulcrum oil was still intact without 
discoloration. 

Today it shows discoloration, but is still in liquid 
form and has not spread. 

Yours truly, 


(Signed) LEON HARRISON. 











This letter was unsolicited. Beat that test if 
youcan. Fulcrum oil never contained a trace 
of acid—test it and see. 


Watch and Clock Oil Chronometer Oil 
50c a bottle; $5.50 a dozen. 60c a bottle. 


FULCRUM OIL CO., Franklin, Pa., U.S. A. 














JUST RECEIVED a Complete Stock 
of the World Known 


Ws. Be 5's 


WATCH CRYSTALS 


We are prepared to fill your orders promptly at the 
following prices: 
Genevas, 70c a doz.; $7.00 a_ gross. 


Miconcave, 60c a doz.; $6.00 a _ gross 
Less cash discount of 6% 





We will also continue to carry a full line of the genuine 
K. K. Brand of crystals at our usual price. 


Genevas or Miconcaves, 50c a doz.; $5.40 a gross. 
Less cash discount of 6% 


TO CLOSE OUT (While they last) 


Other Japanese Brands—Genevas or Miconcaves 
3 gross assorted, $3.80 a gross 
5 5 - $3.60 a gross 


When ordering state Brand wanted 


EMIL BRAUDE & BRO. 


ESTABLISHED 1894 
Wholesale Jewelers, Watchmakers’ and Jewelers’ Supplies 
3rd Floor, Heyworth Bldg. CHICAGO 








8-Day Watches 


IN LEATHER CASES 
for Immediate Delivery 


CONCORD WATCH CO. 


SWISS WATCHES 
15 Maiden Lane 





New York 

















DIXON’S 
“Wonder” Cupels 


have all the necessary qualities for 
perfect cupellation. Because of their 
strength there is little breakage in 
handling, assuring users of a mini- 
mum loss of precious metals in cupel- 
lation. Made in five sizes. Write 
for prices and Circular No. 77-AA. 


Made in JERSEY CITY, N. J., by the 
Joseph Dixon Crucible Company 


OK Established 1827 dG 
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What the French Schools Are 
Doing for Disabled Soldiers 








Translated expressly for the JEwELeRs’ CrrcuLar from La France Horlogere. 

















N June, 1916, we informed our readers 
I concerning the exposition organized in 
the Falliera Museum, in which there fig- 
ured the most interesting work, accom- 
plished by wounded men, occupied prior to 
the war, in the most varied callings and of 
whom the re-education school, fancy 
jewelry section, had made artists, engravers 
and jewelers. 

The new exposition, organized this year, 
is in no respect inferior to its predecessor, 
in the finish of the work, their variety 
and their good taste. 

These results reflect the greatest credit 
on M. Piel, president of the syndical cham- 
ber of fancy jewelry, and on M. Jobbe- 
Duval, director of the professional school 
of the chamber of fancy jewelry. 

Thanks to them, the unfortunate mutila- 
ted ones, whose injuries would until now, 
have condemned them to drag out a lamen- 
table existence in misery, have become 
skilled artisans, even artists, while talent 
and professional capacity are appreciated 
by the leading houses. 

We regret that we cannot give in these 
columns, detailed descriptions of the works 
accomplished by these mutilated ones, and 
that we must limit ourselves to the re- 
production of a few pictures showing the 
most remarkable panels. Our readers will, 
however, obtain an exact idea of the work 
of the students of the school for the re- 
education of the mutilated and they will, 
at the same time, be able to appreciate, 
with the merit of the pupils, the science 
of the professors and the noble purpose of 
the founders of the school. 

Fig. 1 shows some work executed by M. 
Louis Piniau, formerly a valet-de-chambre. 
A serious wound that won for M. Piniau 
the croix de guerre and the military medal, 
resulted in the loss of one of the patient’s 
feet and caused ankylosis of the leg and 
of the other foot. 

Entering the school of re-education on 
November 8, 1915, M. Piniau withdrew in 
September 24, 1916. At present he is em- 
ployed by the house of Warné, manufac- 
turers of gold jewelry, 60 rue Turbigo, 
Paris. 

M. Piniau has grouped in the panel of 
which he is the creator, the works executed 
in the three terms of his apprenticeship at 
the school. In the upper part, appear open- 
work pieces, according to designs furnished 
and models of wire work. These works 
were included in the programme of the 
three first months of apprenticeship. 

In the center of the panel are to be 
seen open-work pieces, filed, soldered, then 
hammered and raised to floral designs, 
executed from the third to the sixth 
month, Finally, after six months’ appren- 
ticeship he produced the articles in the 
lower part of the panel, which, while of 


the same character as those in the center, 
presented greater difficulties in execution. 

Fig. 2 comprises the jewelry made by a 
working packer, M. Aubert, aged 25 years, 
left leg amputated, decorated with the mili- 
tary medal and the croix de guerre. The 
works that he shows have all been made 
during the third apprenticeship term, that 
is to say from the sixth to the eighth 
month, All these pieces have 
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importance of this school, as also the in- 
estimable service which it has already 
rendered and which it is still called upon 
to render, when we have stated that up 
to the present time, 160 pupils have com- 
pleted their apprenticeship. Today the 
school has 20 pupils whose re-education is 
in progress. 

In addition, the Minister of the Interior 
has perpetuated the existence of the school 
and to some extent given it an official char- 
acter, when, after inquiry, he recognized it 
as a war work, by decree of September 
30, 1917. 


t 





How to Drill Glass 





per some garlic, finely chopped, into 
some spirits of turpentine, shake the 
mixture from time to time and at the end 

of 15 days filter it. When 





been executed entirely by 
hand; they include open 
work, filed, soldered and 


chased pieces, of fine finish 

















you want to drill glass 
moisten your point or 
your drill bit with this 
liquid, being careful to 














Fie. 1. 


and of excellent conception. M. Aubert 
has developed into a competent working 
jeweler; he works at home and at _ his 
new calling makes a much higher salary 
than at his former trade. 

Finally, Fig. 3 shows the work of various 
successful pupils in the third term of their 
apprenticeship. The variety and the 
elegance of the lines, will be appreciated, 
in spite of defects in the quality of the 
workmanship, apparent only to visitors of 
the exposition. 

All the mutilated in the war, who are 
educated at the school of re-education, work 
at their homes. Some have been placed 
in the various shops of the corporation, 
where they are very much appreciated. 
Owing to their professional attitude they 
give as a rule every satisfaction to their 
patrons. 

The syndical chamber of fancy jewelry 
has not been reserved exclusively for its 
members, the pupils graduating from the 
school. A certain number of them have 
been placed with manufacturers of gold 
jewelry. 

We shall have sufficiently indicated the 
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moisten it constantly to prevent the drill run- 
ning hot. Care must be taken to work perpen- 
dicularly to the glass to be drilled. 

Another method consists in putting a lit- 
tle alum into acetic acid; it suffices to 
moisten the point of the tool with this mix- 
ture, taking care to place a few drops of 
the liquid on the glass at the point where 
the drilling is to be done. 





Announcement has been made of the sale 
by J. J. Livingston, of his jewelry, optical 
and musical instrument business at 218 
East Oak St., Conway, Ark., to William M. 
Harton and Fletcher Smith, who will con- 
duct the business under the firm name of 
Harton & Smith, and who will immediately 
assume charge. As a part of the agree- 
ment of sale Mr. Livingston consented to 
remain in the store in charge of the op~’ 
tical business for several months, after 
which time he plans to enter the musical 
instrument industry as a manufacturer and 
jobber, Mr. Harton will begin work in 
the store at once, but Mr. Smith will re- 
main in his present position as foreman of 
the Log Cabin Democrat until Dec. 1, 
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»& S. “sven” SOLDERS 


ARE THE BEST 
““Ask the Man Who Uses It’’ 


A TRIAL WILL CONVINCE YOU OR MONEY REFUNDED FORSALE BY ALL JOBBERS OR ORDER DIRECT 


N. J. FELIX & SONS 


50-56 John Street, New York 


WATCH CASE REPAIRERS—AISO, WATCH MATERIALS—TOOLS—JEWELERS’ SUPPLIES 
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Silk-Ribbons for Wrist Watches 


SAUTOIRS FOBS 


We are the ONLY manufacturers making the real EXTRA HEAVY all silk ribbon for wrist watches. SUPERIOR 
to all others; used EXCLUSIVELY by the high class watch importers, jobbers, manufacturers and retailers. As we 
were the pioneers in the making of this ribbon, we have gained the knowledge of the jeweler’s wants, consequently 
carrying in stock, light and heavy weight qualities, all silk ribbons in many widths, from 3/16” upwards, made to meas- 
ure the standard wrist watch slides and clasps. 


SEND FOR SAMPLES 


REINHARDT MANUFACTURING CO. 


MANUFACTURERS HIGH GRADE RIBBONS 
251-253-255 Fourth Avenue, Corner of 20th Street NEW YORK 


Mills: Paterson, N. J. Telephone Gramercy 5606 


Such as is here depict- 
edin genuine photo- 


éraphic reproductions 
of a case repaired by our expert mechanics stands out 
as a beacon light in forceful blazonry in attestation of 
the high-grade work turned out by this house. For 
over 30 years we have specialized upon the complete 
restoration to original shape of seemingly worthless 
cases and have builded a reputation for superior work 
surpassed by no other watch case repair house in the 
country. Irregardless of how badly battered up a case 
may be, we restore it to its original shape speedily and 
accurately, and especially solicit work refused by other 
firms because of the difficulties incident to successful 


WATCH CASE REPAIRING 


Work by aon oy pow peo the ous mp4 

care as work brought in, and you can safely expect to , 

receive the same courteous treatment which has for so y g AS IT LEFT US 

. long a time pees apy ee pean. Our — — OURS IS THE HOUSE THAT 
“ right. e add only a fair and legitimate profit to the ' ss IVERS THE GOODS” 
AS IT REACHED US actual cost of the job. We don’t believein killing the | : DEL “ 

goose that laid the golden egg—we expect you to come back, and so treat you accordingly. Every piece of workis absolutely guaranteed to be right. Send 
today—NOW —for free circular and price list, or, better still, favor us with atrial order. You'll be glad to know us. Send for prices on special work. 


> BECKER-HECKMAN CO, (ciessvorts) Ses orworm bien. 
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The finest Tower Clocks in the world are made by F | Sand... 


mee cd 
4 The E. Howard Clock Company of Boston. Also} [ix Clay... 
“’ a very complete line of substantial and accurate clocks jr : Graphite 
7 for the bank, office and school. , a Safety .. 
j Write us for full information J. & H. BERGE 96 John Street 
THE E. HOWARD CLOCK CO. 


373 Washington St. Boston 309 Broadway, New York THE BUYERS’ DIRECTORY 
31 North State St. Chicago —— Xi 

Established 1842 Price $1.00 
The Jewelers’ Circular, 11 John St., New York 















































